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IN POWER TRANSMISSION BELTS 


The Clipper LUBRIHIDE pin is a rawhide pin with BUILT- 
IN lubrication. 

The qualities of the LUBRIHIDE pin can be described 
in two words—TOUGHNESS and DURABILITY. It is the 
only pin on the market which combines these two qualities. 

BUILT-IN lubrication greatly lengthens the life of the 
pin. The joint also lasts longer because frictionless oscilla- 
tion reduces fatigue strains on the hooks. 

LUBRIHIDE pins are now available in packages. 

Here is your opportunity to give your customer a product 
that will render better service—and build your business. 


CLIPPER BELT LACER COMPANY 


Grand Rapids, Michigan, U.S.A. 
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3000 cuts ....one wheel! 


“The original wheel made over 3,000 14" hanger- 


rod cuts—and innumerable pipe cuts before 
ieee a, replacement.” (See letter.) 
“ “aes Machines equipped with knife-type cutters would 
| have been of no use on those 3,000 hanger-rods— 
| - because the knife-type cutters will not cut off solid 
| a rounds—only pipe! 


The patented ball-bearing wheel-and-roller cutoff 
(available only on the Beaver Model-A Pipe & Bolt 
Machine) is simpler, faster, more serviceable and 


more economical than any type of knife-type cutter 
on the market. 


For carefree service that makes lasting friends and 


customers—recommend the BEAVER Model-A '% to 
2-inch Pipe & Bolt Machine. 





Resale prices start at 8318 


delivered to your stock. 


BEAVER PIPE IQDLS 


338 MILLS AVE. Quality Tools—Since 1900 WARREN, OHIO 
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THESE SELLING HELPS 


* “RUSH” DELIVERY SERVICE 

* “MASTERPAK” SHIPPING 
CONTAINERS 

+ WATIONAL ADVERTISING 

x TECHNICAL COUNSEL 

* SPECIAL TESTS AND 
DEMONSTRATIONS .... 


INCREASE ABRASIVE PROFITS 


. these definite advantages make the AP Franchise the most outstanding 
in the field. You can “bank” on delivery action; all orders for Jewel Abrasives 
get 24 hour “‘rush”’ service—no red tape—no bungling—delivery action begins 
the minute your order hits the shipping desk. 


The “‘Masterpak” shipping package assures your customers “factory new” 
merchandise—this exclusive AP development protects contents from ‘“‘colli- 
sion”’ damage and the elements. 


National Advertising keeps your customers informed on Jewel Abrasives— 
keeps them sold on doing business with this alert organization—through their 
mill supply distributor. Wherever technical counsel is needed to solve abrasive 
problems, wherever special tests or demonstrations are required Abrasive 
Products is glad to offer the services of its engineers and production experts 
—as long as you need them. 


HERE’S A FRANCHISE THAT WILL TAKE 
YOUR ABRASIVE SELLING “OUT OF THE RUT” 


WRITE TODAY FOR DETAILS 


Abrasive Products, Inc. 
South Braintree, Mass. 


ABRASIVE == PRODUCTS 
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@ Open up more power trans- 
mission equipment sales. Do it 
with a line that has proved its 
quality, its service value, itc de- 
pendability, and its economy. 
Do it with Link-Belt products 
because theysimplify the power 
transmission problems of users 
—therefore, they get quick ap- 
proval— sales are easier to 
make—repeat business comes 
your way—each year shows 
you better profits. 


LINK-BELT COMPANY 
2410 W. 18th Street, Chicago 
Offices in Principal Cities 


Sh) - Day 
XG_0-0-0-0-0-0-0-0-0-0 0-00 UU OTs “Ss 
SI-O-0-0-0-0-0 © 


THE POWER TRANSMISSION LINE 








THAT INCLUDES POSITIVE 





DRIVES AND ASSURES GREATER 








SALES OPPORTUNITY » » » » » » » Y» YD D 
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If you aren’t Pushing BESTOIL | 








You start with can 


sales soon you 


are selling drums 


Every place where pipe is threaded, a cutting 
preparation is needed. There's your market— 
ready made. ... easy to uncover .... con- 
tinuous. Once you prove to your pipe-threading 
customers that you can deliver a definitely su- 
perior cutting oil at a competitive price, you can 
count on a steady flow of repeat orders. 


Push BESTOIL and prove, to your profit, that we 
are right in this assertion. Prices and literature 
gladly furnished on request. 


THE OSTER MANUFACTURING COMPANY 


Sales office: 2041 East 61st Street, Cleveland, Ohio 
Factories: Erie, Pennsylvania, and Cleveland, Ohio 
New York City Showroom and Office, 292 Lafayette St. 
Philadelphia Showroom and Office, 111 North 3rd St. 


Threading Headquarters Since 1893 






HERE'S THE 
CONDENSED 
SALES-STORY 


Developed, perfected and GUARAN- 
TEED TO GIVE COMPLETE SATISFAC- 
TION by the manufacturer of the world's 
most complete line of pipe-threading 
equipment, 


BESTOIL is a sulphurized oil which ab- 
sorbs and throws off heat more rapidly 
than any other kind of cutting oil with 
which we are familiar. In addition it has 
all necessary lubricating properties. 


Temperature changes do not appreciably 
affect its viscosity. It flows freely in cold 
weather. The high sulphur content, be- 
cause held in perfect chemical combina- 
tion, remains the same at all times. 


Dark in color, BESTOIL is a clean, sterile 
fluid and has no tendency to cause oil 
infections. 


Though markedly superior in actual per- 
formance, it is no higher in price than 
many inferior cutting oils on the market. 





FOR BETTER 
PIPE THREADS 


BESTOI 
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“BECAUSE J-M’‘S POLICY 
OF SUPPLYING QUALITY 
PRODUCTS HAS BROUGHT 
US SATISFIED CUSTOMERS 
AND A PROFITABLE 
PACKING BUSINESS 
FOR 14 YEARS” 


v3 Johns-Manville PACKINGS & GASKETS 
AS. DAT in a oy, a. 
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Power Guns for Assembly Lines 


Assembly line lubrication, in any fac- 
tory, must combine speed with accuracy— 
which is why any assembly line is your 
preferred prospect for an Alemite sale! 
Here one Alemite Barrel Pump is keeping 
two men busy on a caster assembly line. 
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Cutting Time with Automatic Cups 


Before Alemite Automatic Cups were 
used on this big punch press in a Phila- 
delphia metal plant, the press took a 
gallon of fluid oil daily. Now the cups are 
lubricated once a week with an Alemite 
Model 6190 Power Gun, an important 
saving in time! 


Saving Belts on Tinning Machines 


The largest manufacturer of tin-plated 
tableware has replaced daily oiling of 
this tinning machine with weekly lubri- 
cation by Alemite Hydraulic Guns. Time 
saved, expense saved, belts no longer 
ruined by oil contamination! Alemite gets 
the credit! 


Selling Ammunition for 
the Mill Supply Salesman 


Every plant that uses machinery can profitably employ Alemite 


Guns and Alemite Fittings to cut lubrication time — to insure smoother 


running machines—to avoid bearing failures and cut maintenance 


expense— to reduce power consumption by reducing starting torque! 


Since a most important order to every plant superintendent is, “Keep 


operating expenses down,’—you have the means to gain audience 


wherever wheels turn! These photographs picture only a few of the 


countless opportunities which are waiting to make profits for YOU! 


Woodworking Plant Saves Plenty 


By adopting the Alemite Barrel-to- 
Bearing Method for lubrication of all 
machines, this big Ohio basket plant saves 
plenty. It costs less to use Alemite Guns 
once a week than it did to use an oil can 
every day — and machines run better with 
fewer repairs. 


Reducing Costs in Big Brewery 

Brewery machines are highly compli- 
cated, with exacting lubrication problems. 
In this big eastern brewery, fillers and 
cappers, pasteurizers, and labelers are all 
Alemite equipped. Records show worth- 
while reductions in lubrication and main- 
tenance costs. 


All Conveyors Need Alemite 


Whether it’s a simple conveyor with a 
few bearings or a giant affair like this 
one in a great eastern steel plant, con- 
veyor lubrication costs less when done 
with Alemite Equipment. Once a month 
is often enough for the 9,280 Alemite 
Fittings here. 


Ball Bearings on Cork Machine 


When you pull a cork out of a bottle, 
you’re probably handling a product of 
this plant, where ball bearings are kept 
in perfect running order with a once-a- 
month shot from an Alemite Gun. Use 
of Alemite by leaders in all lines makes 
your selling easier! 


ALEMITE —A Division of Stewart-Warner Corporation, 1886 Diversey Parkway, Chicago, Illinois 
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Hook uya with this Progressive Company por 
Your MECHANICAL RUBBER GOODS 


Established over fifty years ... recognized throughout the trade 
as manufacturers of Quality Rubber Goods... keeping abreast of 
the times by the addition of new costly machinery . .. modern 
factory employing skilled mechanics supervised by experienced 





executives ... QUAKER offers you a complete, easy-to-sell 
line of mechanical rubber goods. 










: end - It will pay you to RIDE AHEAD WITH QUAKER. 


——— Investigate NOW the Quaker franchise and policy of 
It’s Guaranteed Distributor protection. Get in touch with us today. 













NEW YORK -+- CHICAGO -+- SAN FRANCISCO 
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tading Liskeibulo? uses new 
THOR U44 1.” DRILL to boost sales 


L. L. NELMS ‘holding drill), PRESIDENT OF ENTERPRISING 


WESSENDORF-NELMS COMPANY, HOUSTON, TEXAS, discusses 


‘cms © C. the U44 with his sales staff. Left to right--W.H. Rutherford, 
WessENDOREF NEU tee Ernest Beard, Jack Todd, George Steffen, and Jules Le Corgne 
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Hovst own. TEXAS 


- — THE SMALLEST 4)‘ ~~ a) 
a LiGHTEST @. 
Yo ELECTRIC - \\eB 
DRILL BUILT i en 


februsry 4, 


atrentic 


gentlemen: 


s campaign 


¢ pelea ey and wile wnat 0 wonderful © The new Thor U44, half the weight 
, we evel ed demonstrating and half the size of old-style 2” 
¢ twelve of |§ drills, combines more selling advan- 

er accorded tt hee reculted ; tages than any tool ever offered distributors. 

are posed of r dozen #h Backed by the greatest advertising program in 
eee ais 7 _ Thor's history, it will enable Thor Distributors to 
anization 18 more eee er given ue capture a major part of the tremendous 1/2” 

tour ony Te again on thie drill market. Prepare now to share in this in- 
a until we pave creased business. Ask us about the sale pos- 


on 
t demonstrat’ viready that 


a8y THOR sibilities in your territory. 


INDEPENDENT PNEUMATIC TOOL COMPANY 


y rely, 600 West Jackson Boulevard, Chicago, Illinois 
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A Few Typical 
Instances of the 
Universal Application 
of Dodge Power 
Transmission 
Equipment 


A Southern Rubber manu- 
facturer has a difficult 
power transmission prob- 
lem because fine grit, 
which is very abrasive, is 
used in the manufacture 
of their rubber erasers. 
The problem was solved 
by using Dodge Rolling 
Bearings with special 
abrasive dust seals. 


A Tractor manufacturer 
operates one of the largest 
and most modern found- 
ries for making tractor 
castings. The continuous 
handling system on which 
all processing is carried 
was erected by Dodge; 
capacity 340 tons of iron 
per day. 


A Veneer plant in the 
northwest is completely 
equipped with Dodge 
Transmission from log 
pond to shipping dock. 


A Pottery in Ohio used 
Dodge Equipment to mod- 
ernize processes which 
have been used in the 
manufacture of pottery 
for hundreds of years. 


A firm of eastern Silver- 
smiths had a most difficult 
transmission problem, 
about 5 years ago, in the 
change of location of a 
silver rolling mill which 
was effectively and eco- 
nomically solved by Dodge 


























LUBRIPLAT 


REDUCE FRICTION AND WEAR—SAVE POWER— PREVENT CORROSION—LAST LONGER 
Consult the following chart and then order from your nearest dealer 


Lubricants 


Certainly 


LUBRIPLATE APPLICATIONS 


PLAIN BEARINGS 


iplat 
OIL TYPE py 
Ring or chain oiled .............. 
Hand applications (Use in Morrow 
eG Sic aaah eo gigriece 100 
Open top—waste packed ......... 100 or 20 
. ¢. (SRR nee 3 
Bottle Oilers and Sight Feed ...... 3 
GREASE TYPE 
Small, high speed (use in Morrow 
EA en en ee 100 
Medium size, all speeds .......... 110 
SE EE pave ecetedeaceswns 315 or 130-A 
Noahs chord plea piale Gear mice Brick Grease 
CHAIN DRIVES 
Totally enclosed, high speed ...... 3 or 100 
Totally enclosed, medium and slow 
SD icticethunaeatanahkaaphens 20 
Open or partially enclosed ....... 110 or 130-A 


BALL AND ROLLER BEARINGS 


OIL TYPE Lubriplate 

Very high speeds (spindles, grind- Humbers 
OBES sacs aonkadanarinwnernn 3 or 500 
Medium duty and speeds ......... 20 or 100 
Heavy duty, low speeds ......... 25 or 30 


GREASE TYPE 


DO 


For General Applications up to BALL BEARING 


i Re ere LUBRIPLATE 
For water, steam and acid condi- 

NR onc aos Aaa Rane 110 
For speeds of 3600 to 10,000 R.P.M. 205 
For speeds of 10,000 and up...... 500 


GEARS 


ENCLOSED—ALL TYPES 


Small fractional horsepower ....... 100 or 200 

GONE GI occ ccepescervascves 20 

Extreme Pressure (Hypoids, etc.)... 22 

Leaky and noisy types ........... 25 or 30 
EXPOSED TYPE 

8 eee 25 or 30 

Hand applications ............... 130-A 


LUBRIPLATE LUBRICANTS ARE PACKED IN 1—5—25—50—100—225 & 450 POUND PACKAGES 
THESE DISTRIBUTORS STOCK LUBRIPLATE LUBRICANTS 


APPLETON, WISC.—Schlafer Sup 
ply Co 

ATLANTA—Chears Company 

BINGHAMTON Ellis W. Morse 
‘o 

BIRMINGHAM — Jefferson Brick 
Supply Co. 

BOSTON—Chase, Parker & Co 

BRIDGEPORT—Hunter & Havens 
Inc. 

BUFFALO—J. M. McCabe (Rep- 
resentative), 118 Norwood Ave 
nue 

BUTTE—Montana Hardware Com- 
pany 

CHARLOTTE —H. T. Sedgwick 
(Representative), 307 Poplar 
Apartments 

CHICAGO—O. Iber Company 
Metal Lubricants Co. 

CINCINNATI — Cincinnati-Vulean 
Company 

CLEVELAND—J. R. McKee (Rep 
resentative), 11821 Princeton 
Avenue 

DENVER, COLO.—M. L. Foss, Inc 

DETROIT—Fiske Brothers Refin- 
ing Co., General Motors Building . 

GASTONIA—Gastonia Mill Supply 
Company FISKE 

HELENA, ARK.— Lewis Supply 
Company 

HOLYOKE — J. Russell & Com 
pany 

HUNTINGTON, W. VA.—Banks- 
Miller Supply Co. 

JAMAICA, N. Y.—R. S. Bick 

KANSAS CITY —Essmueller Mill 
Furnishing Co. 

LOS ANGELES—L. A. Rubber & 
Asbestos Co. 

MEMPHIS — Lewis Supply Com- 
pany 

MINNEAPOLIS — McGlynn Oil 
Company 





RADE ane 
MAAUPOC TURES LmDER matEnts wx 0 eee nO 


nee 





pany 
NEWARK—Seither & Ellis, Inc. 


Frisch & Sons 
NEW HAVEN — Page, Steele 


ing & Supply Co 


Avenue 


& Co V 
sentative, 104 Prospect Street 


Rubber & Asbestos Co 
Company, Inc 
Co. 

SALT LAKE CITY 
Supply Co 
Supply Co 


SEATTLE, WASH. 
Harden Co 





wane 


, fu 








nishing Co 
SYRACUSE—RBaldwin-Hall Co 





Co. (Plant & Office) 
TRENTON — Standard Supply 
Equipment Co. 


Inc. 

WATERTOWN, N. 
Conde Hardware Co. 
Jackson Co. 


WINTER HAVEN, FLA.—V. 
Modena 


Supply Co. 


PASSAIC—New Jersey Enginee 
PHILADELPHIA—tTristate Corp 


PITTSBURGH —R G. Schenck 
(Representative), 614 Ridgefie 


PORTLAND, ORE. — Goodye 


MOBILE Turner Supply Com 


NEW BRUNSWICK, N. J.—M. 


& 


NEW YORK — Topping Brothers, 


r- 


ld 


PORTLAND, ME.—Chase, Parker 
). W. Everett, Repre- 


ar 
PROVIDENCE — Farr & Read 
ROCHESTER — Sidney B. Roby 
Industrial 
SAN FRANCISCO—Miller & Stern 
- Hardisty- 
SPOKANE, WASH.—Nott-Atwater 


OTHERS REFINING age ST. LOUIS—Essmueller Mill Fur- 


ESTABLISHED 1870 
TOLEDO—Fiske Brothers Refining 


& 


TROY, N. Y.—Fred K. Blanchard, 


UTICA—Central N. Y. Sales Co 
Y.—W. W 


WILMINGTON, DEL. —W. Floyd 


G 


YORK, PA.—Geo. F. Motter’s Sons 


A FEW TERRITORIES STILL OPEN. WRITE TODAY FOR COMPLETE SALES PROPOSITION. 
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@ That is just what is taking place in many offices where 
orders are written for bolts, nuts, rivets and other headed 
and threaded items. 

Users demand quality—a full dollar’s worth—and they 
get it in Republic Upson Quality products. They know 
what uniformity, accuracy, strength, clean threads and 
full heads mean in assembly and in life of product. 
Thus, more and more users of headed and threaded items 
are specifying “UPSON.” 

Complete stocks of Republic Upson Quality products 
in your stock room will help you to cash in on your 
share of this business—will enable you to give your cus- 
tomers quality products that save money. Republic Steel 
Corporation, Bolt and Nut Division, Cleveland, Ohio. 


BERGER MANUFACTURING DIVISION 
S08 § A AN D ee ae IN C 
TRUSCON a a COMPANY 
NILES STEEL PRODUCTS DIVISION 
UNION DRAWN STEEL DIVISION 


When writing Republic Steel Corp. for further information please address Department MS. 
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E. J. McOSKER 


Mitt Supeties 


JOHN J. WELCH 


Editors 






YOU Are the Medicine Man 


THE MUMBO-JUMBO RACKET is tops to-day. Big 
Chief Business has the belly ache and the economic 
medicine men are prime favorites as they go 
through all the familiar old rituals intended to take 
the victim’s mind off his woes. 

Instead of the phony brews and foul concoctions 
of uncivilized witch doctors, now we’re getting 
charts and graphs and high sounding (but subtly 
qualified) prophesies that attempt to tell, but never 
do tell exactly, when the Big Chief will be back in 
the saddle again. 

All this is well and good up to a certain point. 
At least it keeps us interested, and to that extent, 
makes the misery bearable. But when we’re done 
with this nonsense and get around to looking for a 
cure, we’ve got to look elsewhere. 

No chart or graph or numerologist’s reading is 
going to pull us out of this. The cure will really 
start when the patient’s will to live asserts itself 
and he sets out to do something about it. For 
full details, check into your own personal history 
dating back only to 1933. 

To those who are still fascinated by the voodoo 
signs on the magie charts, we can only paraphrase 
an old platitude and observe, ‘‘a watched chart 
never rises’’. 
at last 


Looking earnestly eight hours a day 
year’s figures for the ‘‘corresponding 
month’’ won’t bring in any orders this month. In 
short, looking back won’t push us forward. 
There are some distributors to-day with whom 


Bwing Galloway 


the zombies can’t do any business at all. These are 
the ones who sort of liked the last depression be- 
cause in it they made some man-sized progress. 

Instead of gathering up their graphs and run- 
ning for the storm cellars, they are staying on the 
job to see what good the ill wind may blow. 

They are carrying enough stock to meet the needs 
of all the going plants in their localities. 

Their salesmen are busily telling the story of 
savings to be made by using distributor service 
100 per cent. 

They are taking advantage of the lull to imtro- 
duce new lines, new products, and to present new 
ideas for effecting operating economies. 

These are the things that make charts go up in 
the supply business, but chart watching is not for 
these distributors. They don’t mind this little de- 
They like it as well as the last one. 
Their attitude is, ‘‘Maybe this is only temporary, 
so let’s cash in on it while we may’’. 


pression. 


You can enjoy poor health and relish moaning 
over bad business. But that latter pleasure is a 
It’s more fun, better sense and better 
business to take up your bed and get on the job. 


costly one. 


If you have seen enough of charts and heard 
enough predictions, dig in and join the boys who 
are licking this thing with sound planning and 
hard work. Some day the streets may be paved 
with gold, and orders hung on every tree 
but even then the only one who can make your 
chart go up is YOU. 

s 
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THE REPUBLIC } 
5S-POINT POLICY 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the 
trade solicited. 


"4 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- /, 
ably be expected. 


» 


A price basis inducing and mak- | 
ing possible aggressive competi- 
tion with reasonable profit return. 


- 


Freedom from competition from his 
source of supply, either direct or 
indirect, among the trade covered 
by his day to day solicitations. 


- 


Selling helps of reasonable a- 
mounts so that his sales force may 



























a It is an important step for any 
§ distributor when he selects his source of 
supply for mechanical rubber products. 





He must know the reputation of the 
manufacturer, the quality of the products, 
% 4 how well these products are known and 
i advertised, how complete are the lines, 


4 what sales cooperation is furnished and, 


be given the advantage of spe- 
cialized training and a knowledge 
of the product sold. 


* 





| above all, the policy of the manufacturer 
with regard to competing directly or in- 
directly with him. 

Investigate Republic Mechanical Rub- 
ber Products and Republic’s 5-Point Policy 
from these or any other standpoints you 
may have in mind. Look at our proposition 
from all sides and you will be impressed 
with its many profitable advantages. 


REPUBLIC RUBBER 


“ = «2 s OF LEE RUBBER AND 
Ki Division TIRE CORPORATION 
Manufacturers of HOSE {ye 


BELTING e PACKING YOUNGSTOWN, OHIO 


MOLDED PRODUCTS LEADERSHIP IN POLICY; PRODUCT AND PERFORMANCE 
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BUSINESS MOVES SOUTH: In the most tolerant vein we ean 
assume while enduring the chills of the season up north, we report 
that Ed Ball and Jack Trimble (Hajoca) are ‘‘resting’’ in Florida 
q ... That the same state is now sheltering Ralph Abbott (Lewis E. 
Traey, Boston) and George Armstrong, (Gi. R. Armstrong, Boston) 

. that H. 8. Hulburt (President, the Geo. Worthington Co., Cleve- 
land) is heading for his winter home at Sea Island Beach ... That 
Harry Riddle (same company) is also off to West Palm Beach . . . 
Where he has named his winter residence ‘‘Hardly Able’’ because 
that’s how elose he came to not meeting the payments on it . 








There is more of this, but we can’t go on . . . It’s probably as pain- L] 
ful to you as it is to us. tt g 
SHIP NEWS: Oh well, duty is duty, and here are vital statisties KY IX OSS Ses eS (eens 
about other unfortunates who were chased right out to sea by winter’s 7 Caen” vy 
blasts . . . Tyler Carlisle (Strong, Carlisle & Hammond, Cleveland) on | i "HN 
is aboard the Grace liner, Santa Elena ... Bill Todd (Somers,. Fitler “\ ee { “NE =H, aH 
, & Todd, Pittsburgh) hopped the ‘‘Statendam’’ February 4 for a West TTT TT Ie \ » 
l Indies cruise... W. L. Taylor (Peerless Mill Supply Co., Buffalo) ie} DUcts ™ ——— 


east off with Mrs, Taylor March 2 for France, Italy and England. Unfortunates at aan 
CRIME NEWS: A pair of Black & Decker 1%-in. and 4-in. junior 
q drills looked mighty attractive to somebody who saw them on dis- 
play in the window of Maddock & Co., Philadelphia . .. The morn- 
ing of January 19 a partly smashed window marked the spot where 
the drills had been the night before ... Culprits have since been PACS 

apprehended but the drills are being held as ‘‘Exhibit A’’ and ails, nT 
‘Exhibit B.’’ ¥ mm» | ie 


)- FLORISTS’ BOOM: Robert W. Sees (Pres., Sees & Faber, Phila- i fa BY oa? 
delphia) was surprised to get a bouquet of flowers at recent meeting 

Y of the Philadelphia Mill Supply elub . . . Occasion was the celebra- Flowers for the living 

tion of his 50th year in business ... Flowers spilled all over the 

Geo. Worthington Co in Cleveland when his associates helped Harry 

Riddle celebrate his 64th birthday. 


yu 

on 

2d CLOSET SKELETONS: Ed Wilson (McArdle & Cooney, Phila- at , 
‘ y I 

] I t 


delphia) is an accomplished magician ... Not too many years ago 
one of the most promising baseball pitchers in New England was $< “te I 
Eddie Sullivan (Hunter & Havens, Hartford) ... The supply busi- ie ‘i 
ness gained an ace salesman when Eddie turned down a tempting //f // if 
offer made by Connie Mack of the Athletics . . . H. D. ‘‘Bub’’ North ™ a of 
(Ferry Cap & Set Serew Co.) was one of the typical small business Baseball's loss our gain 
men called in to give advice to F. D. R. . . . ‘‘Bub’s’’ business may 
not be too small, but he got in on a kind of technicality ... For he 
himself is just slightly more than five feet ... That seemingly 
‘most typieal’’ of all typical New Englanders, Roy Baldwin (Simonds 
Saw) was actually born and raised in Elgin, Ill. ... What dis- 
tributor with a gilt-edged reputation for conservatism has recently 
bought a fancy sport coupe in the higher powered brackets of motor 
aristocracy and, fearing the jibes of his office staff, parks it two 
blocks away? ... Tommy Breen (Jones & Laughlin) couldn’t be 
beat at the serew-driving contest which was part of Beleher & Loomis’ 
show in Providence ... The reason being that he worked with a 
construction erew in his younger days. 
























Ak 


"Small" business calling 


To us the most fascinating name in the supply business is that of 
the Farr Better Supply Co., in Padueah, Ky. —J. J. W. 


. 





MILL SUPPLIES © MARCH 1938 













































Chain, man’s ally since Tubal 
Cain, finds a ready market in al- 
most every industry . . . Here are 
types, uses, and selling suggestions 


By E. J. Tangerman 
Technical Editor 


LEGEND has it that Tubal Cain, 
the first blacksmith, son of Lamech 
and great-great-grandson of Cain, 
made the first chain. Whether or 
not the story is true, chain making 
is certainly one of the oldest metal- 
working industries. Types and va- 
rieties are legion, and sales possi- 
bilities are similarly almost endless. 

Where can you look for chain 
business? Almost anywhere you get 
other mill supply orders. Mills and 
factories use sling chains for lift- 
ing, handling chains for cranes and 
hoists, bundling chains for bulky 
and multi-element loads, door-and 
window-operating chains, hauling 
chains, towing chains, and so on. 
If you’re not getting replacement 
chain orders, some one of your com- 
petitors certainly are. 


Some industries have _ specific 





and handling. Every blacksmith 
shop, regardless of industry or job, 
uses some regularly. 

Every shipbuilder and ship or 
boat operator uses mooring, an- 
chor, rail and towing chain. So 
do sand dredges. Even pleasure 
yachts need anchor and mooring 
chain. 

Truck-body builders use chain for 
end gates; so do various machinery 
manufacturers as an integral part 
of their product—a steady demand. 
Truck-fleet operators, by the same 
token, need it for replacement. 

Thus we might go on endlessly. 
Search out other applications— 
chain runs into sales volume rap- 


Contractors and the construction industry have many uses for chain— 
from the heavy-duty types for draglines to the light-duty ones for slings 


uses for chain. Mines, for exam- 
ple, have chain traces on mules, 
coupling pins or single coupling 
links, chain lifts on main cages or 
elevators, possibly chain-operated 
dumping bins. Stone quarries have 
similar needs, plus chain for steam 
shovels, towing and handling. Even 
monument works need it for han- 
dling and holding. 

Contractors all use log and sling 
chains, towing chains, and so on. 
Lumbering companies and lumber 
mills handle logs with it and lash 
down loads of finished timbers with 
it. Oil-wells use it to bind pipe 
or casings on trucks, to raise and 
lower bits, and for general hauling 
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idly, and if you have a stock big 
enough to handle calls and give rea- 
sonably rapid service, it will pay 
you well. 

Now to details. There are two 
general classes of chain—welded 
and weldless—although heavy-duty, 
large-size (1}-24 in. wire diam- 
eter) power-shovel and dragline 
chain may have cast-steel links. The 
common circular-link chain is 
welded, either at the side or the 
end, by hand or machine (fire- 
welding or forge-welding) or elec- 
trically. More’ elaborate link 
shapes, for example door-operating 
chain, is usually welded, being an 
assembly of intricately locked 
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formed links or of stamped and 
interlocked flat-steel links. The 
weldless types are almost all 
lighter-duty, specialized - service 
chains. 

The American Society for Test- 
ing Materials recognizes two classes 
of welded iron and steel chain. The 
first is crane chain, for slings, 
hoists, steam shovels, and marine 
uses; it must be lap fire-welded. 
The second is proof-coil chain, for 
railroad cars, construction and for- 
estry work, which normally can be 
either fire- or electric welded. Crane 
chain must be made of wrought iron 
free of foreign or bought iron scrap 
or steel, but proof coil may be 


















































made from open-hearth steel or 
all reworked scrap. Proof and 
break test loads for both types are 
shown in Table I, and nominal 
weights and dimensions in Table II. 
Manufacturers are allowed 4% vari- 
ation under or over these sizes and 
weights, and weld diameter must 
not exceed bar diameter by more 
than 25%. 

The Chain Institute has also set 
up certain definitions, cautions and 
instructions applying to chain. 
“Proof test” is applied in a stand- 
ard chain-testing machine and 
shows the load in pounds which 
the chain, in the condition and at 
the time it left the factory, has 





















The metal-working industry has chain slings, lashings, 
tow “ropes”, hoists, and handling devices in profusion ® 
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Crane or Dredge 


Proof-Coil or Loading 


CORIO 


Twist-Link Proof’-Coil 


Machine or Truck 


Conveyor or Log Haul-Up 
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Stud-Link Anchor 


Twist-Link Coil 
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Bulldog or Victor Weldless 


SGIIEOOK 


Niagara 





Wound-Wire 
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Single-Jack or Pump 


DSSSSSSSS 


Double-Jack 
Fr <A 
LSS 


End-Lap Weldless 






Ladder (Steel or Brass) 
Safe or Register (Steel or Brass) 


Sash or Friction (Steel or Brass) 


Safety (Steel or Brass) 


SSS 


Flat-Wire (Steel or Brass) 


Bead (Brass or Nickel Silver) 














withstood, with load applied to a 
straight length of chain and at a 
uniform rate of speed represented 
by separation of the tester heads 
at not over 10 in. per min. The 
load at which the chain breaks, un- 
der this test, is the “average ulti- 
mate load.” Safe working load, is 
the greatest load, in pounds, which 
should ever be applied to the chain. 
It is usually about half the proof 
load, 

Any twisting, deterioration by 
strain, usage, weather, lapse of 
time, or acceleration in the rate 
of application of the load, or vari- 
ation in the angle of the load, will 
lessen the load that the chain can 
safely withstand. Where attach- 
ments, such as hooks or rings, are 
used with chain for sustaining 
loads, they must be of the recom- 
mended size, structure and mate- 
rials. 

Proof coil chain finds the great- 
est number of uses. It is normally 
made from basic open-hearth steel 
or iron, as desired, and is usually 
finished “self-colored”, which means 
in natural color. It can also be 
blacked, galvanized, or otherwise 
finished if desired. Common size 
ranges stocked by mill suppliers 
are 7% to 14 in., the *% supporting 
about 525 lb. and the 14-in. 27,200 
lb. safe working load. This may 





also be supplied in the “twist link” 
form, if desired, which means sim- 
ply that each link is bent or twisted 
90 deg. across the middle, making 
the chain operate better and more 
smoothly over blocks, winches, etc. 

Two variations commonly made 
are sometimes called the “BB” and 
“BBB” grades. They have shorter 
links simply to give greater strength 
and durability. While proof-coil + 
will have 123 links per foot and 
weigh 40 lbs. per 100 ft., the “BB” 
grade has 14 links and weighs 42 
lb., and the “BBB” 154 links and 
weighs 43 lb. Thus safe working 
load of the “BB” grade is 580 Ib., 
and of the “BBB” 650 lb. in the 
fe-in. size. In lumbering districts, 
oil fields, and for truck use, strength 
can be increased about 25% by us- 
ing heat-treated steel. 

The next step up to a stronger 
chain is “loading” chain, which in 
the i size has 17 links per foot 
and weighs 50 Ib. per 100 ft. The 
electric-welded chain of this type 
has a safe working load of 1,000 lb. 
Fire-welded a little more and is not 
quite as strong. This chain is 
normally supplied polished. 

Heavy-duty dredge or crane chain 
is designed to withstand high ten- 
sile strains, severe shocks, abrasion 
and to be absolutely safe wherever 
human life is at stake. Normal sizes 





are j to 2 or 23 inches, in one make 
the § running 11 2/3 links per foot, 
weighing 167 lb. per 100 ft. and 
having a safe working load of 2,700 
lb., while the 24-inch has 114 links 
per foot, weighs 6200 lb. per 100 ft., 
and has a safe working load of 104,- 
400 lb. Hand-made chain may run 
even slightly higher than this. 

Similar in shape, but with longer 
and more-open links is “passing 
link” chain, in trade sizes from 1/0 
to 7/0, with bar stock of 7-gauge 
to vs in. Conveyor or log haul-up 
chain, normally available in sizes 
from 4 to 2 inches, is very open 
link, in the 14-inch size, for exam- 
ple, having 8-in. links and weigh- 
ing only 1,750 lb. per 100 ft. Here 
the effort is to get an exact number 
of links per foot rather than to get 
maximum strength from the chain, 
so there may be two or three link 
lengths made from the same diam- 
eter bar stock to suit various con- 
veyor set-ups. There is also a very 
open twist or straight-link coil 
chain with links 4 or 5 times as long 
as they are wide. Such chain is 
classified by number from 6 (for s:- 
in. bar) down to 7/0 (for Ys-in. 
bar). 

Another form of link chain is 
the stud-link anchor chain com 
monly used in marine service, like 

(Continued on page 120) 





TABLE I—Proof and Break Test Loads 


Poor Test 


Nomin al Loap, La. Loap, Ls Loap, Ls. Nominal Loap, La. Loap, La. Loav, Lp 
Size of Crane Proof Crane Proof Crane Proof Size of Crane Proof Crane Proof Crane Proof 
Chain Chain Coil Chain Coil Chain Coil Chain Chain Coil Chain Coil Chain Coil 
Bar, Wrought lron or Wrought Iron or Wrought Iron or Bar, Wrought Ironor Wrought Ironor Wrought Iron or 
Ir ron Steel lron Steel Iron Steel In Iron Steel Iron Steel Iron Steel 
M4 1 767 1 700 3 535 3 400 1 060 850 l 28 275 7 350 56 550 54 700 16 950 13 675 
f 2 760 2 650 5 520 5 300 1 655 1 325 L's 33 400 66 800 , 20 040 ‘ 
A 3 975 3 3850 7 950 7 700 2 385 1 925 Lt, 41 250 32 500 24 750 
5 415 5 250 10 830 10 500 3 250 2 625 13% 49 900 99 800 Renan 29 910 
7 072 6 850 14 145 13 700 4 240 3 425 lt» 59 350 118 700 45 600 
’ 8 947 8 650 17 895 17 300 5 370 4 325 15% 69 750 139 500 41 800 
“ 1! 047 10 700 22 095 21 400 6 630 5 350 1%4 80 S00 161 600 . 48 450 
‘ 15 900 15 350 31 800 30 700 9 540 7 675 1% 92 750 185 500 55 300 
21 422 20 900 43 245 41 800 12 960 10 450 2 105 500 211 100 63 300 
TABLE Il—Nominal Weights and Dimensions 
NOMINAL NOMINAL 
Nominal Actual LENGTH OF WEIGHT PER Nominat Diwensions or Liyxs, In. 
Size of Size of 100 Lins, In. 100 Fr., La. Crane CHain Proor Cor 
Chain Material Crane Proof Crane Proof OuTsIDE INSIDE OvTsIDE INSIDE 
Bar, In In Chain Coil Chain Coil Length Width Length Width Length Width Length Width 
4 942 86 100 78 70 12764 l dng Tis 1% lhig 1 ly 
Me iby 100 111 115 105 I'his 1 1 ly Dhia 1346 17H he 
MG 14g 109 123 166 158 12% 17 1432 6 2364 1%4e 11564 5g 
Ye M42 122 138 220 210 2542 1% 1732 lig 2416 L'hies 1% % 
1, 742 134 150 275 265 24432 1 346 L'ts2 a 2%16 7% 1's iSi6 
%6 1949 156 175 350 335 23, 11544 1916 as 2'54¢ 2hie 1% M% 
Sy hae 169 188 430 410 3 2316 Ltlig 7 341K 25a 1% 1 
ve 2542 188 213 615 580 3? 2914 1% 1 3'hie 21his 2'% 1h 
y 2942 225 250 820 7380 46 Blia 2 1% 16 3416 25 134 
i 1b42 256 275 1045 1000 45, sTie 2416 134 41356 346 23, “Thy 
1% 15% 288 1310 5446 36 27% 1% , 
_ 1% 15 306 1600 55 45 $hin 134 
1a, 11342 363 1930 6716 4's 35% 175 
Llg 1'7$2 387 2335 6h5i6 5a 375 2 
__ 1% 12442 425 2740 7%o 56 44 24, 
1% 12542 475 31380 S5i6 516 4% 2% 
1% 1292 525 3650 9%e 6%6 5' 2', 
2 2446 575 4100 9'Ne 6's 544 2% 
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INDUSTRIAL SHOW activity reg- 
istered a decided spurt during re- 
cent weeks. January 27-28 Synder- 
Bentley, Youngstown, O., staged an 
exhibit for buyers and plant men in 
that area. February 12, 13, 14 
marked the third annual show by 
Belcher & Loomis, Providence, R. I. 

The shows of Chandler & Far- 
quher (Boston, February 21-23) 
and Barrett Hardware (Joliet, IIl., 
February 24-26) will be reported 
in the next issue of MILL SUPPLIES. 

The Youngstown show impressed 
industrial buyers with the fact 
that Snyder-Bentley, a well-known 
plumbing and heating distribution 
house, has definitely and seriously 
gone into the industrial supply bus- 
iness. There were exhibits by 20 na- 
tionally known manufacturers and 
the estimated attendance was 1,500. 
Door prizes helped stimulate inter- 
est in the event, and one of its out- 





Bob Warnke, Toledo Pipe Threading 
and M. Z. Bentley, Snyder-Bentley 





At Providence. Bob Martin and Frank 
Pickles (Morse Twist Drill) pose with 
Herbert Rothemich (Belcher & 


Loomis) 





HOLD 


Buyers’ Interest 


standing features was the operat- 
ing exhibit of its new pipe mill 
by Youngstown Sheet & Tube Co. 


A. W. Swaidner (Tube Turns) shows 


his wares to Youngstown visitors. 





W.P.A. gang: H. E. Thayer (Mill 
Supplies) Keen F. Markey (Ames- 
Baldwin-W yoming) and Howard 
West (B & L) 


The Providence show, held on the 


fourth floor of the modern new 
building owned by Belcher & 


Loomis, made its biggest splash this 
year by offering as a grand prize a 
new Chevrolet sedan, which was to 
be awarded to the winner of a 
slogan contest. In addition there 
were generous offerings of door 
prizes. 

Merchandise on display was 
grouped by types into three aisles. 
The different classifications of 
visitors were distinguished by the 
colors of their registration badges. 

Officials connected with both of 
these events expressed themselves 
as well pleased with the effect of 
the shows in stimulating interest 
of industrial accounts and estab- 
lishing firmly in the minds of 
buyers the full story of the facili- 
ties for service offered by the 


respective houses. 





The “winnahs” of Snyder-Bentley’s 
door prizes are announced 





Harry Fox (Star Expansion Bolt) Les- 
lie Gould (B & L) and Leo Heal of 
Star Exansion Bolt look pleased with 
the Providence show 





A. M. Tinker (American Chain) dem- 
onstrates a Wright Hoist 


Hector Bartley and Henry Hadley in 
the Brown and Sharpe booth ‘ 
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Tom Crosby works Black and Decker 


tools for interested visitors 
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Pg) means frequent replacement of wire 
brushes 


NOT ALWAYS will a look into a 
plant provide the industrial sales- 
man with a wealth of ideas on 
what to sell another plant which 
seemingly does an altogether differ- 
ent kind of production job. 

Yet—take Motor Improvements, 
Inc., manufacturers of “PurOla- 
tors.” It is doubtful if there is a 
distributor in any industrial sec- 
tion of the country who does not 
stock almost every item named in 
this survey of the needs regularly 
listed by Motor Improvements. As 
a “typical mill supply customer,” 
therefore, this firm offers an excel- 
lent case study for the sales pros- 
pector. 

This firm’s product consists of a 
pressed steel container enclosing a 
cloth or metal type element which 
removes dirt or contaminations 
from the liquid being filtered. An 
inspection of the equipment needs 
found here should be helpful to a 
salesman calling on any industrial 
account, provided he can train him- 
self to think in terms of allied 
items for certain basic pieces of 
equipment and related production 
operations. 

In this plant, most of the raw 
material is sheet steel. Over 100 
kinds and sizes are used. With this 


This spray room, like every other de- 
partment where a similar job is done, 
offers countless opportunities for the 
sale of hose, nozzles, pressure equip- 
ment and allied products 





are buffed. Severe service 










Lift trucks are used in the handling 
of both raw and finished materials 


Gears, motors, chain belt, chain, bear- 
ings, and lubricator are required for 
these conveyors 
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setup, many manufacturers find it 
profitable to buy the less frequently 
used sizes from the distributor, 
reducing inventory and speeding 
delivery. This also applies to nuts, 
bolts and other items used in pro- 
duction. 

Machine tools used in production 
at this plant include punch presses, 
drill presses, multiple drills, lathes, 
sewing machines, cloth cutting ma- 
chines and specially built machines 
for soldering wire and closing up 
parts of the filters. 

The supplies needed by these 
various machines are known offhand 
to most salesmen. In addition to 
the obviously big market for drills, 
other needs include motors and 
maintenance items, sandpaper, 
tools; reflector lamp units, fuses, 
conduit, switches; power transmis- 
sion equipment, V-belting, chain 
drives, flat belting, belt lacing and 
dressing, pulleys and sheaves, bear- 
ings, shafting, reduction gears; 
lubricating oil, coolant, oil cups and 
lubricating equipment, buckets, 
waste cans, valves, fittings for oil 
and air lines to machines, fans 
on soldering machines and other 
“hot spots.” 

The salesman will study ma- 
terials handling problems in any 





Drills and accessories are a leading 


supply item in this plant. Note the 
modern lamp trained on the work 


cutting cloth disks 


This portable electric drill is used in 









plant, not so much with the idea 
of securing renewal orders, but of 
being able to suggest a more effec- 
tive system. Here are some of the 
handling items in plain sight at 
the Motor Improvements plant: 
monorail systems, hand and electric 
hoists, lift trucks, hand trucks, 
conveyors, steel deck plates (for 
aisles) scales for weighing in raw 
materials, casters, spiral chutes, 
chain belt elevators, and of course, 
roller bearings and all else that 
“keep it rolling.” 

As dies for punch presses are 
made within the plant, additional 
equipment is needed. The heat 
treating furnace requires blowers, 
pipe and fittings and tongs. Instru- 
ments are needed for measuring 
size, flow and temperature. Black- 
smith tools are bought in quantity, 
too—anvils, vises, hammers and 
everything needed around the 
forge. Tools for altering the shape 
of cold steel—hand and power saws, 
routing machines, chisels, grinders, 
buffers, milling machines and 
planers. 

When filter containers are formed 


By Walter J. Holmes 





Raw material is handled by hand 
trucks, lift trucks, scales, chain blocks 


and various other devices 





Automatic screw drivers are used on 
the assembly line 
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they pass through a rust proofing 
machine where tops are reinforced, 
soldering operations being per- 
formed automatically on conveyors 
that pass over a gas flame. Metal 
filters are made from bronze wire 
with intricate special machinery. 
Cloth filters are made with the aid 
of motor driven cutters. Both jobs 
involve use of equipment needed 
for the maintenance of machinery 
with thousands of moving parts. 

In the assembly room you find 
automatic screw drivers, numerous 
small tools, more conveyors, bench 
lamps, motors and controls. After 
the product has been buffed with 
motor driven wire brushes it is 
ready for the spray room, where 
vast quantities of overhead chain 
conveyor are used so that the fin- 
ished product will be thoroughly 
dry when it enters the packing 
room. Of course you find paint spray 
equipment and all its related lines 
in the spray room. 

Each of these separate produc- 
tion steps is similar basically to 
steps taken in the production of 
many products, especially products 
where metal is one of the most 
important ingredients. Does it 
strike any spark of recognition ap- 
plying to plants in your territory? 





Automatic soldering machines require 
solder, and fluxes, fans, reflectors, 
conveyors and lubricant 


Testing tanks entail air hose, com- 
pressor fittings, and rubber gloves 
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By Henry w. Youngs 
Pacific Coast Editor 
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Hotel William Penn, where the three mill supply associations will 
convene May 9, 10 and 11, and the Grand Ballroom where the annual 


banquet will be held 
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Ptsburg Ball Marts Rolling 


1938 Convention promises to provide ample 
interest and entertainment of near-record list 


PLANS for a program of highest 
interest to everyone connected with 
the distribution field are already 
well under way in preparation for 
the 37th annual Triple Mill Supply 
convention at the William Penn 
Hotel, Pittsburgh, May 9, 10 and 11. 

Reservations at the time this is 
written exceed 350 and those active 
in organizing the event are confi- 
dent that the 1938 gathering of the 
industry will see a _near-record 
attendance. 

At a recent meeting a convention 
feature of unusual nature was de- 
cided upon, and committees are now 
working out the details of this 
part of the program. According to 
the plan outlined, members of the 
industry will get a chance to display 
their dramatic talents, for three 
“skits” will be presented by the 
joint committees on manufacturer- 
distributor relations. 

Production of one of the skits 
will be taken over by the Chicago 
group. Fred Copeland, of the H. 
Channon Co., is in charge of this 


particular branch of the conven- 
tion’s dramatics. Another of the 
skits is in the hands of Hes Kuhn, 
of Hardware & Supply, Akron, O., 
and the third will be worked out 
under the direction of Alvin Smith, 
Smith-Courtney, Richmond, Va. All 
preliminary arrangements are under 
the care of Lou Knouse, Stanley, 
H. F. Seymour, Columbian Vise, and 
A. B. Clark, the Martin Co. 

On-the-scene arrangements for 
the convention are being handled 
by a Pittsburgh committee headed 
by William T. Todd, Jr., of Somers, 
Fitler & Todd Co. 

The convention activities will be 
concentrated on the seventeenth 
floor of the William Penn, where 
all meetings will be held. Various 
entertainment features are being 
planned to balance up with the busi- 
ness sessions. As usual, a banquet 
for all delegates in the grand ball- 
room will be one of the highlights 
of the meeting. 

The William Penn hotel in itself 
offers unusually fine accommodations 
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features for 
of delegates 


for entertainment, and now under 
way is a million dollar program 
embracing the complete decoration 
of rooms, the grand ballroom, silver 
bar, main lobby, French room and 
grill, the opening of a new restau- 
rant, the Italian terrace and cock- 
tail lounge in the lower lobby. 

Pittsburgh’s fine golf courses will 
present a lure for the delegates to 
whom a joust with Old Man Par is 
always an important part of every 
convention. In addition, it is indi- 
cated that the city in general will 
be more or less united in an effort 
to put a best foot forward so that 
every delegate may be assured of 
an enjoyable and memorable visit 
with his friends in the industry. 

The event promises to be both big 
and resultful in 1938 and it is sound 
advice which comes from everyone 
connected with convention arrange- 
ments urging that those who have 
not yet done so should send in his 
reservation requirements promptly 
in order to avoid any last minute 
inconvenience, 
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The rings indicate but a few of 
the many places where it was 
necessary to use anchor fastners in 
setting up equipment for a Phila- 
delphia distilling plant 


JUST SMALL THINGS—anchor- 
ing devices—but they’ll provide the 
distributor’s salesman with a tidy 
volume every year if he keeps his 
eyes open for sales opportunities, 
and follows through on them. 
Forget, if you wish, the domes- 
tic angle entirely—new homes be- 
ing built, new bathrooms or 
kitchens being installed—and con- 
fine your consideration to sales 
opportunities afforded by the in- 
dustrial plants on which you call. 
Let new plant construction—with 
its chances for sales of anchoring 
devices and many other lines of 
equipment—be only a casual mar- 
ket, if you will. Just look (for the 
moment) for “spots” for sales in 
the domain presided over by the 
factor or shop-maintenance super- 
intendent and you may be surprised 
at what you can do in the way of 
business on anchoring devices. 





24 


You have frequent opportunities 
to get out in the plants of most of 
the industrials on whom you call. 
Next time you are passing through 
a plant, note the many places where 
anchoring devices are in use: ma- 
chines, benches, pipe and conduit, 
switchboard, switch boxes, a variety 
of shop equipment, which must be 
fastened to floors, walls or ceilings 
of cement, brick or other solid sub- 
stance. And then stop to see if you 
are selling the anchors, as well as 
the bolts, nuts and screws. 

However, in order that you may 
be properly prepared for this “sur- 
vey,” let’s review a few of these 
anchoring devices and the purposes 
they serve. 

First, what of the plain toggle 
bolt? It is a lot like a double fish- 
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hook. It passes completely through 
the hole, then the weighted head 
flops down crosswise of the hole and 
holds it in place. Similarly, when 
the bolt is passed through the ob- 
ject to be anchored and the toggle 
head is screwed to the bolt, you 
“button” it to the wall, ceiling or 
floor. Or, as the boys say, “We 
used a toggle bolt.” 

For anchoring such things as 
shelves, conduit and pipe to hollow- 
tile walls, floors and ceilings there 
is a later development of the toggle 
bolt known as the spring-wing type, 
which features two wings attached 
to a trunnion nut, and incorporat- 
ing a small spring under the two 
small wings. Once through the hole, 
these wings, which have been 
pressed together by the wall of the 
























hole, are released. ‘i'hey then spread 
at right angles to the hole. Hence, 
the bolt cannot pull out of the hole. 
This type of anchor was developed 
primarily for anchoring to ceilings 
and hollow-tile floors because the 
weighted end of the “flop-over” tog- 
gle did not permit toggle action on 
these horizontal planes. 

The lead expansion anchor is a 
device closely related to toggle bolts, 
and is designed primarily for 
anchoring vibrationless equipment, 
such as heavy pieces of pipe, and 
where only shallow holes are drilled. 
The lead anchor incorporates a 
cone-shaped nut proportioned to the 
size of the bolt. A lead sleeve is 
placed on the cone, completing the 
unit. As in anchoring the toggle 
bolt, a hole of the proper size is 
drilled. A set tool is placed on the 
lead sleeve and a few well-directed 
hammer blows force the lead sleeve 
to plug the cone into the hole. The 
unit is then ready to receive the 
bolt which will anchor the shelf, 
conduit or other equipment. 

Where there is said to be only 
one real answer to the problem of 
anchoring in tile—the spring-wing 
toggle bolt—there are a variety of 


two units are placed in the hole, 
the article to be anchored is placed 
over the hole and the bolt screws 
the unit tight to the floor, contact- 
ing the cup and causing the leaves 
of the latter to spread and prevent 
withdrawal. Steel expansion an- 
chors are commonly used _ for 
anchoring heavy and light ma- 
chinery, drill presses, saws, and 
similar equipment. They are par- 
ticularly suitable to anchoring 
heavy items because of the safety 
factor they provide. 

Then there is a malleable device, 
the machine-bolt malleable shield, 
which has split sleeves surrounding 
a threaded, malleable, tapered nut. 
The bolt passes through the article 
to be fastened, the tapered nut be- 
ing drawn between the sleeves un- 
til the sleeves have spread and 
fully covered the hole, forming an 
anchor of the wedge type. The de- 
vice is made with either single or 












Plenty of anchors 
were needed to 
install piping in 
this ink mixing 
room of a large 
metropolitan 
newspaper 


anchoring devices? 


devices for anchoring in solid ma- 
terials. For instance, for use with 
machine bolts, there is a steel ex- 
pansion anchor, consisting of a bul- 
let-shaped sleeve and a _ threaded 
cup. After the hole is drilled, these 


They're doing it in most every plant at one time 
or another—in equipping new additions, installing 
machinery, erecting pipe, etc. Are you selling them 


double units. It has much the same 
applications as the steel shell, but 
must be placed in a very smooth 
hole if it is to be used effectively. 
A malleable shield for use with lag 
screws is popular. 


, wm. 





Various substitutes for malleable 
are employed in shields of this type 
such as those made from lead-alloy 
castings or fibrous hemp. These lat- 
ter two types provide anchorage in 
cement for small wood screws, nails 
and lag screws. Small nails, with 
a design which provides the “hold- 
ing” feature, are provided for 
anchoring corner beads, flashing 
around chimneys, furring strips for 
floors and walls. 

When you sell anchoring devices, 
it’s also easy to “sell ’em something 
more.” Portable electric drills, hand 
star drills and masonry drills of a 
variety of sizes are tools needed 
for anchoring operations. Perfor- 
ated hanger iron (in straight 


lengths and coils) ; pipe straps (one 
and two hole) ; sectional, octagonal 
and square outlet boxes; conduit 
and tubing for the new location of 
machinery; locknuts, washers, bush- 
ings, 


bolts, nuts and screws—all 
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are items to keep in mind when 
selling the “anchoring” market. 
The information given herewith 
has been sketchy. It will pay you 
to consult your manufacturers’ 
catalogs for more complete data. 
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“Everything it takes” to run a supply business 
right is embodied in the new six-story home of 


O. Iber Co., located in the heart of Chicago’s 


machinery district 


A New Home With 


(Left) Stock lay- 
out follows the 
catalog. Wher- 
ever possible 
items are stored 
in the same or- 
der that they ap- 
pear in the book. 
James Lawlor 
here finds it easy 
to locate what he 
wants 


(Right) President 
Iber takes the 
lead at an in- 
formal sales con- 
ference 


(Left) Here’s ac- 
tion at the handy 
service counter. 


(Right) T. E. 
Sprigings dis- 
cusses a Brown 
& Sharpe mag- 
netic chuck be- 
fore Salesmen 
Norcott, W. Iber, 
Waldschmidt, 
Durrell and Eck- 
holm while ex- 
ecs. Oscar Iber 
and Bastman look 
on. Scene: the 
sales conference 
room 


(Left) Sales- 
man’s row: front 
to rear, W. Iber, 
R. M. Norcott, A. 
E. Waldschmidt, 
D. L. Eckholm 
(standing), R. R. 
Durrell (seated 
in sales aisle) 


(Right) Execu- 
tives’ corner. 
Left, I. T. Bast- 
man, vice-presi- 
dent, secretary 


and sales man- 
>: . 


Where the buy- 
ing’s done. Left 
to right, at desks. 
Walter Consoer, 
John M. Meyers 
(p.a.), O. W. 
Davis, Elmer Va- 
sumpaur. At the 
catalog file, Har- 
riet Arden, E. W. 


Haarz 
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“COURT 4860, please.” 

Yes, that number will get you 
Somers, Fitler and Todd, Pitts- 
burgh, all right. You’ll find it in 
the Pittsburgh telephone book. 
You'll find it in the telephone lists 
of many purchasing agents and 
plant officials in the area covered 
by this widely known house. 

But— 

S. F. T. believes in making it 
easy for you to find the number 
if you’re a customer or a prospect. 

Also—it believes in saving you 
trouble in identifying the person to 
whom you should talk—if you don’t 
already know. 

So a new telephone directory—on 
a four-page card, which measures 
about 83 by 3? inches when folded 
—has been issued. It is punched 
so that you may hang it alongside 
your desk or above your bench if 
you choose. 

Spotted so you can’t help but see 
it no matter what page of the card 
you’re looking at is that telephone 

(Continued on page 124) 


Todd, Pres 


F Swearingen, 


w L. Fluke, Sr., Auditor 
N. Meyers, Cashier 
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A Few of T 


Alemite Co. 
Alemite Fittings, Hand Guns 






Ames, Baldwin, Wyoming 5S! 


Wm. T. Todd, Jr., V. p 


stant Sales Manager 


Jas " 
ee Jas. J. O'Brien 


Supply Salesmen 


4 Miss Claire Wineland 


| Shipping Department 
J. Hoerner, Shipper 


Receiving Department 
Thomas H Murray 









hn Young 
















Treasurer 





Never in the 
pany have we 
T. F. Ulrich 
out delay 


order will 














Baldwin Alloy Stee! Bra 


nd 
Scoops, Spades, Telegraph Spoons, Pite 
pols 





ican Steel & Wire C 






s and Co. 
“Silver Steel Hack Saws,” Silver Steel Files, Saw 
Tools and Machine Knives for every purpose. 
Boston Gear Works Sales Co. 
Standardized Stock Gears, Speed Reducers, Roller Os! 
and Silent Chain Drives and Sprockets. 
Broderick & Bascom Repe Co. 


COURT 4860 


allo = 
e. Pipe, National Pipe for Ammonia. 
Spikes, Wire Nails and Wire. Norton Company 
Alundum and Crystolon Grinding Wheels, Vitrified 
and Silicate. 
Ohio Valley Pulley Works 
Browning Paper Motor Pulleys. 


Osborn Brushes— 
every purpose. 





Try our “Sa 

I pur “Same Day Shi m, 
Service” on your future atom 
= 











see FITLER 


word: 
forceful words behind the sr re 
or Supplies in hurry, 


history of our com. 
; n 80 
equipped to handle your ote ay 


If your demands are 
i #0 to our shi 
marked Special Attention.” 
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Urgent your 
Pping room 





born Manufacturing Co. 
Better Wearing Brush for 





Yellow Strand Wire Rope, Plow Steel and Cast 
Steel Wire Rope, Flex Set Preformed Wire Rope. 
Butterfield and Co. 
Taps, Dies, Reamers, Screw Plates. 
A. M. Byers Co. 
Byers Genuine Wrought Iron Pipe. 
Columbian Vise & Manufacturing Co. 
Malleable Sledge, Tested Vises for Strength and 
Durability 
R. and J. Dick Co. 
Dicks Original Balata and Dixit Canvas Belting. 
Dodge Manufacturing Corporation 
rower Transmission Equipment, Everything for 
the Mechanical Transmission of Power, V-Belt 
Drives. 
E. 1. Dupent-de-Nemours & Co. 
Brattice Cloth, Ventube for Auxiliary Ventilation 
in Coal Mines and Tunnel Construction, Powder 
Bags. 
Geometric Tool Co. 
Geometric Self-Opening Screw Cutting Die Heads, 
Jarvis High Speed Tapping Devices, Quick Change 
Chucks and Collets. 
General Abrasive Co. 
Lionite and Carbonite Grain for Polishing. 
Graton and Knight Co. 
Tension Cement Research Leather Belt, Lace Leath- 
er, Transmission, Elevator and Conveyor Rubber 
Beits, Mechanical Rubber Good: 





Jackson Manufacturing Co. 
Barrows, Concrete Carts, Drag Scrapers, Motor 
Pans, Steel Mortar Mixing Boxes, 

Steel Salamanders 





Jefferson Union Co. 
Jefferson Unions, Flanges, and Pipe Fitting Spe- 
crlbes. 
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Oster Manufacturing Co. 
A Complete Line of Hand and Power Threading 
Equipment. 

Quigley Co. 
Quigley products include refractory materials and 
equipment for construction and maintenance of in- 
dustrial furnaces of all types; joimt-sealing com- 
pounds; cleani compounds for industrial and 
domestic use; T IPLE A protective coatings for 
industrial and other uses. 

H. O. Trerice Co. 
Trerice Steam Bucket Traps, Industrial Thermom- 
eters. 

Union Twist Drill Co. 
Twist Drills, Hobs, Reamers, Gear and Milling 
Cutter: 

United States Electrical Tool Co. 
Electrical Driven Drills, Grinders, Buffers, Flexible 
Shaft Equipment. 

Wall Rope Co. 
Walls Long Fibre Manila Rope. 

Westinghouse Electric & Manufacturing Co. 
Mazda Lamps. 

Worthington Pump and Machinery Corp. 
A Pump for Every Pui . 

Yale and Towne Manufacturing Co. 
Spur Geared, Screw Geared, and Differential Chain 
Blocks, Electric Hoists, Steel Plate Trolleys, Door 
Closers, and Locks. 

Miscellaneous Items 
Bars—Hot and Cold Rolled Sheets, Bolts, Nuts, 
Rivets, Screws, ete. 
Malleabie, Cast Iron and Brass Pipe Fittings. 
Packing—For every purpose. 






Waste and Wiping Rags. 
Machine Tools, Lathes, Planers, Shapers, Drill Presses, 
Grinders and Gear Cumers. 


Descriptive Literature on any of the above Products mailed upon request. 
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The front page tells 
how card helps 
eliminate telephone 
delays, speeds up 
service. Back page 
lists every depart- 
ment and the people 
to talk with in each. 
At strategic spots 
you see: “Court 
4860" 


Leading lines are 
listed in this fashion 
on inside pages of 
S. F. T. telephone 
directory. This list 
opens the eyes of 
many buyers to what 
the house really has 
to offer them 
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®EACH SALESMAN for The 
Western Iron Stores Company, 
Milwaukee, now makes an extra 
call per month on every customer. 

At least, he “shows his face” an 
extra time each 30 days and de- 
livers a forceful message—though 
he may be many miles away from 
the customer at the time this “call” 
is made. 

Think we’re dealing in riddles? 
We’re not. We're simply telling 
an interesting story about how this 
progressive Milwaukee supply 
house is backing its salesmen with 
a “personalized” sales promotion 
program which has been so effective 
during a year’s trial that it is now 
definitely a permanent feature of 
company sales activities. 

In January, 1937, The Western 
Iron Stores Company began send- 
ing a blotter a month to every 
customer and prospect on its lists. 
Each month the “upside” of the 
blotter carries a different message, 
some of these messages being of a 
general nature like wishing the 
customer a Merry Christmas, 
thanking him at Thanksgiving time 
for business received during the 
year, telling about the carefulness 
with which W.I.S. follows through 
on orders—but others are very 
brief sales talks on specific prod- 
ucts. 


It’s Done With Paste-ups 


Each blotter is illustrated with 
a drawing of the body of a man 
doing something that ties in with 
the month’s message. 3ut the 
photographed face on the body 
depends on where the blotter is 
going. 

For instance, when the blotter 
for January, 1938, which says 
“We're Off!” reaches one of Charles 
Muehlenbach’s customers, it’s 
Charlie, himself, they see in skat- 
ing togs just missing a hole in the 
ice as he speeds down stream— 
though Charlie’s name isn’t men- 
tioned. 

Sales Manager J. O. Smith is the 
fellow who is saying “Who-o-0-0a!” 
to his reindeer on the Christmas 
blotter if it’s one of J. O.’s custom- 
ers who is receiving that particular 
blotter. 

When a buyer or plant man in 
Ralph Koeneke’s territory looks at 
the blotter which asks him to— 
“Meet my old friend, Barney the 
Bear,” it’s no one else than Ralph 
who’s introducing Barney. 
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J. O. Smitu’s 
Christmas 
blotter 


RALPH KOENEKE'S 
product blotter 


How every salesman 

for Western Iron Stores, 
Milwaukee, “Shows His 
Face” for an extra visit 


each month 


A man astride a turkey say- 
ing, “Thank you”, on the November 
blotter was E. A. Crane—when the 
blotter reached one of E. A.’s cus- 
tomers. 

And the lad who is commenting: 
“The ‘strip’ that pleases instead of 
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i A. CRANE 


recent blotter 


teases,” as he holds a section of belt 
lacing with “the new reinforcing 
strip” is Fred Moehrig if that blot- 
ter lands in Fred’s territory. 

The fellow with the rather awk- 
ward golf swing who shouts “Fore” 
and tells you about how important 












RANE 
lotter 
















Who-o-o-oa! 


Not a bad idea, this Christmas custom of stopping to 


look back over the road we have traveled. 


It gives 


us an opportunity to tell our good friends how much 


we have appreciated their friendship and business. 


All of us “Stop” to say Merry Christmas to you and 


yours. 


6 


THE WESTERN IRON — 


waneia® 


CHARLES MUFHLENBACH on a similar blotter 


“follow 





through” is 


Charlie 


son as well as by proxy. 


and_ that’s 
why W.L.S. does it on your orders— 
is J. O. Smith, or E. A. Crane, or 
Muehlenbach, or Ralph 
Koeneke or Fred Moehrig—depend- 
ing upon who calls on you—in per- 


TORES COMPANY 


TLWAUKEE, WISCONSIN 





THE STRIP THAT 


INSTEAD “OF/ 
TEASES: 





FRED MOEHRIG'S 
product blotter 


By E. J. McOsker 
Editor 


“We started this sales promotion 
program with some misgivings, of 
course,” says Charles E. Curtis, 
president of The Western Iron 
Stores Company. “We just didn’t 
know how it would work. But it 
really has gone over so well that it’s 
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now part and parcel of our pro- 
gram. 

“These personalized blotters al- 
low our salesmen to make an extra 
call a month on each customer and 


prospect. The man is not there 
actually on these “calls,” of course, 
but his picture is, and the twelve 
picture calls each year add to the 
impressions he makes on his per- 
sonal visits and connect him even 
more definitely with our company. 
We find that this personal pub- 
licity we give our salesmen builds 
prestige for them—and what we 
do for them helps us. 

“Of course, there has been a 
great dea! of good natured kid- 
ding about the blotters. In some 
places the purchasing agents or 
plant men have them all tacked 
on the wall. Some of the boys 
report information girls saying to 
them: ‘Oh, 1 know you. I saw 
your picture.’ Others tell about 
men out in the plants who have 
known their faces, tieing them up 
with W.LS. since we started issu- 
ing the blotters.” 


Faces Are Remembered 


“Only the other day a mechanic 
who wanted some repair work done 
called on the telephone. He wanted 
one of our salesmen, didn’t know 
his name, but told the girl what 
the salesman looked like—from his 
picture on one of the blotters. 

“The salesmen themselves are en- 
thused over the personalized blotter 
idea, the customers like it, we be- 
lieve it has helped us—and so why 
shouldn’t we be strong for it?” 

Another bit of sterling sales 
promotion done by W.LS. has 
come to our attention. This is 
an attractive folder in blue and 
white issued at the time of the 
world’s championship baseball se- 
ries last fall. 

Commencing with “Taking our 
cue from the pitcher who leads his 
league in the number of games 
won—because he plays no other po- 
sition than the mound,” the circu- 
lar tells how The Western Iron 
Stores Company was organized “to 
specialize on the sale and service 
of cutting tools, machinists tools, 
shop equipment and such items as 
are in use in metal, woodworking 
and other industrial plants,” and 
how it has developed along those 
lines—and ends with the injunc- 
tion—“Call on us continually—we 
never tire of playing our position.” 
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What Do 


The correspondence below 





OW icc 


is thrown open to the readers 


of Mitt Supp.ics because the question raised therein will be of 
highest interest to all members of the distribution fraternity. Both 
the correspondent and the publishers of MiLL SUPPLIES are anxious 
to have your comments on this subject 


To the Editor: 

The only criticism against 
MILL SUPPLIES that we may make 
is that there is not a close enough 
connection between your editor 
and your advertising department. 
It seems to us as if you, publishing 
a magazine for the exclusive use 
of mill supply distributors and 
their salesmen, should take a little 
more care in the actual solicitation 
of accounts and only such ac- 
counts as have strictly 100% co- 
operation with the jobber should 
be allowed to advertise. 

Of course, we realize that 
the backbone of any magazine is 
the amount of advertising it can 
sell. But it just seems that since 
you say so strongly that you are 
catering only to the jobbing trade, 
there should be some honor so 
far as not soliciting anything but 
100% jobber manufacturer  ac- 
counts. This is a vital point, as 
advertisements in your magazines 
at times include conflicting state- 
ments. Manufacturers will say 
they have a jobber policy when 
75% of the jobbers over the coun- 
try know the statements they make 
are not true. C. F. McLEIsH 

The National Mill Supply Co. 

Fort Wayne, Indiana 


From MiLt SuPPLIEs 


Dear Mr. McLeish: 


It is probably true that some 
advertisers in MILL SUPPLIES do not 
have 100% distributor policies, but 
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it would be impossible for us to 
determine this. 

Our only guide in the matter 
is the assumption that any manu- 
facturer who pays his good money 
in an attempt to solicit distributor 
cooperation is sincere in his desire 
to “play ball” with distributors. 

If he were to be discouraged, 
he would become an “out-and-out” 
direct seller and as such would be 
in direct competition with dis- 
tributors. 

The cooperation secured by 
manufacturers through advertising 
in MILL SUPPLIES has converted 
more manufacturers to a distributor 
policy than any other thing. 

JOHN J. WELCH 
Editor, MILL SUPPLIES 


To the Editor: 

We have your letter of Jan- 
uary 18 and still feel as if it is 
good business on our part to differ 
with you. You will find that many 
manufacturers will advertise in a 
magazine such as MILL SUPPLIES 
for the sake of covering up, as one 
might say, their evil dealings on big 
jobs, trusting to luck to get the 
jobber to continue buying his mer- 
chandise for the sake of the small 
pick-up business. 

So far as we are concerned, 
we would rather have him with a 
determined stand against the jobber 
than a stand of cooperating so far 
as advertising in your magazine is 
concerned, as we have less trouble 
with the people whom we know are 
actually 100% direct sellers than 
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we do with people who are hypo- 
crites so far as their jobber’s rela- 
tionship is concerned. 

We have found some manu- 
facturers with a fair jobber policy 
in one section of the country and, 
depending upon district offices, hav- 
ing an entirely different policy in 
another district. We have found 
some manufacturers feel that as 
long as they publish a discount 
sheet which shows a 5% or 10% 
extra discount beyond the sheet for 
the jobber they therefore have a 
100% jobber policy. Of course, we 
all know that in this day it is im- 
possible to do business on the basis 
of a 10% profit. 

Further, one of our cus- 
tomers would pay freight direct 
from the manufacturer, whereas if 
a jobber were only getting 5% or 
10%. discount and tried to charge 
the freight, the customer would ab- 
solutely refuse to pay, feeling it 
was up to the jobber to assume this 
cost as his reward for securing the 
order on the basis of a price, the 
same as the manufacturer’s price. 

There are a lot of problems 
to the solicitation of advertising 
for a magazine and we certainly 
know that you have your hands full 
trying to satisfy everyone. As ad- 
vised above, we know that your 
company is always interested in 
having a jobber express himself, 
and this is what we are trying to 
do. We are still convinced there are 
a lot of manufacturers advertising 
in jobber’s magazines who should 
advertise in consumer magazines 
only. C. F. McLEIsa 
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(Answer to problem on page 118) 


Adam Sharper Hooks Elmer 


Elmer Guzzlewater, mill supplier 
of Podunk, Ind., sold a $90 bill of 
goods to Adam Sharper, who owned 
the local peach-basket manufactory 
and was also the town’s leading 


° banker and mortgage broker. Adam 

> th PSB offered Elmer a check in full pay- 

ment, saying that the check was in 
HK ds PROVERSE FOK \ three figures (i.e., over $100), and 
for a lot more than Elmer’s bill. 
Naturally, Elmer was tickled pink. 
If a little money goes not out, To prove that he wasn’t what his 
name indicated, Adam then told 
Elmer that if he’d promise to tear 
up the check (which Elmer hadn't 


14. Hand-finishing files are used 
by lathe hands, but not by pro- 
duction machinists. Why? 

15. What’s a cabinet file? Is it 
a storage place for files? 

16. Is burr something more than 
the name of a drink? 

17. What are three names for a 
file with a “teardrop” cross-section? 








great money will not come in 


re >’ j s i 
He who does not accept cash when looked at as yet), he’d give him 
the difference between the product 
offered is no businessman of the three digits and their sum 


explaining carefully that this 
difference would not be a small 
number. Of course, Elmer jumped 











1. What is a “lightning’’ file, a 12. What is a finisher used for? at the chance—but found out what 
fast cutter or one with a jagged It’s name ought to tell you this a sucker he was when he looked at 
edge? one. the check. How much was _ the 

> 20k ? 

2. What is a knife file? Is it sharp 13. Does a shoemaker use a file? check? 
on one edge, or does it have special, Not for his bills, that is, but for (If youre no sharper than Elmer, 
sharp teeth? his shoes? look on page 120) 

3. What is the essential differ- — 
ence between a round file and a rat- ' ; . Pertete Goouee couse <f TES New Onees 





tail file? 

4. What is the difference between 
a mill file and a warding file, or 
is there any? 


— ye “ 
. wer 4 ” io A fh : 


5. What connection, if any, does 
a corrugating file have with a 
barber? 

6. Does a pillar file have any 
connection with pillars? 

7. Is “three-square” applied to a 
file an indication of quality, or just 
a trade name? 

8. What are such files used for? 


9. Is a flat wood file made of 
wood? 

10. Is there more than one shape 
of half-round file? 


11. What’s the difference between 
a hand-finishing file and a finisher? 


“Hell, I’m not worrying. With that overhead he won’t last a week’’ 
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«a DISTRIBUTOR ADVERTISING pro- 
program fostered by MILL SUPPLIES 
moves into its fifth stage this 
month with the “double guarantee” 
copy theme being emphasized in the 
promotional pieces shown on these 
pages. 

This material has been prepared 
by skilled copy writers and experts 
in advertising art. Embodied in it 
is a sales argument to tell the buyer 
forcefully why it is wise to use 
distributor service. Yet it is so 
designed as to permit any industrial 
supply organization to send it out 
as the individual message coming 
from that particular house. 

Distributors may make use of 
any or all of the personalized pro- 
motion matter shown on these pages 
simply by ordering the reproduction 
plates from MILL SUPPLIES (at the 
cost of the plates alone) then hav- 
ing their own firm names imprinted 
by a local printer in the space pro- 
vided for that purpose. 

Promotion material of this type, 
taken from the four previous ad- 
vertising portfolios presented in 
this publication, is now being sent 
out to industrial accounts in every 
part of the country. The cumulative 


HOW TO ORDER 


Use this order blank to secure elec- 
trotype cuts for folder or blotter, or 
to obtain quantities of stickers. Check 
items you want and mail to— 





ILL SUPPLIES 
BO West 42nd Street 
ew York City 


entlemen: 


Please send me the following promo- 
on material as outlined in your March 
sue— 

-|Complete plates for folder, for which 
bill me $22.00. 


r} Complete plates for blotter, for which 
bill me $6.50. 


.} 5,000 stickers (@ $9) or [] 10,000 (@ 
$13.50). Imprinted with our firm name. 











ee 





yf them aioe’ 


YOUR DOUBLE 


Distributors ought to crow about the 


extra measure of 


confidence they give 


the buyer with every item purchased 


effect of this concentrated cannon- 
ading on the salient points of ad- 
vantage of purchasing through dis- 
tributors rather than purchasing 
direct is now beginning to be felt. 


How to Use Plan 


Here is all you need to do to put 
this advertising program to work 
for your house: 

1. Select the type of promotion 
you want to use. 

2. Order electrotype plates for 
these pieces from MILL SUPPLIEs. 

3. Take plates to your printer, 
have him set the type for your firm 
name, address, etc., and list of lines 


your ©o 


% 
: preside™ 
Lank» ° 
ure practurins - 
- plenk —, 
pa frre r1linoe 


Dear Mr. plenks 


you handle (in the manner indi- 
cated on layout of the folder). 

4. (Optional but recommended). 
Send out a sales letter (see below) 
with either the blotter or folder— 
on your stationery. 

5. If sticker is desired, order 
direct from MILL SUPPLIES in lots 
of 5,000 or more, with your firm 
name already imprinted. Apply it 
to letters, packages, invoices, etc. 

Complete facts about the plan, its 
costs, ordering data, etc., are con- 
tained on these pages. If additional 
information is needed, the editors 
will be glad to provide it. 


mpany NAME 















































“Apologies Arell!... 


| want 


SATISFACTION!” 














FOLDER: Front cover, actual 
size 3/2 by 6!%4 to fit large or 
small envelopes. Complete 
plates for printing in two colors 


furnished by MILL SUPPLIES 
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NUMBER 5 


USED BY “BRUSH CONSCIOUS” SALESMEN 


@ “ You can get the business if you have ideas!” is a re- 
mark made so often that it must have some basis of fact. 

It certainly makes sense when you imagine yourself 
the customer. Right now, buying anything may be 


furthest from his mind. But give him a good REASON 


for buying, that is, a BUYING IDEA 
that can help him to avoid needless 
waste, and the chances are good 
that he will recognize and utilize 
the suggestion. 

As every “Brush Conscious” Sales- 
man knows, most plants use more 
brushes than they realize. Many plants 
employ several workers regularly on 
jobs requiring the use of brushes 
most of the time. A lot of that time 
is often wasted unnecessarily by good 
workers using either inferior brushes 
or brushes that have outlived their 
usefulness. It’s a common occurrence 
to find a worker, earning good wages, 
using a brush that is probably only 
one-third efficient. Think of the 


needless waste of wages caused by 


34 
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failure to purchase inexpensive, efficient brushes! 

That IDEA occurred to a worker in a mid-western 
plant. He called the matter to the attention of the 
management. The management was interested and 


took appropriate action as many others would do if the 


same IDEA was suggested to them. 

With that thought in mind, we pre- 
pared the advertisement on the next 
page. Look for it in the current is- 
sues of leading industrial magazines. 
This is the kind of IDEA used by 
“Brush Conscious” Salesmen to get 
the business which the other fellow 
passes by. 

In good times or“ off” times,“Brush 
Conscious” Salesmen make the most 
of this fact: IF A PLANT IS OPEN, 
IT’S A PROSPECT FOR OSBORN 
BRUSHES...YOU CAN GET THE 
BUSINESS IF YOU HAVE IDEAS! 


Jwe Oseorn MANUFACTURING COMPANY 
5401 HAMILTON AVENUE . CLEVELAND, OHIO 


Sales Offices: New York, Detroit, Chicago, San Francisco 











IT'S GOOD 
BUSINESS 


TO USE GOOD 
BRUSHES 





(Reading time: 28 seconds or less) 


@ A “suggestion box” in a well-known factory contained 


an unusual idea. An observant employee wrote: 


“I see a lot of men in our plant working with brushes. 
Many of the brushes are in poor condition. It looks 
like a lot of time is being wasted trying to do good work 
with poor brushes. I suggest that someone be given 
the job of keeping an eye on the condition of brushes 


and see that replacements are made at the right time.” 


The management not only adopted the idea but decided 


Tur wancr rvrrarcrur Trawr ar TAINHICTOTAT 


to carry the plan further by standardizing all brush 
needs in a proved line of uniformly high quality. The 
Osborn Distributor in the locality cooperated to make 


the plan a success. 


Osborn and the Osborn Distributor in your locality 


can do the same for you. Ask about it! 


THE OSBORN MANUFACTURING COMPANY 


5401 HAMILTON AVENUE « CLEVELAND, OHIO 
SALES OFFICES: NEW YORK * DETROIT * CHICAGO * SAN FRANCISCO 
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SUPPLY SALES 
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SOUTHERN STATES 
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Os Average Monthly Sales, 1923-1925 +, 


The Sales Indicator and all its related charts took sharp dives 
during the month of January. The Indicator itself fell off from 
84 in December to a new post-depression low of 71.1. Dollar 
value of average order went from $16.95 to $14.90, and the 
number of orders per working day from 95 to 91. The tumble 
was felt in all sections, the one suffering most being the Pacific 
Coast, which had previously held up fairly well while the others 
were slipping. 


DOLLAR VALUE , AVERAGE ORDER 
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Ten Years 
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Wi onal ee 
THE POWER omit a 


DELAWARE CORPORDTION) PURCHASED 
THE NO5ET9 OF THE POWER EQUIPMENT 
COMPANY, MINNEAPOLIZ, R.C. DUNCAN, 
PRES! DENT,JOOK OVER MANAGEMENT 
OF THE NEW CORPORATION. 
THIS ORGANIZATION 
BECAME, LATER AHE 

R.C. DUNCAN 
COMPANY. 
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DON $.BRISBIN 
HAD BEEN 
ELECTED 
VICE PRESIDENT 
OF THE 
COLUMBUS- 
Mc KINNON 
CHAIN COMPANY, 
TONAWANDA, 
NEW YORK, 














JOHNS. KRAUSS 

HAD BEEN 

ELECTED 

PREADENT 

OF THE 

L-H.GILMER 

COMPANY, 
PHILADELPHIA. 






























N AN ARTICLE 
ENTITLED,"MANIFOLD BENEFITS FROM 


STOCK RECORD SYSTEM,C.F. SCHLAMP, SALES MANAGER, 





























- 
ATE STAFFS OF BELCHER & LOOMIS 





<1g0 IN MILL SUPPLIES 


Ae POLICY OF THE GREAT LAKES SUPPLY CORMORDTION,CHICAGO,OF PICKING 
11S EMPLOYEES YOUNG, DEVELOPING THEM INTHE SCHOOL OF EXPERIENCE AND 
DIRECTING THEIR EFFORTS INTODEPARTMENKS FOR WHICH THEIR TALENTS BEST 


Xe FITTED THEM WAS EXPLAINED 
BYC.A.CHANNON VICE PRES- 
IDENT AND GENERAL MANA- 
GER OF THAT COMPANY, IN AN 
INTERVIEW PUBLISHED IN 
MILL SUPPLIES, 
















WENSmITENS 


Tue QUEEN CITY SUPPLY CO CINCINNATI SS 
IT APPEARS, WAS THE FIRST MILL SUPPLY 
HOUSE 10 GO ON THe AIR WiTH_ A 
PROGRAM EACH TLESDAY EVENING. dodo 


AVE GROBLER MANUFACTURING COMPANY, AND THE 
REPUBLIC BRASS COMPANY, TWO CLEVELAND ORGAN- 
IZATIONS, MERGED, AND BECAME KNOWN AG 
GRABLER-REPUBLIC, INC. 


Te MONTHLY MAGAZINE, “FULTON FACIS,0F 
THE FULION SUPPLY CO, ATLANTA, ENTERED UP- 


i 





Pe FAIRBANKS COMPANY,NEW YORK WAS OCC UPY- 
ING ITSNEW QUARTERS AT BOB LAFAYETTE ST. 


Amone THE DEATHS ANNOUNCED WERE THOSE OF 
JOHN TREAT, YALE & TOWNE MANUFACTURING CO,; 
THOMAS A. JONES, VICE PRESIDENT OF THE WAJONES 
FOUNDRYA MACHINE CO. AND PRESIDENT, THE H.B, 
SICKETS SCREEN & CHUTE CO. ;DANIEL KENNEDY, 
KENNEDY VALVE MFG.COWALTER GAUER PRESIDENT, 
PYRENE MFG. CO.AND AE.LIMME.R & J. DICK CO.INC, 


Le ROY, ZORN WAS NEWLY ELECTED PREADENT 
OF THE J.H.CHANNON CORPORATION, CHICAGO. 


+ 
GrorGE W. THURSION VICE PRESIDENT, THE AMERICAN 
SCREW COMPANY, PROVIDENCE, HAD BEEN APPOINTED 
GENERAL MANAGER OF THAT COMPANY. 


oo 
PAUL W. LIICHFIELO, PRESIDENT OF THE GOODYEAR 
TIRE AND RUBBER COMPANY, WASCHOSEN PRESIDENT 
OF THE RUBBER ASSOCIATION OF AMERICA, - 


HARDWARE CO,,PROVIDENCE,ANDOF THE (eS; 1 
U.M-TULL RUBBER B SUPPLY CO,PTLANIA, GAG 
WERE ESTABLIAIED IN NEW,ENLARGED HOMES, 





‘ 


EVANSVILLE SUPPLY COMPANY, EVANSVILLE, IND, EXPLAINED HOW THE SPECIAL RECORDING SYSTEM HIS COMPANY LISED WS A 


38 MILL SUPPLIES @ 


BIG FACTOR IN BALANCING STOCK, MINIMIZING INVESTMENT JN EACH LINE,AND CREATING A LARGER TURNOVER. 
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“ATKINS ALWAYS ANE AQ” 


The special values claimed for 
molybdenum steel are brought to Atkins Hack- 
saw users in A-MOL Blades—trade marked 
with yellow ends instead of the familiar blue. 

The metal working trades in particular 
know that “steel” is only a general term and 
today you can specify the kind of steel which 
offers the particular tensile strength, endur- 
ance, heat resistance or other quality you 
require. 

As “kinds” of steel, molybdenum and 
Atkins famous “silver steel” are not entirely 
distinct from each other in performance. Both 
are tough—resist severe breaking strains— 





give remarkable service in both machine and 
hand hack saw operations. The difference is 
that Atkins metallurgists worked out a formula 
to bring those qualities exclusively to saws, 
whereas molybdenum was developed for more 
general purposes and later discovered to meet 
some saw requirements. 

Some buyers may put their faith in indus- 


try’s general of molybdenum, 


others in Atkins’ 80 year reputation as saw 


acceptance 


specialists, The ultimate choice is the user’s— 
Atkins Molybdenum or Atkins standard “Silver 
Steel’”’—Atkins Yellow End or Atkins Blue End. 


E. C. ATKINS AND COMPANY, 420 S. Illinois St., Indianapolis, Ind. 


MOLYBDENUM 


Celis AMO L Hack Seovs 
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Qs tips 


from the Trade Press 


Because of space limitations, most items appearing in this 
department have been reduced to their elemental facts 
through digesting. Where the reader's interest is particu- 
larly great, we recommend that the article be sought out 
and read in detail in the paper where it originally appeared. 


Thirteen Points For Sales 
Letter Results 


Like any other selling virtue, con- 
sistency is paramount in direct mail. 
Sales letters must be continuous and 
consistent in order to achieve results. 
If you cannot follow through with a 
second, third, fourth, fifth, sixth and 
tenth mailing do not look for figures 
in the order column to justify the 
expenditure. They will not be there. 
Too many direct mail campaigns have 
ceased just short of one, two or per- 
haps three mailings, to achieve suc- 
cess. And likewise, many an order 
has been lost because the salesman 
didn’t make a fourth or fifth call. 

To be consistent in your direct mail 
efforts you must have a plan or 
campaign that extends over a con- 
siderable period of time and performs 
at frequent intervals in a staccato 
like manner. There are 13 points in 
all that must be observed for profita- 
ble sales letter campaigns. Study 
them, apply them and success must 
necessarily follow. 

1. Consistency and continuity must 
prevail. 

2. Do not use enclosures showing 
application of product where the 
field is broad and all types of appli- 
cation cannot be illustrated. 

3. Return cards do not pay their 
added cost. 

4. “Fill-ins” do not 
more profitable. 

5. Concentrate on buying power. 

6. Don’t be afraid to try something 
new—different. 

7. Do not attempt to be funny in 
your letter. 

8. Aim for quality, not 
in returns. 

9 Send only good inquiries to your 
representatives for follow up. 

10. Plan and produce mailings for 
periods of six to nine months or more 
at a time to effect savings. 

11. Don’t hesitate to use produc 
tive letters over and over again. 


make letters 


quantity 


40 


12. Use penny-saver envelopes. 

13. Number nine size envelopes will 
effect worthwhile savings over the 
use of number ten size. 

These thirteen rules have been 
adhered to rigidly by Edward J. 
Heimer, vice-president of Barrett- 
Cravens Co., Chicago, and have 
proved an ability to increase sales 
volume beyond question.—Industrial 
Marketing, February, 1938. 


Lathe Grinder Used 
On Forming Rollers 


For years a manufacturer of pump 
tubing had forming rollers made on 
a machine costing thousands of dol- 
lars. Recently one of this company’s 
tool makers found a way of pro- 
ducing the rollers at a fraction of 
former cost, by mounting a Dumore 
lathe grinder in a vertical position. 
This No. 5 grinder had _ vibration- 
less extension spindles, 42,500 r.p.m. 
and accurate to 1/10,000 of an inch. 
Electrical Contracting, February. 


Lathe grinder mounted in a vertical posi- 
tion for grinding forming rollers 


Complete Mechanization 
In Wire Handling 


When any plant’s handling is com- 
pletely mechanized in an_ industry 
where only partial mechanization 
has been the rule, the innovations 
inevitably contain a good many sug- 
gestions for the plant executive who 
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looks over the installation. This 
article is in the nature of a proxy 
visit to the site of just such an 
installation at the new wire mill of 
Republic Steel Corp.’s South Chicago 
plant. 

Rod for the wire mill is stored 
in racks. It is unloaded from gondola 
cars by an overhead crane, and this 
same crane loads the rod from the 
racks into the conveyor that takes it 
into the mill to the cleaning house. 
The bundles of rods are handled by 
the ordinary tool, a hairpin hook. 
But the hairpin hook is controlled 
by double lines, one fore, one aft. 
The crane operator lowers the for- 
ward end of the hairpin as he slides 
it into the bundle of rod. Then he 
hoists on this same line enough to 
settle the rod back into the hook 
where gravity holds it. 

To carry the rod from the storage 
yard into the cleaning house, a power- 
driven conveyor is provided. The 
section of this conveyor outside the 
mill is surprisingly long, until the 
purpose is discovered. It is long 
enough to hold seven batches of rods 
for the next operation, in the clean- 
ing house. In the cleaning house, an- 
other five-ton crane operates on the 
same principle and moves the rod with 
double line control hairpin hooks. 

The rods are all automatically 
handled reaching the drawing bench 
on an electric truck with two hori- 
zontal arms that run through the 
wire bundles. A continuous drawing 
operation is maintained through 
the use of several electric welders 
that weld each end of the wire bundle 
to the next. 

The finished wire is taken away 
from each machine with its own one- 
ton electric hoist on a _ hand-push 
tramrail. The machine operator loads 
the coils of wire upon a rack skid, 
about fifteen bundles, or 6,000 Ib. to 
the skid, which is then moved to the 
seale for weigh-up. Still on the skid 
it then goes by electric lift truck to 
storage, processing departments or 
loading dock. 

A large user of the wire is the 
mill’s own nail department. The 
mail department adjoins the storage 
room; the wire goes to it on skids, 
and is handed to the nail machine 
feed by six monorail cranes, one-ton 
electrics. The operator who tends 
the nail machines is kept supplied 
with a so-called nail buggy for each 
size of nails he is turning out. His 
job includes inspecting and dumping 
the tote pans into the nail buggy, 
which is a two-wheel hand-push vehi- 
cle much on the order of a two-wheel 
concrete buggy as used on construc- 
tion jobs, but with a rigid rail cross- 
wise at the balance point so that 
it may be picked up by a crane. 

There are four rows of nail ma- 

(Continued on page 46) 




















THE NICHOLSON FiLE COMPANY HAS BEEN 


RANTED PATENTS COVERING THE NEW CON- 


EXCLUSIVE TOOTH CONSTRUCTION. 


Only the Nicholson File Company has the 
right to use it. ... New Patented Tooth 
Construction ... with all its increased 








efficiency and greater filing results avail- 
able only in NICHOLSON... BLACK 
DIAMOND ...McCAFFREY BRANDS. 








Files whose tooth construction is entirely 
new and different ... the difference is not 
a claim ... but an established fact... 
proved by the granting of U. S. Patents. 






























SEE FOR YOURSELF THE DIFFERENCE BETWEEN 


Construction of Old Style Files and 
Construction Covered by New Patent 


(Right) Close-up of old Style file 
teoth construction. Notice that 
the top edges of the tooth points 
are unbroken. 
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MADE IN THESE BRANDS 
NICHOLSON «* 
BLACK > DIAMOND 
McCAFFREY () 


Means far more efficient FILING RESULTS... MOE 
STOCK REMOVED ... LONGER FILE LIFE... GREA 








Up to three times as many cut- ¥% Reserve cutting edges that g;) 
ting edges per square inch. to work as old ones wear down 


Ability to complete thirty units % Economy: tests show oli 
of work while other files com- style files cost up to 46°, mon 
plete twenty. to use. 


% Typical Nicholson uniformity 
in every detail of construction. 


BLE for INDUSTRIAL USE in NICHOLSON, BLACK DIAMOND and McCAFFREY BRANDS 0 


SQUARE HALF ROUND ROUND 
5 TYPES MOST WIDELY DEMANDED FOR INDUSTRIAL USE 


McCaffrey Brands, in the new Patented Tooth Construction, 
re in constant demand by industrial filers . . . they do indispens- 
ible work in your plant. They care part of a great line of files, 


FILE FOR EVERY PURPOSE 








Your products leave your plant with every bolted assembly tight. But 
after several months of use play develops. Not because the nut initially 
turned backward on its threads . . . The original friction and adhesion 
in the threads was more than adequate to prevent backward turning. 
Initial play developed because of surface wear, breakdown of paint, 
scale, rust, or bolt stretching. Such looseness can be compensated only 
by helical Spring Washers embodying the three essentials: Live action 


. . adequate power . . . functioning over a long range! 


SPRING WASHER INDUSTRY © 616 Wrigley Building, Chicago, Illinois 
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Sales Tips — 


(Continued from page 40) 


chines in the department with three 
supply aisles and two finished nail 
aisles. A monorail track runs above 
the two latter aisles to the nail 
tumblers. Riding on this monorail 
system is an electric hoist, with an 
operator on its platform. 

The tumblers discharge the cleaned 
and coated nails directly into empty 
kegs which stand on a strip of pol- 
ished steel floor about four ft. wide. 
A workman pushes the filled keg 
across the polished strip, where it 
lands on a chain conveyor traveling 
lengthwise of the room. The conveyor 
leads to the scale where the kegs are 
weighed up and then pushed by the 
worker under a press, which closes 
down the hoop and pushes the keg 
into a conveyor that climbs to a 
truck for storage or _ shipping. 
Factory, February, 19238. 


Counter Service 


“Being the only salesman on the 
counter regularly, I find that three 
things are helpful in enabling me to 
stay on top of the heap during 
rushes,” said Ray Gallagher of the 
Hoff Electric Co., Salem, Ore. 

First, let customers wait on them- 
selves when they will, by going in 
among the open-stock shelves and 
making their own selections. The 
help-yourself idea is now so common 
in certain classes of chain stores that 
they are used to it and doing the 
same thing there. The shelves are all 
open and the stock can be seen from 
the counter front, so there is not 
much temptation to try and get away 
with something. 

Second, make it a practice to finish 
up with each customer, once you 
start writing up the order, though a 
nod and a friendly word to the fel- 
low waiting is called for. But get- 
ting more than one order started, 
in the hope of saving time, ends up in 
a jam as a rule. 

Finally, in connection with pick- 
ups that the customers and their 
messengers and truckmen make dur- 
ing the day, which are charge ac- 
counts, I don’t try to write up a 
separate order for each. We have a 
special form that is a memorandum 
of the sale. After the name and 
address of the customer is put on 
once, the pick-up items for that cus- 
tomer are added to the sheet until 
there is a fair-sized list. The list is 
turned over to the office and they are 
all priced and invoiced as a group. 
This saves time all around. Care is 
taken not to let the lists get too 
long. They should not cover more 
than a few days at the most, because 
the customer may forget the pur- 
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chase and question the invoice. Gen- 
erally a sheet accumulates a fair 
list of items in a day or two.—The 
Wholesaler’s 
1938, 


Salesman, February, 


Loading Hoist Lessens 
Handling 


A five-ton capacity chain hoist is 
used by the Penn Electrical Engi- 
neering Co., in its motor shop in 
Scranton, Pa. It is suspended on a 
trolley beam, supported between the 
loading platform and a heavy column 





Boom for loading—No skids or rollers 

needed to load heavy equipment on 

trucks with this boom and 5-ton chain 
hoist at doorway 


at the opposite side of the driveway. 
With this equipment, very large 
pieces of machinery and heavy ap- 
paratus are easily loaded directly onto 
the truck body without skids and 
rollers.—Electrical Contracting, Feb- 
ruary, 1938. 


Practical Suggestions For 
Sheaves and Pulleys 


With flat belts tight-side tension 
is taken as three times slack-side, so 
that total pull on pulley is two times 
the power pull. With V-belts, tight- 
side tension is assumed to be seven 
times slack-side, so that total pull 
on sheave is only 1.33 times load 
pull. Sheave diameter can therefore 
be reduced, in proportion, to 
1.33 =-2—0.66 the diameter of pul- 
leys for flat belts. 

For sheaves and sprockets, as for 
flat belt pulleys, belt or chain ten- 
sions place a lower limit on diameter. 
Too small a pulley or sheave leads 
directly to overloaded motor bearings, 
excessive belt maintenance and other 
troubles. Too great diameter, on the 
other hand, means that the belt or 
chain will operate at excessive speed. 

There is a tendency to operate 
V-belts as tight as flat belts. Result- 
ing bearing loads then may exceed 
allowable maximum and cause fail- 
ure. This situation has improved 
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greatly in recent years through edu- 
cational efforts of V-belt makers. 

Shaft and bearing loadings pro- 
duced by belt, chain and gear drives 
are dependent upon shaft size, spac- 
ing between bearings, and point of 
load application. This loading differs 
for flat belts, multiple V-belts, chain 
and gear drives. For flat belts the 
total pull is approximately 2 times 
full load pull; for multiple V-belts 
it is 1.33 times; for chain and gears, 1. 

Minimum diameters for driving 
pulleys, sheaves, sprockets and gears 
are determined from the center of 
loading on the shaft extension, allow- 
able bearing loading, which repre- 
sents the total pull, and the ratio 
of total to tangential pull.—Power, 
February, 19238. 


Where Cash Counts 


No sale is complete until the buyer 
has paid in full for his purchases. 
Therefore, we believe it is just as 
important for our salesmen to get 
cash for what they have sold as it 
is for them to make a sale, and we 
base their compensation on _ the 
amount of money we receive from 
their customers rather than the vol- 
ume of the order. We pay each sales- 
man a commission of 2 per cent of 
the net amount of cash received by 
the company from his territory. He 
receives a check on the fifteenth of 
each month for commissions earned 
during the preceding calendar month. 

In addition we pay a flat salary of 
$125 a month, supply each man with 
an automobile and mileage expense 
and allow him $3 a day for personal 
living expenses while traveling. The 
salary, of course, assures the sales- 
man of a continuous income which 
will not fluctuate with the seasons nor 
with unusual conditions that some- 
times arise and affect commissions. 
We don’t feel that any man should 
be asked to work entirely for a com- 
mission. As a representative of our 
company he is worth something to 
us every month regardless of the 
amount of business he produces. 

Transportation expenses should be 
borne by the company and not the 
individual salesman. The $3 a day 
personal living expense is, we believe, 
a fair one. A flat sum proved to be 
the best arrangement for our depart- 
ment. We do not require itemized ex- 
pense accounts and this saves not 
only the time of the salesman of 
checking these reports in the home 
office but, even eliminates all argu- 
ment concerning the accuracy and 
honesty of such reports. 

Evidence of the fairness of our 
plan, we think, is to be found in the 
fact that no one salesman heads the 
list in earnings month after month.— 
By George L. Gillette in Printer’s Ink, 
February 17, 1938. 





Efficiency 
that pays 
you profits 
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“THE TIME-PROVEN INSULATION” 








With K&M “Featherweight” 85% 
Magnesia heat insulation, you can offer 
your customers a product that has proved 
it will save money in a plant. It is recog- 
nized and accepted as one of the most 
efficient insulators ever developed. It is 
durable as well as efficient. It is undam- 
aged by floods, water leakage, steam. For 
temperatures up to 600°F., no other ma- 


terial can offer more enduring economy. 


This is typical of all K & M produets. 
They have a reputation for high effi- 
ciency, durability, lasting economy. They 
are products that have earned the accep- 
tance of your customers. Behind them is 
more than 65 years’ experience with as- 
bestos and magnesia materials. The K & M 
line is complete, priced right, and sold by 
the right people. Why not put this profit- 


able line to work for you now ? 








Send for information 


_| “Featherweight” 85% Magnesia Insulations 
[ | Asbestos Packings and Gaskets 
[_} Asbestos Air Cell Insulation in sections 
2 and blocks 
[_] Wool Felt Pipe Insulation 


Asbestos Pipe Insulation in sections 
Asbestos Insulation in sheets 

and blocks 
Asbestos Insulating Cements 
Asbestos Paper and Mill Board 


2 


Check the products on which you want full informction and mail this coupon today. 
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New Distributors for 
Republic Rubber Products 


Three new distributors for Re- 
public Rubber products, a division of 
the Lee Rubber & Tire Corp., Youngs- 
town, Ohio, were recently announced. 

Shook & Fletcher Supply Co., Inc., 
Birmingham, Ala., are now equipped 
with a complete stock of industrial 
rubber products of Republic. Recently 
appointed also were the Atlanta Belt- 
ing Co., in Atlanta, Ga., and the 
Campbell Hardware & Supply Co., at 
Seattle, Wash. 


The Dumore Co. starts off its 25th year with a sales conference at Racine, Wis. 


Those 


in the picture are, standing, left to right: A. E. Owen, A. U. Smith, W. A. Beffel, G. H. 
Nehoda, L. B. Augustine, W. H. Fromm, L. J. LaMack, R. L. Hamilton, W. H. Knapp, 


W. E. Thronson, C. J. Seibel. 


Seated: G. W. Cary, L. H. Hamilton (president) H. F. 


Nehoda and T. F. Wallace 


Spaulding, Black & Decker 

Buffalo district manager, demonstrates a 

metal cutting shear to C. F. Babcock and 

G. H. Andrews of the A. V. Wiggins Co., 

Syracuse, at the recent B & D clinic. (See 
story in news section) 


J. F. “Jack” 


Snapped at a recent trade show were these 

three from Yale & Towne: Allen Simpson, 

assistant sales manager, materials handling, 

British Division; George Reinecke, export 

manager, and Carl Hedner, sales manager, 
chain hoist division 


Among the Akron representatives attending the recent sales meeting of the mechanical 

rubber goods division, Goodyear Tire & Rubber Co., were (front row): W. H. Summers, 

G. L. McCrea, W. C. Winings, C. P. Juslyn, H. E. Morse, J. E. Stafford, W. T. Bell; 

back row, N. E. Kimball, R. W. Sanborn, H. J. Mackin, G. G. Cartwright, E. W. Stephens, 
E. W. Sanders, A. D. Foster, S. B. Ellis and L. J. Amsdell 
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I hear you placed one of 
) your biggest orders in 
| years for transmission 


> belt and hose. What did 








you specify 2? 
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Ask about the HEWITT profit franchise. HEWITT RUBBER CORPORATION, Buffalo, N.Y. 


HOSE © CONVEYOR AND TRANSMISSION BELTS @© PACKING 
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Counter salesmen get real 
help from the orderliness 
and display _ possibilities 
which have become a part 
of the layout which now 
greets the eyes of visitors 
who enter the Standard 
Equipment and Supply 
Corp., Hammond, Ind. 


Another view of the Stand- 
ard Equipment and Supply 
Corp. reveals the degree of 
light which helps make work 
more efficient and more 
pleasant for those in the 
office where orders in large 
volume are handled 


Salt Lake Hardware Co. 
Advertises in Progress Edition 


The Salt Lake Hardware Co., Salt 
Lake City, Utah, ran a striking ad- 
vertisement in a recent issue of the 
Salt Lake Tribune. The advertisement 
was designed to build good-will for 
the organization. 

The firm was established in 1889 
by the late B. F. Bauer. Since that 
time the company has grown from 
a small retail store into a large 
wholesale hardware distributor with 
three branches. 


Hammond Machinery Moves 
To Larger Quarters 


The Hammond Machinery Builders, 
Kalamazoo, Mich., has moved _ its 
Eastern branch to a new location at 
71 West 23rd St. A larger display 
space for all its machines has been 
provided for. 
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Dumore Co. Start 25th 
Year with Sales Meeting 


The Dumore Co. began its 25th 
anniversary year with a sales con- 
ference held at the company offices 
in Racine, Wis. The _ conference 
brought Dumore representatives from 
all sections of the country. 

All in attendance were extremely 
interested in discussions of the day’s 
problems, and members of the organ- 
ization were agreed that the firm’s 
distribution is on a sounder and 
better organized basis than ever 
before. 

It was emphasized that the com- 
pany’s plan of missionary sales help 
for distributors and their salesmen 
would be stressed more than ever 
during 1938. 








Among the other talents of a new man on the staff of Otto Hermann, Inc., 
Queens County, N. Y., is the ability to dress a nice window. A sample of his 
work is shown here 
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: 7? change from line-shaft to in- 
dividual pivoted-bgse drives in 
many industries is opé pres one 
oodyear 


new market for the s 
COMPASS Endless B 

The Goodyear COMPASS is recom- 
mended by leading’ manufacturers 


of this type of dyfye for three im- 
portant reasons: & 





1, It is truly enc 
to fail with t 
of flexing ar, ‘ 


;has no splice 
eonstant strain 
d short centers. 


2. it has the lowest inelastic 
stretch of amy belt made, insur- 
ing a cor t relationship be- 
tween thé pivot point and belt 
srendee 


3. It has @ 


emely high flex-life 
becau 


se ‘the load-carrying ele- 
S builtin one plane. There 
\plies to separate; no in- 
ner distortion. 



























butors are“ going to town” with 
ASS because it is the only belt 
bifers all these advantages. Good- 
‘Gistributors have many such ex- 
ve products that open the door 
Pmany accounts for full-line sales 
smerit-proved products that have 
» competition — as proved by the 
fact that Goodyear distributors 
‘smashed all sales records last year. 


i= eS 


| If your sales are not satisfactory, per- 
haps you could do better as 

a ate distributor. 
Your territory may be 
open—why not inquire? 
Write: Mechanical 
Goods Sales Depart- PACKING 
ment,Goodyear, Akron, Agee 
O.,or Los Angeles, Calif. 
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LANTERNS 


Streamlined 


.. do not hesitate to sell case 


lots of Dietz Lanterns with ruby globes 
to your contractor customers, nor are 
they hesitant about buying without 
examination, because you know and 
they know that the goods are right. 


Moreover, you can sell Dietz Lanterns 
and your customers can confidently 
use them, knowing that they represent 
a protective factor in accident cases, 
where the contractor must prove that 
his lighting devices are adequate types 
in general use for the purpose, and 
that they are of unexcelled quality and 
reliability. 


R.E.DIETZ COMPANY 
NEW YORK 


MAKERS OF LANTERNS FOR THE WORLD. 
Founded 1840. 
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Duncan and Fernley 
On Western Tour 


Russell C. Duncan, president of the | 
National Supply and Machinery Dis- 
tributors Association, and George A. | 


Fernley, advisory secretary of the as- 


sociation, left February 12 for an | 
extended trip through the western | 


states where they will hold a series of 


| meetings with association members in 
| a number of cities. 
First stop was Omaha, where a 


luncheon gathering at the Fontenelle 


| Hotel on Monday, February 14, 
| brought together many of the lead- 


ing distributors in that area. This 
meeting was to be followed by meet- 
ings in Denver at the Brown Palace 


| Hotel on February 15, in Salt Lake 
City, with a luncheon at Hotel Utah | 


on February 16, Portland on Feb- 
ruary 17 with the meeting at the 
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Multnomah Hotel and San Francisco | 


with a meeting February 19 at the 
Palace Hotel. 


Other meetings were scheduled for | 


Del Monte, Cal., Los Angeles, and 


| St. Louis. 


At all meetings, Mr. Duncan talked 
pointedly about the distributor of in- 


dustrial supplies and his place in the | 
| economic picture today, and Mr. Fern- | 


ley talked on Federal legislation and 
its effect on business. 


Lehigh Valley Club 
Holds Annual Dinner 


Twenty-five members of the Lehigh | 


Valley Power Transmission club met 
at Hotel Traylor, Allentown, Pa., on 
Tuesday, February 8, for the club’s 
annua] dinner. 

Charles Fish, president of the club, 
acted as toastmaster. The speaker 
of the evening was John J. Welch, 
editor of Mitt SupPpPLies, who out- 
lined the opportunities for self ad- 
vancemnet offered to distributors and 


their salesmen in times of business 


recession. 


Dayton Industrial Supply 
Takes on New Lines, New Men 
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Dayton Industrial Supply Co., of 
Dayton, Ohio, has added the products | 


of E. C. Atkins Co., M. A. Ford Mfg. 


Co., Sandpaper Inc., Lufkin Rule Co., | 


and Great Western files. 

During 1937, three new men were 
added to the force. O. C. Sweeny and 
M. A. Mason became members of the 
outside sales force and Roge La 
Branche was taken on as a store 
clerk. 


New Catalog Issued 


W. H. Smith Hardware Co., of Par- 
kersburg, W. Va., recently distributed 


| to the trade a 608-page general cata- 
| log completely describing and illus- 


trating all industrial supplies and 


| equipment handled. 
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HACK SAW BLADES 


« 
AMERICAN SAW & MFG. CO. 
SPRINGFIELD, MASS. 
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CONFIDENCE AND PROGRESSIVENESS 
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PTIMISM in the future of American Industry and improvement in 
O product for American Industry have been traditional policies since 
1845 in the manufacture of EMPIRE Bolts, Nuts and Rivets. This same 
confidence and progressiveness was as much a part of EMPIRE policy in 


1937 as during any of our 92 years in business. It will continue during 1938. 


For instance, the picture above shows a line of the newest and most 
modern “headers” recently installed in our Rock Falls plant—and this 
represents less than one-seventh of our expansion program during the 
year. Other new equipment such as furnaces, slotters, threaders, trim- 
mers, etc., was also added in this as well as in our other plants. 


To American Industry this means that R B & W believes in the future— 
ever demanding the best in skill and machinery to protect quality, im- 


prove product, insure service and continue leadership. 





RUSSELL, BURDSALL & WARD 
BOLT AND NUT COMPANY 


CONTINUED LEADERSHIP 


. THROUGH MODERN PRODUCTION 
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A product can be no more up-to- 
date than the plant that turns it out. 
Truly modern production means the 
manufacture of high-quality products to cur- 
rent standards of strength and accuracy. The 
position of R B & W as one of the world’s largest 
and oldest manufacturers of bolts, nuts and rivets en- 
ables the purchase of the best raw materials to individual 
specifications, to create and employ the most advanced 
manufacturing methods, to carry the most complete 
stocks, and to fill all orders with utmost promptness. 
These are the factors which have established 
R B & W as the leader in truly modern pro- 


duction of the finest industrial fasten- 


ings—that have made the name 
EMPIRE known the world over. 








R B & W obtains greater mechan- 
ical accuracy on EMPIRE industrial 
fastenings due to controlled preparation 
of raw materials, specially designed auto- 


matic machinery, and other improved methods 


of manufacture . . . because, also, of the invaluable 
skill and interest of experienced craftsmen, the ma- 
jority of whom have been trained to R B & W precision 
and quality over a long period of years. EMPIRE headed 
and threaded products have exceptionally well finished 
heads, smooth bodies and clean threads—as well as ac- 
curacy in lead and pitch. Their use speeds produc- 
tion by assuring precision of assembly because 
they are uniform—strong—right. These are 
points that careful buyers specify and 
appreciate—they build a demand for 
EMPIRE industrial fastenings and 
create need for ample stocks. 





A Complete Line of 


Industrial Fastenings 


BOLTS: Carriage - Machine - 
Lag - Plow « Stove - Elevator - Step - 
Tap - Wheel & Rim ~- Battery - U-Bolts 
Tire - Automotive « Drilled - Faced - Special 
Heat Treated, etc. - NUTS: Cold Punched 
Semi-Finished - Hot Pressed - Case Hardened - 
Slotted - Castle - Machine Screw - Marsden Lock ° 
Low Sulphur - RIVETS: Standard - Tinners’ - Coopers’ 
Culvert - Clevis and Hinge Pins - SCREWS: Cap 
Machine - Hanger - WASHERS: Plate - Burrs 
MATERIALS: Steels - Alloys - Non-ferrous Metals - 
Brass * Bronze * Everdur and others - RODS: 
Stove - Seat - Ladder - PLATED PARTS: Cad- 
mium ° Zinc - Chromium - Nickel - Hot 
Galvanized - Copper - Tin - SPECIAL 
UPSET & PUNCHED PRODUCTS. 


RUSSELL, BURDSALL & WARD 
BOLT AND NUT COMPANY 


PORT CHESTER,N.Y. ROCK FALLS,ILL. CORAOPOLIS, PA 


SALES OFFICES: 
CHICAGO - PHILADELPHIA - SEATTLE SAN FRANCISCO 


DETROIT . DENVER PORTLAND ° LOS ANGELES 

















L. A. Clark, President of 
Samuel Harris Co., Dies 


Louis Austin Clark, president of 
Samuel Harris & Co., Chicago, since 
1898, died in Miami, Florida, Sunday, 
January 30. Mr. Clark had been in 
ill health for some time. This well 





L. A. CLARK 


known distributor was born January 
23, 1864, in Northampton, Mass., and 
received his education at Williston 
Academy in Northampton. 

Mr. Clark came to Chicago in 1893 
to visit the World’s Fair, and in 
1894 joined the organization of Sam- 
uel Harris & Co., with which he was 
continuously associated until the time 
of his death. He was a charter 
member of the National Supply and 
Machinery Distributors’ Association 
and was always a constructive influ- 
ence in association activities. He 
acquired a wide circle of friends 
in the mill supply business, not only 
in the Chicago area but nationally as 
well. 

When Mr. Clark joined the Samuel 
Harris organization, its home was on 
Canal street, only a _ stone’s throw 
from its present location at 114 
North Clinton street, into which it 
was moved in 1897. 

Mr. Clark is survived by his wife, 
Mrs. Satie Harris Clark, daughter 
of the late Samuel Harris, and three 
sons—Wendell H., Samuel H. and 
Gordon Clark—all active in the af- 
fairs of Samuel Harris & Co. 

Funeral services were held Thurs- 
day, February 3, in the First M. E. 
Church of Evanston, Ill. Burial was 
at Forest Home Cemetery, Forest 
Park, IIl. 


Promotion for J. Howell 


J. Howell of the Standard Equip- 
ment & Supply Co., Hammond, Ind., 
was recently promoted from telephone 
salesman to outside salesman. 











FIRST SALE......°592 
TOTAL SALE... 1113 % 








Repeat Orders Came Automatically 


The photograph above tells a story that should 
be of vital interest to every profit-wise dealer. 
It shows an installation of Delta Drill Presses in 
a Chicago plant. 


The first order was for only one 14” single- 
spindle model at $59.80. 


But—a week later, this company ordered a four- 
spindle model at $344.80. Then followed a third 
order for another four-spindle machine and 
three 17” drill presses—amounting to $708.85. 


As a result of the first drill-press sale, the dealer 
sold a total of $1113.45 worth of machinery— 
and this customer will be in the market soon for 
more drill presses. 


The moral? Go out and get those first Delta 
Drill Press orders—no matter how small they are 
—and you will reap a golden harvest of repeat 
orders! 


Delta Manufacturing Co. 
68! E. Vienna Ave. 
Milwaukee, Wis. 
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WHAT DOES IT TAKE 


to build a ptece of machinery 
that clocks off 876,581 miles 
in a year of steady running? 


SINGLE-STAGE centrifugal pump impeller, to develop a 250- 

foot head, must run at a peripheral speed of about 9000 feet 
a minute—equal to 100 miles per hour—for 24 hours a day—365 
days a year! That’s a long, hard job—yet Gardner-Denver Cen- 
trifugal Pumps are designed for such work. 


What does it take to give this high-speed, non-stop service— 
and to maintain efficiency along with it? Four things: expert and 
advanced design, the strongest materials, accurate machining, and 
rigid testing and re-testing. 

Every Gardner-Denver Centrifugal Pump has these four essen- 
tials. That's why Gardner-Denver engineers are able to give you 
advance estimates on pump sav- 
ings—and then stand behind those 
estimates. 

















Find out more about Gardner- 
Denver Centrifugals and Gardner- 
Denver pump-cost estimates. 
Write us today. 


GARDNER-DENVER CO. 
QUINCY, ILLINOIS 
SINCE 1859 


Gardnet-Denver 
Horizontally 
Split Case 
Centrifugal Pump 


Gardner-Denver 
Close-Coupled 
Centrifugal Pump 


Centrifugal Pump 
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Black & Decker Sponsors 
Electric Tool Clinic 


Distributors in Rochester and Syra- 
cuse, N. Y., in cooperation with the 
Black & Decker Mfg. Co., recently 
sponsored a six-day clinic in both 
cities to demonstrate the latest de- 
velopments in portable electric tools. 

The Syracuse demonstration was 
held January 31 through February 5, 
and was well attended by distribu- 


| tors’ customers in that territory. The 


clinic was held for another six days 
beginning February 7 in Rochester, 
drawing large crowds. 

In charge of this Black & Dec- 
ker exhibit was J. F. Spaulding, 
Buffalo district manager for the firm. 


Hygrade Sylvania Corp. 
Awarded $50,000 Contract 


Hygrade Sylvania Corporation, 
manufacturers of electric light bulbs 


| and radio tubes, has been awarded a 
| $50,000 contract to supply the City 


of New York with multiple incan- 
descent lamps for use in municipal 
properties. In addition the company 
was recently awarded sub-contracts 
at a value in excess of $60,000 for 
New York City street lighting. 

E. J. Poor, chairman of the board, 


_ in commenting on the latter order, 


stated that it is interesting to note 
the growing consciousness among 


| municipal authorities of the necessity 
of improved street lighting as a means 





of combating automobile fatalities. 


Motter's Sons Increases Stock 


George F. Motter’s Sons Supply Co., 
York, Pa., recently became a dis- 
tributor of gear reducers, sprockets, 
roller chain and spur gears manufac- 
tured by the Boston Gear Works. 








On the way to lunch in the Allis-Chalmers 
clubhouse across from the general offices, 
| after a conference on Texrope advertising 


plans, are George J. Callos, who directs 
Allis-Chalmers industrial product sales pro- 
motion and publication advertising; Walter 
A. Meyer, head man of the Texrope division 
of the company; and Stanley J. Retzlaff, 
who coordinates and supervises company 
distributor and dealer relations 
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WHEN YOU SAY YOU’RE FROM YALE 


Yes sir, the going's certainly a lot easier when you mention that you're the YALE dis- 
tributor. The natural result of the millions of dollars spent by YALE to build consumer 


acceptance. 


Every month in the year folders—broadsides—catalogues and special mailing pieces 
keep pounding home the name YALE. Every month full page magazine advertisements 
in leading trade publications broadcast the advantages of YALE Chain Hoists—urge 


industrial buyers to buy only from distributors. 


YALE advertising is YOUR advertising—because YALE Chain Hoists are sold only 
through distribution. Take advantage of this. Get out in the field and tell industrial 
buyers that you handle the YALE line. Point out the many advantages of YALE 
Chain Hoists. The safety features they incorporate—the efficiency they promote— 


the money they will save. 
You've got the story. Just tell it—AND YOU'LL SELL! 


“YALE MARKED IS YALE MADE” 
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your customers forceful 
messages that remind them of the superior features of WOOD'S 
V-BELT DRIVES and CAST IRON PULLEYS selling 
messages that do your mis- 
sionary work; help every 
WOOD'S distributor make 
more sales, more rapidly 
ATTENTION 
DISTRIBUTORS! 
Are you interested in this 
cooperation and in sub- 
stantial profits on products 
of established quality? 
Then, write now to... 


Ty “(1 
DWN 'S 
AVG «1 
AN 
CHAMBERSBURG, PA. 
MEMBER: Power 


Transmission Council 
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| Beals, McCarthy & Rogers 
| Director Is Dead 


Arthur B. Paull, director of pur- 
chases for Beals, McCarthy & Rogers, 
Inc., of Buffalo, N. Y., died recently 


| of a heart attack in Florida. Mr. 


Paull was 64 years of age. 

He started working for Beals, Mc- 
Carthy & Rogers in 1889, rising 
quickly to the position of store man- 


| ager and assumed his present posi- 
| tion in 1917. Mr. Paull was a for- 


mer director of the National Supply 


| & Machinery Distributors’ Associa- 


| tion and was a member of the Pur- 
| chasing Agents’ Association. He was 


active in various clubs and organiza- 


| tions in Buffalo. 


He is survived by Mrs. Paull; two 
sons, Herbert A. and Frederick A., 
and a daughter, Mrs. Edwin G. Ire- 
land. 


Pump Irrigation Booklet 
Issued by Interstate Supply 


Interstate Machinery & Supply Co., 
Omaha, Nebraska, recently distrib- 
uted an interesting and valuable fif- 
teen-page booklet entitled, “Problems 
of Pump Irrigation and How to Solve 
Them”. The information was com- 
piled by Bert Gurney, department 
manager of Interstate. The publica- 
tion is complete with illustrations, 
charts and diagrams. 

The company is now a distributor 
for the D. O. James Co.’s line of cut 


| gears and speed reducers in the state 


of Nebraska and western Iowa. 


| No wonder "Safety first!" is this gentleman's 


| 


first thought whether it's automobile driving 

or industrial plant operation he's consider- 

ing! He is Robert Malcom, president of 
the Chicago Eye Shield Company 





Dayton 
COG-BELT DRIVES 
7) 
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DYNAMIC! 


Year after year, Dayton Cog-Belt 
advertising has won recognition for 
outstanding effectiveness. And now 
comes a great new series of adver- 
tisements which will appear in the 
major industrial magazines during 
1938. As shown by this attention- 
compelling illustration—which is 
typical of the series—these adver- 
tisementsare spectacular, dynamic, 
dominating. They will be seen and 
read by the men you callon... the 
men you wish to sell. Backed with 
this powerful assistance, we believe 
you will find an ever-increasing 
market for Dayton Cog-Belts. To 
this end we are cooperating with 
Dayton Distributors by supporting 
them with the most aggressive and 
complete merchandising program 
in the industry. 


THE DAYTON RUBBER MFG. CO. 
DAYTON, OHIO 
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Photo by Anton Bruehi 


So ingeniously designed are the machines which make 
Plymouth Ship Brand Manila Rope that they seem to do 
everything but think. Nevertheless, thought is a vital fac- 
tor in the making of superior Manila rope. Responsibility 
for quality rests not with machines but on men. That is 
why Plymouth workers are never mere machine tenders, 
but ropemakers, proud of their calling. 

The Plymouth compound rope machine pictured here 
forms yarns into strands and strands into rope—in one 
operation. It controls the length of strands and rope, and 
governs the relationship between twist and lay to produce 
rope of any desired balance. Yet control of quality lies 
always in the hands of men whose work expresses their 
sense of responsibility toward industrial users of Plymouth 


Manila Rope. 


PLYMOUTH CORDAGE COMPANY 


NORTH PLYMOUTH, MASS.*® WELLAND, CANADA 
Sales Branches: New York, Boston, Baltimore, Philadelphia, 
Chicago, Cleveland, New Orleans, San Francisco 
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Hager New Vice-President 
Of Peter A. Frasse & Co. 


Peter A. Frasse & Co., Inc., has an- 
nounced the appointment of T. W. 
Hager as vice-president, to act as 
assistant to the president. 

A. B. Mead, formerly vice-presi- 
dent and manager of the Philadel- 
phia office, has transferred his ac- 
tivities to New York, and will as- 
sume the duties of vice-president and 
manager of New York sales. V. 
Hansel will assume the duties of as- 
sistant manager of New York sales. 

J. W. Patrick, Jr., of the Phila- 
delphia sales force, will assume the 
duties of manager in Philadelphia, 
and H. R. Robson has been appointed 
Assistant Manager in Philadelphia. 


Ludium Steel Appoints 
Howk Representative 


Ludlum Steel Co., Watervliet, N. Y., 
has appointed Gerald D. Howk as its 
mill representative in the Cincinnati 
territory. His headquarters will be in 
the offices of Julius Uihlein & Co., 
208 Elm Street, Cincinnati. 

Mr. Howk, who is thoroughly fa- 
miliar with the heat treating and 
other technical phases of all Ludlum 
steels, will assist the Uihlein firm in 
servicing the Ludlum products regu- 
larly handled by them. He will also 
represent Ludlum on products not 
now covered by the Uihlein arrange- 
ments. 


Distributor for Permite Paints 


Warren & Bailey Co., Los Angeles, 
Cal., has been appointed a distributor 
for Permite aluminum paints. 











“Heave ho!" says W. P. Ferris, general 

sales manager, Blackhawk Mfg. Co., as he 

shoulders a heavy load in front of the 

company's office in Milwaukee preparatory 

to stepping into the family carry-all. May 
be he's carrying a wrench? 
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be first 


with these new 
ARMSTRONG 


Hollow Screw Wrenches 


The wide use of hollow screws in tools and dies, 
jigs, machinery and shafting has led to an equally 
wide demand for efficient hollow screw wrenches. 
Users of hollow screws have heretofore been de- 
pendent on “wrenches” formed from lengths of hex- 
agonal bar stock. NOW with these ARMSTRONG 
detachable head wrenches they can quickly assemble 
strong, handy, quality wrenches exactly suited to each 
job. 


Designed and made for lifetime service, 
ARMSTRONG Hollow Screw Wrenches, Handles and 
Parts are of special Chrome Vanadium Steel, ma- 
chined to accurate limits, heat treated 
and tested to assure maximum 
strength. They are heavily chrome 
















Teach esd 
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plated. The ARMSTRONG Reversible Rachets are 
drop forged with hardened steel gears. They are 
handy, strong and reverse instantly with a thumb nut. 


The ARMSTRONG No. AL-100 Hollow Screw Wrench 
Set (illustrated) provides Detachable Head Wrenches, 
Handles, Extensions and Ratchets for all hexagonal 
socket hollow screws of from 14” to 1” diameter. This 
set comes in a fitted steel case. The ARMSTRONG 


AL-50 Set handles screws from 1/,” to 1” diameters. 


Be first to announce these new wrenches and wrench 
sets in your territory—first profits are the big profits. 
Write now for a supply of hollow screw wrench cir- 
culars. 


ARMSTRONG BROS. TOOL CO. 
"The Tool Holder People" 
305 N. Francisco Ave., Chicago, U. S. A. 


Eastern Warehouse and Sales: 199 Lafayette St.. New York 
SAN FRANCISCO 


LONDON 
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Rockwood V-belt line is a good 
line for mill supply dealers 





Rockwood offers an unusual 
opening for live mill supply deal- 
ers in Rockwood V-belt drives. 
Like Rockwood paper pulleys, 


Rockwood V-belt drives are loyal | 
to the principle of mill supply dis- | 
conceived for dealers | 
planned for dealers and every- | 


tribution — 


where successful. 

Rockwood paper pulleys are 
known everywhere as an out- 
standing line for mill supply 
houses. The Rockwood V-belt 
line has the same clear-cut margin 
of profit and the same superiority 
in quality that the name Rock- 
wood has typified for more than 
50 years 


Rockwood Sheaves are design- | 


ed by the same engineers who 
make Rockwood paper pulleys. 
In acomplete range of stock sizes, 
multiple and single groove — in 
both pressed steel and cast iron — they are sturdy, neat appearing, well 
balanced, and have grooves of mirror like smoothness 
sheaves that can be built. 


Black V-belts 


ROCK WOOD pre-shrunk, jet-black V-BELTS are made by Goodyear to | 


Rockwood specification — exclusively marked with Rockwood trade name 


and part number. Multiple groove — single groove and replacement 
V-belts are available Chey are strong 


and will wear a long time — insuring the utmost in drive dependability. 


ROCKWOOD DISTRIBUTION SYSTEM 


To give nearby dealers quick service, Rockwood provides the same invaluable | 


system of warehouse stocks of V-belts and sheaves in all large cities as it 
does on Rockwood paper pulleys 
V-belts and sheaves are simply enormous. You can ship from either point. 
With the Rockwood line dealers are sure of 
quicker service and a minimum of delays, 
correspondence, and back orders. THAT 
MEANS MORE ORDERS — CONTENT- 
ED CUSTOMERS — MORE PROFITS. 

Write for the Rockwood V-belt dealer prop- 
osition — your territory may be open. Rock- 
wood products are well and favorably known 
— dealer helps are liberal. From an engi- 
neering standpoint, Rockwood products are 
the leading power drive line in America 


WRITE TODAY. J 
You will like Rockwood’s V-belt data books 
| lole).4' (elo) em FN. 18 wy Vougel. ii, (cm eier 
Pete bt-Vet-hore) tt Mm betett- vert 
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They are the best | 


yet pliable—grip well in the groove | 


At the factory, stocks of Rockwood | 





Industrial Supplies Corp. 
New In Appleton 


S. R. Stilp, Jr., and Frederick C. 
O’Keefe, well known to paper mill 
men through many years of associa- 
tion with the Kimberly-Clark organ- 


' ' 


S. R. STILP F, C. O'KEEFE 
ization, have formed the Industrial 
Supplies Corp., in Appleton, Wis., for 
the purpose of distributing industrial 
supplies to paper and pulp mills and 
other industries. 

Mr. Stilp studied mechanical en- 
gineering at the Universty of Wiscon- 
sin, while Mr. O’Keefe was gradu- 
ated from Niagara University. He 
was president of the honorary busi- 
ness fraternity of his school in his 
senior year. Both Mr. Stilp and Mr. 
O’Keefe are thoroughly familiar with 
the purchasing, materials and oper- 
ating problems of paper mills. 

Among the lines the new company 
is distributing are: the Chicago Belt- 
ing Co.’s line of “Tension Welded” 
leather belting, short center pivoted 
motor drives and hydraulic leather 
packings; Aluminum Industries, In- 
corporated, ‘“Permite” aluminum 
paint; Johns-Manville packings, re- 
fractories, friction material and 
“Transite” flue pipe; L. H. Gilmer 
Co.’s V-belts and “Kable Kord” rub- 
ber belts; Mercer Rubber Co.’s water, 
air and steam hose, sponge rubber 
and conveyor belting; Acme White 
Lead and Color Works’ paint brushes, 
and Advance Car Mover Corp.’s car 
movers, wrenches and parts. 


Housh of Evansville 
Issues New Catalog 


Housh Industrial Supplies, Inc., 
Evansville, Indiana, has brought out 
a new catalog covering completely its 
lines of industrial supplies, equip- 
ment and tools. The catalog, handily 
and attractively arranged, consists of 
256 pages, and “soft” cover in red, 
black and silver. It was compiled 
and planographed by the John S. 
Swift Company, Chicago. 


New Salesman for Haw Firm 


Haw Hardware Co., Ottumwa, 
Iowa, reports the addition of J. L. 
Warder to their sales staff. Mr. 
Warder has had many years experi- 
ence in industrial supply sales field. 












ANEW 
Sales-Maker 


The Van Dorn Lectro-Shear 


HIS advertisement will introduce the Van Dorn Lectro-Shear to 

your customers and prospects. New markets and sales-opportuni- 
ties will be opened for you with this new Van Dorn tool. Lectro-Shear 
cuts intricate and awkward shapes without hesitation; is easier and 
faster to handle on straight cuts. Two sizes with capacities of 16 and 18 
gauge metal. Carry a sample—demonstrate the new Van Dorn Lectro- 
Shear and you'll make sales. The Van Dorn Electric Tool Co., 717 
Joppa Road, Towson, Maryland. (Div. of Black & Decker Mfg. Co.) 
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A Creed — not a Slogan 


As you appraise the sales-policies of your suppliers, 
you see recurring reference to the slogan, 
through the Industrial Distributor.” 


“Sold only 


Insofar as applies to hollow screws, claims of devotion 
o “the policy you want” may prompt you to ask: 
— Who originated it? 
— Who defended and maintained it, single-handed? 
— Who popularized it finally throughout the industry? 


The one company that did these things must have 
believed in them, must have kept faith in them and must 
abide by them. Its Distributor policy is a creed — more 
than a slogan. 


THE ALLEN Mirc. COMPANY 


HArrrornD, Conn. U.$.A. 
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Louis D. Round, 
Manufacturer, Dies 


Louis D. Round, owner of David 
Round & Son, machinery manufac- 
turers, and president of several chain 
concerns, died February 9 at Orlando, 
Fla., as the result of a fractured skull 
suffered in a fall at his winter home 
there. 

The chain manufacturing com- 
panies of which he was president 
were the Bridgeport Chain & Manu- 
facturing Co., Bridgeport, Conn.; 
Round California Chain Corp., Ltd., 
of San Francisco; Seattle Chain & 
Manufacturing Co., Seattle, Wash.; 
and the Cleveland Chain & Manufac- 
turing Co. 

Surviving him are his wife, three 
daughters and two sons. The two 
sons, Raymond L. and Thornton E., 
will continue the Round name and 
tradition in their father’s and grand- 
father’s companies. The former is 
assistant vice-president and the lat- 
ter assistant secretary-treasurer of 
them. 


Supplies, Inc. Has New 
Warehouse and Salesman 


Supplies, Inc., is now located in its 
new store and warehouse at Colum- 
bus Ave., St. Marks and Kirkbridge 
St., Pittsburgh, Pa., and recently 
took on the wire rope and cable 
products of the Union Wire Rope Co., 
Kansas City, Mo. 

T. E. McMann is a salesman for 
the firm’s brass and copper supplies. 
He was formerly connected with a 
prominent brass and copper manu- 
facturer. George N. McDonald has 
become treasurer of the organiza- 
tion. 





Out in lowa, where the tall corn grows— 

they also make sleeves, sockets, drill chuck 

arbors and so forth. And C. F. Neubauer, 

pictured above, is much interested in this 

line of endeavor, being manager of the 

Tool Division of The Collis Company of 
Clinton 
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"SUPERIOR" 
WRENCHES 


(Improved Carbon Steel) 
50 Patterns = 1000 Sizes 


AAMS 


HOIST HOOKS 


Eye and Shank Patterns 
Proof-Tested 
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ROPE SOCKETS 


Open and Closed 
Patterns 







EYE BOLTS 


Shoulder and Plain 
Proof-Tested 













@® The salesman who sells Williams’ Drop-Forged Tools and Specialties has no missionary work to do. 
Williams have done that job for him! T hrough dominant and consistent advertising to your customers 
and prospects, Williams’ products are well-known and widely accepted as standard by industry. More 
than that, these products have been “delivering the goods” in terms of quality and performance for 
more than half a century. ... And that means there’s very little selling left for the salesman to do! 


Ask about Williams’ “Superior” Wrenches (carbon steel) —approximately twice as strong as old-fashioned 


WIEEIAMS 


wrenches of this type. All fully guaranteed. 


J. H. WILLIAMS & CO. 


42 Spring Street, New York 








Headquarters for: Drop-Forged Wrenches (Carbon and Alloy), Detachable 
Socket Wrenches, Reversible Ratchet Wrenches, “C” Clamps, Lathe Dogs, 
Tool Holders, Eye Bolts, Hoist Hooks, Thumb Nuts and Screws, Chain Pipe 

Tongs and Vises, ete. 1-800 
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For over 50 years, “Carey” has meant dependable 


goods and reliable dealing. An important part of 
the Carey service to their customers and their sup- 
pliers alike has been the regular and consistent 
issuing of outstanding catalogs. 


aes 3 


You can blanket your whole territory with an 
economical and friendly sales pressure by issuing 
good catalogs at reasonable intervals. And this in- 
cludes out there where your salesmen’s personal 
solicitation thins out. 


For sam ples and full information, write— 


R. R. DONNELLEY & SONS COMPANY 


THE LAKESIDE PRESS 
350 EAST TWENTY-SECOND STREET, CHICAGO, ILL. 
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| design in blue. 


This new building recently completed for 
Squier, Schilling & Skiff, Newark, N. J. in- 
creases the facilities of the firm greatly and 
provides attractive offices and stock rooms 





Five Distributors Issue 
New Donnelley Catalogs 


New catalogs are now being dis- 
tributed by five industrial supply 
houses according to an announcement 
from R. R. Donnelley & Sons, Co., 
publishers. The five catalogs and con- 
tents are listed below. 

C. T. Patterson Co., New Orleans, 
La., has issued a large catalog pre- 
senting its line of industrial and oil 
well supplies, contractors’ equipment, 
plumbing supplies, heavy hardware 
and builders’ hardware. “Catalog No. 
40” has a red cloth cover prominently 
stamped with black and white ink. | 

The Sterling Products Co., Chicago | 
and Moline, Ill., recently distributed | 
its catalog No. 121 of 420 pages, at- 
tractively bound with blue cloth, 
stamped with imitation silver ink. 

Turner Supply Co. of Mobile, Ala., 
has been placing copies of its new 
catalog “W” in the hands of buyers 
of industrial, electrical, building and 
railway supplies, of machinery, and 
of contractors’ equipment. Catalog 
“W” has a yellow cloth cover with the 





The Texas Belting & Supply Co. 
of Houston, Texas, has issued its first 
catalog. Catalog “A” places special 
emphasis on the Chicago Belting prod- 
ucts which it stocks and distributes. 





| The catalog has an attractive blue 


| cloth cover stamped with orange ink. 





In its new Catalog “A,” N. H. 
Bragg & Sons Co., of Bangor, Maine, 
shows a comprehensive range of in- 
dustrial supplies, tools, and heavy 
hardware. Catalog “AA” has a green 
cover with the design in brown. 


Allis-Chalmers Appoints 
Publicity Section Managers 


Allis-Chalmers Mfg. Co.’s publicity 
department for power, electrical and 
industrial machinery now has two 
sections, effective since January 15. 

George Callos has been appointed 
assistant manager in charge of sales 
promotion embracing advertising, bul- 
letins, exhibitions, house organs, etc. 

A. K. Birch has been appointed 
assistant manager in charge of mar- 
ket analysis, sales organization serv- 
ice embracing price books, data and 
sales information, and the distribu- 
tion of literature. 











NATIONAL 


CUTTING TOOLS 
Are TIME SAVERS Because:- 


q There is a size and kind of tool for 
every metal cutting need in this com- 
plete line. 


q Tools in all standard sizes and types 
are available from Distributors, Branch 
or Factory stocks. (There is a Distribu- 
tor or Factory Branch near you.) 





q The inbuilt quality, resulting from 
select raw materials, correct design, 

careful workmanship and scientific (Ath if 
heat treatment, accounts for the excel- PPETTTT f 


lent performance and long grinding Pieced 
life so uniformly reported by users. iii 
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Star Hack Saw Blades 


leadership since 


The 


steel 


first molybdenum 
blades were pio- 
neered by the famous Star 
copper-finished 
Now, 











new lithographed 
metal boxes are another 











Star achievement. 


carrying a complete stock. 


*HAND AND POWER 
TUNGSTEN AND “MOLY” 


STAR HACK SAW BLADES 


CLEMSON BROS., INC. MIDDLETOWN, N. Y. 


“PACKED IN MODERN METAL BOXES 
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"Moly". | 


You'll make more sales by 






have stood for quality and | 


| are among the new lines taken on. 


1849. 


Pioneer Engineering to 
Exhibit at Detroit Show 


At the Machine Tool Progress Ex- 
hibition held in Convention Hall, 
Detroit, on March 9 to 12, the Pioneer 
Engineering & Mfg. Co., was to hold 
an extensive exhibit. 

The products to be shown consisted 
of the latest developments in coolant 
and lubricant pumps and accessories. 
In charge of the booth was to be 
A. M. Sargent, president and general 
manager; E. M. Beyma, chief engi- 
neer; Howard Himes, hydraulic engi- 
neer, and H. French, sales engineer. 

During the show, it was planned 
that the Pioneer plant in Detroit 
would be open to visitors, special 
equipment and devices in actual opera- 
tion to be demonstrated. 

Willis J. Stutson Co., 184 North 
Wacker Drive, Chicago, has been ap- 
pointed representative for Pioneer in 
Chicago and the Northern Illinois dis- 
trict. 


Fortson Co. Orders 
Carloads of Supplies 


S. Donald Fortson Co., Augusta, 
Ga., is now stocking several new 
lines not handled heretofore. The 
firm recently ordered a carload of 
machine bolts with lag screws and a 
carload of soft steel bars and cold 
rolled shafting. Refractcries and a 
line of gasoline and oil storage tanks 


Belt-Rope Supply Expanding 


The Belt-Rope Supply Co., Syra- 
cuse, N. Y., has increased its office 


| space and also has expanded its stock 





to include industrial products of the 
Boston & Lockport Block Co., S. G. 
Taylor Chain Co. and the Union 
Mfg. Co. 













Manning D. Cooper joins the staff of the 

Republic Rubber Division, Youngstown, Ohio 

as direct factory sales representative for 
the Washington and Oregon territory 
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sl INDUSTRIAL PRODUCTS 





AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains e Welded and Weldless 
Chain « Malleable Castings ©@ Railroad 
Specialties 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope e Tru-Loc Proc- 
cessed Fittings ¢ Crescent Brand Wire Rope 
Tru-Stop Brakes 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines © Floformers 
Special Machinery ¢ Nibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists ¢ Trolleys 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence ¢ Wire and Rod Products 
Traffic Tape « Welding Wire 
READING-PRATT & CADY DIVISION 
Valves « Electric Steel Fittings 
READING STEEL CASTING DIVISION 
Electric Steel Castings, Rough or Machined 
WRIGHT MANUFACTURING DIVISION 
Chain Hoists « Electric Hoists and Cranes 


TRU-LAY wire rope has these superior qual- 
ities because it is preformed. Being preformed 
every wire and every strand in TRU-LAY is 
relaxed, at ease, free to bend and work as it 
should. For many operators any one of 
TRU-LAY’s several points of merit is more 
than enough to justify its specification. Put 
them all together and you have a rope that 


gives greater dollar value. 


AMERICAN CABLE DIVISION 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
WILKES-BARRE, PENNSYLVANIA 








District Offices: Atlanta, Chicago, Detroit, Denver, Los Angeles, 
New York, Philadelphia, Pittsburgh, Houston, San Francisco 


TRU-LAY /y, WIRE ROPE 


* ALL AMERICAN CABLE DIVISION ROPES MADE OF IMPROVED PLOW STEEL ARE IDENTIFIED BY THE EMERALD STRAND 
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A TOOL 


OF UNLIMITED USE 








FOR SALES 


OF UNLIMITED POSSIBILITIES 


COFFINGS NEW 


SAFETY-PULL RATCHET LEVER 


* 











70 








1 and 2 Intermediate locking pawls. 
with automatic safety stop. 4 Short stroke handle for operat- 
ing in close quarters and for finer adjustment of load. 


@ Distributors are finding a ready and profitable market 
in mines, factories, machine shops, utility maintenance, oil 
fields, railroads, garages, among contractors and construction 
and wrecking crews—wherever a lift or pull is needed. They 
want these new safety features PLUS the many other Coffing 
You can make this market pay you better than 
ever before by going after it with the new Coffing Safety-Pull 
Ratchet Lever Hoist. 


advantages. 


SPUR-GEAR 

















COFFING 


= / 


NEW SAFETY FEATURES 





2) 


THAT SELL... . 


3 Push button control 


COFFING HOIST COMPANY 


DANVILLE, ILLINOIS 





ADVANCED 
DESIGN 


RATCHET LEVER... 


s 
| 
. 

x 
« 





GIVE YOU SALES POINTS+ 
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HOISTS 


ELECTRIC 
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Drayton, New Sales Manager 
For American Screw Co. 


The American Screw Co., of Provi- 
dence, R. I., recently appointed C. O. 
Drayton, general sales manager. Mr. 
Drayton is well known among indus- 
trial manufacturers and mill supply 





C. O. DRAYTON G. H. REAMA 


distributors as the former general 
sales manager of the Graton & Knight 
Company, a position he filled for the 
past 12 years. 

He will be responsible for the com- 
plete coordination of all sales activi- 
ties of American Screw, working with 
William F. Henning, domestic sales 
manager and Harry Mayoh, sales pro- 
motion manager. 

George H. Reama has been named 
factory manager for the American 
Screw Co., in which position he will 
manage all manufacturing divisions 
of the company. 

Mr. Reama was with Winchester 
Repeating Arms from 1911 until 1920, 
when he was appointed assistant me- 
chanical superintendent of Corbin 
Serew Corporation. He returned to 
Winchester in 1923 and remained 
there until 1934. 

An accomplished lecturer on indus- 
trial problems, Mr. Reama has lately 
been supervising a General Electric 
training program involving problems 
in personnel, foremanship, and eco- 
nomics. 


Fairbanks Morse Moves 
General Offices 


Early in January, Fairbanks, 
Morse & Co., moved its general offices 
to the modernized Fairbanks-Morse 
building at 600 S. Michigan Ave., Chi- 
cago. This is but four blocks from 
the building at 900 S. Wabash Ave., 
which was the company’s headquar- 
ters for a third of its 108 years. 

The company’s new quarters have 
been completely remodeled and re- 
decorated. New facades on both its 
Michigan Ave. and Harrison St. sides 
give the building a modern appear- 
ance in keeping with its interior 
treatment. 


Johnston Co. Takes on V-belts 


Gates V-belts is the latest line to 
be taken on by the William T. 
Johnston Co., of Cincinnati, Ohio. 
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Periodic 
lubrication 
with a 


iat LINCOLN 


saves time 
and money 


LINCOLN 


LUBRICATING EQUIPMENT 


is designed to meet needs of all types of industries 


Volume and profits are rapidly increasing for the selected distributors who 
are featuring the complete line of Lincoln Industrial Lubricating Equipment. 

Practically all factories, mills, mines, shops, roundhouses and other places 
having machinery requiring periodic greasing, are prospects for Lincoln 
Power Operated Lubricant Dispensing Units, Hand Guns and Accessories. 

This outstanding line, illustrated and described in Catalog No. 60, also 
includes Lincoln KLEENSEAL and Button Head Fittings in all types and 
sizes to meet modernization and replacement needs. 


Sold only through selected mill supply distributors. 


Model 309 TWIN CYLINDER AIR-LINE LU- 
BRIGUN (shown above) dispenses lubricant 
directly from an original 100 lb.capacity drum. 
This unit is capable of handling semi-solid 
oils as well as viscous and fibrous greases. 

This portable model is mounted on a truck 
which has 12” rear wheels and swivel front 
casters, and has handles which make it easy 
to push this unit from job to job. . . Equipped 
with 10 ft. hose, lubricant control valve and 


ee . a A few of the many types of hand operated Lincoln Lincoln KLEENSEAL and Button Head Fittings in 
ee nats Air Conpins San quiaiy atiae Grease Guns are shown above. The complete line all types and sizes are available for replacement 
ing air hose. is shown in Catalog No. 60. and modernization needs. 


LINCOLN ENGINEERING COMPANY 


PIONEER BUILDERS OF LUBRICATING EQUIPMENT 
GENERAL OFFICES, ST. LOUIS, MO. FACTORIES: ST. LOUIS, MO., DETROIT, MICH. 
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. . Wailes Dove-Hermiston 

Over one hundred distributors from CoaSt | Mate Promotion Plans 
‘i Julio F. Sorzano, manager of the 
ind ial divisi : : 
to coast are concentrating on the sale Of | zs: aisionot the Waites Dove 
_ announces the reappointment of Don- 
ald B. Foresman and the Strawberry- 
Hill Press to handle the 1938 sales 
Yarway promotion program of its industrial 
division in cooperation with distrib- 
utors located in the principal indus- 


trial centers. 
The Wailes-Hermiston Corp. an- 


nounces the appointment of the Aird- 

Don Co., Troy, N. Y.; the Los 

Angeles Rubber & Asbestos Co., Los 

eam raps Angeles, Calif.; the Machinists’ Tool 

& Supply Co., Los Angeles, Calif. 

and the Universal Valve & Fittings 

Co., Cleveland, Ohio, as distributors 

of Bitumamastic industrial protective 
coatings. 

Mr. Sorzano adds that the 1938 
sales promotion program of his 
company will be ready for release the 
first part of March. 






















Holzbog of Chain Belt 
Receive Safety Award 
























John H. Holzbog, personal director 
of Chain Belt Co., Milwaukee, was 
the recipient of the Milwaukee Junior : 
Chamber of Commerce Distinguished 
Service Award. Presentation was 
made at the January meeting of the 
Junior Chamber. Similar awards are 
made by Junior Chambers of Com- 
merce in all important cities to men 
in the local communities, under 36 
years of age, who during the year 
have made outstanding public service 
contributions. 

The award given Mr. Holzbog wa: 

| in recognition for his services in pre 
moting industrial safety. 
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It is the one trap that anyone can sell . . . and that | Foxboro Sales Engineer 
stays sold. An initial order usually brings prompt Robert V. Hamilton has been ap- 


repeat orders. | pointed resident sales engineer in 
P charge of the Birmingham district by 
Yarway Traps have expanded the trap market be- the Foxboro Company, Foxboro, 
h in fi | Mass., makers of precision industrial 

cause they are low in first cost. Consequently, many ceateamenidin ait uniaiine tx aan 


more traps are used for places where traps were be under the direction of W. W. Bar- 
never before considered. Another point... it is usu- ee ee 

ally cheaper to install a new Yarway than to repair . 
old traps. .. 
Better get the whole story on the Yarway Trap com- 
plete. Just drop us a line. 


YARNALL-WARING COMPANY 
Mermaid Place Philadelphia } 














Eric Federschmidt, Black & Decker Phila- 
WAY delphia district manager and a former 

Olympic oarsman, knows how to pull the 

M p T L S F ST crowds in at the Black & Decker exhibit at 


the recent Heating and Air Conditioning 
MILL SUPPLIES @© MARCH 1938 


| Show held in the Grand Central Palace, 
; NewYork City 


See Revised Starrett Catalog No. 25 EG for a listing of the complete line of 


Starrett S-M Molybdenum, High Speed Steel and Tungsten Alloy Hacksaws. 
THE L. S. STARRETT CO., ATHOL, MASS., U.S.A. 


Id’s Greatest Toolmakers—Manufacturers of Hacksaws Unexcelled—Steel Tapes, Standard for Accuracy—Dial Indicators for Every Requirement 
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THE BILLINGS & SPENCER CO. HARTFORD, CONNECTICUT, U.S. A. 


Shop Tools 


that DO 


COMBINATION SLIPVYOINT 
PLIERS @ = 





ALL STEEL” MACHINISTS 

SCREW DRIVERS Getting the most out of their 
territory —- Billings Distributors 
have a recognized quality line 
of Wrenches (Carbon and Bill- 


DIE AND TOOL MAKER'S ings Vitalloy) plus the Billings 
HAMMERS 








dependable Shop Tools to aid 
them. 


Worn, unsafe and inefficient 
tools are replaced with Billings 
Shop Tools—designed for safe 
and hard use. 


MODEL AU The Billings clearly stated 
CLAMP Policy of Selective Distribution 
pocs which builds sales, profitable in 
volume, spread, and stock turn- 
over, “built-for-you” marketing 
plans based on individual terri- 
torial surveys, forceful promo- 
tional advertising and literature, 
missionary sales aid and a 
Product made by a manufac- 
turer squarely behind his Dis- 
tributors are a few reasons why 
Billings Distributors build “Vol- 
ume at a Profit.” 










0 


MODEL AZ 





MODEL AV 


Interested? Why not write 
today! 





MODEL AR 





NEW 
CATALOG 


Another Billings 
Sales Booster— 
every mechanic 
wants a copy— 
make full use 

of it. 








UNIVERSAL AJUSTABLE | 
STRAP CLAMP 














A'S eS 


COMMERCIAL DROP FORGINGS - BOARD DROP HAMMERS and DIE MAKING MACHINERY 
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Rubber Industry Veterans 
Celebrate with Goodyear 
Twenty-fifth anniversary of the or- 
ganization of Mechanical Goods Di- 
vision of the Goodyear Tire & Rubber 
Co. at Akron, Ohio, was celebrated 





W. M. METZLER H. E. CAMPBELL 





D. R. BURR R. R. PEEBLES 


in February with four outstanding 
veterans of the rubber industry who 
have been with the division since its 
inception, as guests of honor at a 
dinner signalizing the occasion. 

The four veterans are W. M. “Pop” 
Metzler, 52 years in the rubber in- 
dustry; Hal Campbell, with 43 years; 
D. R. Burr, 43 years, and R. R. “Pop” 
Peebles, 31 years. All four joined 
Goodyear in 1913 and have played im- 
portant parts in building the com- 
pany’s Mechanical Goods Division to 
its present position. 


Charles R. Hook Heads 
Manufacturers for 1938 


Charles R. Hook, president of the 
American Rolling Mill Co., Middle- 
town, Ohio, was recently elected 
president of the National Association 
of Manufacturers for 1938. Mr. Hook 
succeeds William B. Warner, presi- 
dent of the McCall Corporation, who 
was elected chairman of the N. A. M. 
Board. 


Sales Plans Made 
At Goodyear Meeting 


Sales plans for the coming year 
and a thorough discussion of several 
new and improved products to be in- 
troduced by the mechanical rubber 
goods division of the Goodyear Tire 
and Rubber Co., were the subjects of 
a three-day sales meeting held at 
New York’s Park Central Hotel, 
February 3 to 5. 








A COMPLETE REFERENCE WORK TO 
HELP YOU IN THE PROPER SELECTION OF 
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: Compiled and Published for Your Use 7 LINEAR 


di, en eee 
Your Salesmen, your order department, your stock tains charts and tables which enable you to select SR ey Se 
room and You yourself will find this new Me- the proper Packing and also to determine % hago we - y 
chanical Packing Data Book and Catalog a real weights and footage necessary for the job -_ 4 rye — 
help in filling your customer’s Packing require- or for estimating. / Tacony, Phila., Pa 
ments. 


1@ Pp 


o* Gentlemen, 
Arranged for speedy reference, from records and You have dozens of uses for this book Pa Please send me 
experience over a long period of years, it con- and will want it handy at all times. fa copy of your new Data Book 
find Catalog of MECHANICAL 
y PACKING. 


Lay your ruler along the dotted line, tear out the coupon and mail it today. 


Name 
’ . 2 Tacony Title 
Lineatt facking & Rubber Go, Ine.” Pca Noe 
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“THE ENGINEER WHO USES _ 
BELMONT PACKING | 


Belmont Distributors, we want you to meet “An | 
Economist in Overalls.” We're sure you'll be glad | 
to know him—because he’s a factor that’s helping 
to swell your sales this month. 

From the pages of leading trade publi- 
cations he’s smiling his message of 
saving. He’s pointing out to industry 
the job that Belmont will do—and that 
Belmont Packings are sold through the 
Belmont Distributor. 

Furthermore, he’s telling packing buyers 
all about the Belmont Sample Kit. How 
—thanks to this ingenious little kit—the 
buyer can actually see the quality of the 
packing he has selected. Also, that no 
Belmont Distributor is ever without it. 
Having met our “Economist”, you and 
your prospect now have a mutual friend, | 
because your prospect has met him too 
—in his favorite industrial magazine. 
It's an advantage that you should im- 
mediately follow up. Today, make that 
call you've been putting off all week. 
We can almost bet it'll be a sale! 

Some choice territories still open. Write 
today. 



































High-Pressure Asbestos 

Packing—Belmont 30 

Made from closely 
woven asbestos 
cloth frictioned 
with a heat-resist- 
ing rubber com- 
. pound. The center 
“) asbestos block is 
made by folding 
the cloth upon it- 
self. The rubber cushion is com- 
pounded to remain resilient when 
subjected to extreme tempera- 
tures. Always furnished lubri- 
cated and graphited unless other- 
wise specified. Rubber cushion 
supplied on all packing space 
sizes from 7/16"' upward; smaller 
sizes without rubber cushion. 






Square Braided Asbestos 
Packing—Belmont 754 
Made of Long Fibre Asbestos 
Yarn, with a fine copper wire 
twisted with each strand, Braided 
square in the same manner as in 
braided flax pack- 
ings. Each strand 
of metallic yarn 
is lubricated and 
graphited, result- 
ing inathosoughly 
lubricated finished 
packing, which 
avoids possibility 
of hardening in 
service. 


BELMONT SUPPORT 
HELPS DISTRIBUTOR SALES 





THERE’S BELMONT PACKING FOR EVERY SERVICE 


BELMONT 


- a: aS oe. & 


THE BELMONT PACKING & RUBBER COMPANY 
BUTLER AND SEPVIVA STREETS e PHILADELPHIA, PA 
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New Head Changes Name to 
Fisher-Glick Supply Co. 


With the election of Fletcher Glick 
to the presidency, the Fisher Supply 
Co., Marshalltown, Ia., changes its 
corporate name to the Fisher-Glick 
Supply Co. The change was made to 
divorce the identity of this company 
from the Fisher Governor Co., with 
which it was formerly connected. 

Mr. Glick purchased the stock hold- 
ings of the company upon the death 
of L. C. Abbot who had been presi- 
dent and general manager of the 
company since 1921. The business 
was established in 1912 starting from 
a very smal! beginning as the stock 
room of the Fisher Governor Co. It 
was operated for nine years as the 
mill supply department of the firm 
and in 1921 became the Fisher Supply 
Co. 

The newly titled Fisher-Glick Sup- 
ply Co. carries a stock of approxi- 
mately $75,000 and employs fifteen. 


Pickering Hardware Move 
To New Five-Story Building 

Pickering Hardware Co., Cincinnati, 
Ohio, recently took occupancy of its 
new fireproof building at 440 Main 
St. The building consists of five 
floors and a basement and has 28,260 
sq. ft. of floor space. The company 
recently took over a new warehouse 
on an adjacent block to carry addi- 
tional stock. 

A new industrial supply catalog to 
be distributed in May is now on the 
press. 


Cigars By McGovern 


W. J. McGovern, outside salesman 
for George L. Starks & Co., Saranac 
Lake, N. Y., reports the birth of a 
daughter, Marilyn Jean. Sales should 
start to top all previous records now 
with this added incentive. 





Ladies in business. Mrs. J. E. Mathews 

(seated) president, and Louise Dalkert of 

George T. Mathews & Co., Inc., St. Louis. 

This house specializes in oils, and also does 

considerable marine business, as well as in 
the industrial field 
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OFIT ITEM 


for American PLUS SCREW Distributors 


American Screw Company announces the greatest advancement 
in screw design in 85 years ~and anew program for distributors. 











with the patented PHIELIPS recessed head 


Patent Nos 2,046,343 2,082,085 2,046,837 
2,084,078 2,046,839 2,084,079 


2,046,840 2,090,338 Other Domestic and 


Foreign Patents Allowed and Pending 


GAINS TIME | GUIDES DRIVER GUARDS WORK 
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SPEEDS SALES QUICKENS TURNOVER INCREASES PROFIT 
Beginning in March, the American Screw Company is carrying a far-reaching advertising cam- 
paign to introduce American PLUS Screws with the patented Phillips recessed head to the 
screw-using industries. We are also sponsoring a huge educational program on the advantages 
of the Phillips recessed head, originated by American Screw Company. All industry will soon be 
asking for American PLUS Screws — be among the first to have complete stocks. Phillips 
drivers and bits also are available from the American Screw Co. and leading tool manufacturers. 


AMERICAN SCREW COMPANY, Providence, R. I. 


Chicago office and warehouse Detroit office Pacific Coast Representative 
219 West Randolph Street 1010 Stephenson Building Osgood & Howell, Los Angeles, Seattle, San Francisco 


TG 
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WOOD SCREWS MACHINE SCREWS SHEET METAL SCREWS 
in both slotted head and Phillips recessed head 
 owRITE YOUR NAME HERE. TEAR OFF AND MAILTO 


EY 
¢ 


STOVE BOLTS 
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Send Coupon for American PLUS Plan! 
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a 
BLADES 


A keen blade and a sturdy one—that's the 


Barnes “Red Arrow”, made of high speed steel, 
heat-treated and tempered under absolute 
electric control. For the toughest job of metal 
cutting—for low cost per cut—experienced pro- 


duction men select the Barnes “Red Arrow.” 


Dealers selling Barnes Blades are able to offer 
their customers not only a worthy product but 
the definite, practical assistance of Barnes 
Service Men, specially trained in handling a 


wide range of metal cutting problems. 


W. 0. BARNES CO., INC., Detroit, Michigan 
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Arthur H. Squier, treasurer of Squier, Schill- 

ing & Skiff, Newark, N. J. is quite com- 

fortable in the surroundings of the new 
building recently occupied by his firm 


Riechman-Crosby Holds 
Active Sales Conference 


The Riechman-Crosby Co., Mem- 
phis, Tenn., held a two-day sales 
meeting February 17 and 18. The 
meeting was in charge of Richard 
Alcott, vice-president and _ general 
manager. 

On February 17, the Keystone 
Lubricating Co., St. Louis, Mo., 
showed a talking picture, “You can’t 
fool a bearing, and Keystone can 
take it,” at the Gayoso Hotel. Jos. H. 
Yerkes, district sales manager of 
Keystone, was in charge. Following 
the show, a buffet supper was served. 
The next day allowed other manufac- 
turers to stress the merits of their 
products to the Riechman-Crosby 
sales force. L. A. Stevens, factory rep- 
resentative of Westinghouse Lamp 
Division discussed lamps, while John 
E. Renner of the Lincoln Engineering 
Co., talked on “Grease Guns and Fit- 
tings.” T. C. Guinee, secretary of 
Riechman-Crosby Co., spoke on “Mer- 
chandising,” and H. S. Wright, man- 
ager of the electrical department, dis- 
cussed Ilg ventilators and Viking attic 
fans. A discussion of the gin repair 
shop was given by J. L. Rudy, man- 
ager of the gin department. 

W. W. Partee of E. L. Bruce Co., 
Memphis, talked on “Bruce Asphalt 
Protective Products” at the evening 
session, and J. G. Wessels, factory 
representative of the Hunter Fan Co., 
discussed Hunter Fans, 


Atkins & Co. Distributes 
Attractive Calendars 


One of the most outstanding and 
colorful calendars of the year has 
recently been produced by E. C. 
Atkins and Company, manufacturers. 

Dale Nichols, one of America’s 
foremost artists was employed to 
paint a winter scene of a small saw 
mill in a mountain region. The paint- 
ing was reproduced in six colors. 
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that govern the Power 


of cortain non-ferrous West Coast Lumberman 
that shown on the scales, a acteristics of © Construction Methods 
rmaterials will change the whole Soe trol Mill & Factory 
Oy into Wickwire Spencer Timberman 
them we must to build quality . 
Wire Rope --« beyond specifications. Oil and Gas Journal 


Petroleum World 
Rock Products 


National Engineer 
1 COMPANY g 
WICKWIRE SPENCER 5 Laieinnpschen Oil Weekly 

: General Offices: MO ek, Chieoge, Gultale, San Frencies Buildings & Building 
pew wee Nclen Dok! Mew Yosh. Wn geatle Management 

‘ Los Angeles: Tulse, 

, sauas Conr., New Yorks Chaitancesey Iron Age 


Western Construction News 





= WICKWIRE SPENCER line of Wire 
Rope is complete . . . standard as well as Wisscolay Preformed Rope .. . 
a definite size and kind of rope for every purpose. There is no “don’t 
carry it” for the Wickwire Spencer Distributor. He can satisfy every 
inquiry. Write today for the Wickwire Spencer distributor’s plan. 


WICKWIRE SPENCER 
-| STEEL COMPANY 


General Offices: 41 East 42nd St., New York City 
Worcester - Chicago - Buffalo - San Francisco 
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NEW BUSINESS BUILDER 








The Tool Book of 1938 
is now on the presses! The 
most comprehensive catalog 
of best sellers ever offered to 
the trade in our seventy years 
of fine tool making, it illus- 
trates and describes more 
major lines, each more com- 
plete with new individual 
tools, than ever before. It 
actually contains some 200 
new items, every one built to 
give the utmost in perform- 
ance — every one with new 
eye-appeal that speeds up 
sales. 


Reserve your copy now 
so you'll be all set for the 
1938 business pick-up. Use 
the coupon, or write on your 
business letterhead today! Ad- 
dress Millers Falls Company, 
Dept. S, Greenfield, Mass. 





-_ — -_—_ = 
Millers Falls Company, Dept. S. | 
Greenfield, Mass. 

Send me as soon as ready your new 70th | 


anniversary Tool Catalog, No. 42. I un- 
derstand there'll be no cost or obligation. 


Name .. 


Company . 
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Simmons Salesmen Meet 
At the "Crack of Dawn" 


When a MILL SuPPLIEs editor called 
at the Simmons Hardware Company, 
St. Louis, by appointment, at 8:05 
on a Friday morning, to take this 
picture of the city industrial sales 
division, he found—that the boys had 
already had a sales meeting, and, 
furthermore, that they meet every 
Friday morning at 7:30, discuss the 
past week’s activities and problems 
and plan for the coming week, and 
that the meetings never last more 
than half an hour, and that the sales- 
men are back at their desks at 8 
o’clock sharp, ready to go after the 
day’s business. 





In this energetic group are, seated 
left to right—Otto Reifeiss, O. A. 
Messner, city sales manager; H. J. 
Sanders, industrial sales manager; 
standing—H. G. Vogts, Oscar Merz, 
S. R. Irving, William Wiedmer, W. 
J. Wotowa and Joe H. Berger. 

The firm is now distributing the 
Wailes Dove-Hermiston line of paints, 
it was recently announced. 


Hackett, President of 
Jones & Laughlin, Resigns 


S. E. Hackett, president, director 
and a member of the executive com- 
mittee of the Jones & Laughlin Steel 
Corp., resigned his post with this 
large steel firm on February 15. With 
the announcement of Mr. Hackett’s 
resignation, the election of H. E. 
Lewis to the presidency was made. 

Lewis M. Parson was elected direc- 
tor of the corporation and vice-presi- 
dent in charge of sales at the same 
time. 


Officers for Jennison Hardware 


Election of officers for 1938 for the 
Jennison Hardware Co., Bay City, 
Mich., was held recently. The officers 
are: G. B. Jennison, president and 
treasurer, G. Wright Cooke, vice-pres- 
ident; F. E. Merritt, secretary, and 
E. B. Timm, sales manager. 


Urquhart in Salt Lake City 


M. B. Urquhart, manager of Ur- 
quhart Service, Denver, Colo., has 
been covering the Salt Lake City ter- 
ritory for the past few months. 
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FORGED STEEL 
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Why W-S Fittings 
are preferred 


Heavy wide bands provide strength 
where necessary to insure tight joints 
as well as ample wrench surface for 
easy installation. 


A high safety factor is insured through 
heavy walls. 


Unrestricted flow is provided by pas- 
sages greater in area than the pipe 
of equivalent size. 


A 4 degree chamfer is provided to a 
depth of one-half thread and this 
chamfer is uniform in all sizes of 
fittings. 


long, accurately cut threads, properly 
aligned, insure square tight joints. 


All material used is of open hearth steel 
with a tensile strength of not less than 
75,000 \bs.; standard dimensions from 
center to center make W-S Forged Steel 
Fittings interchangeable with other makes; 
all fittings tested to twice their rated 


pressure and carefull 


inspected for ma- 


terial and workmanship. 


| 
| 
| 
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for modern 


high-temperature- 
pressure service 






In Process and Power Plants, Industrial and Utility Plants, 
on lines carrying oil, gas, steam, water or ammonia under 
high pressures and high temperatures, forged steel fittings 
are used for greater safety and dependable service. 


W-S Forged Steel Fittings are today specified by many 
engineers because they are definitely stronger, longer lived 
and more dependable under the most severe conditions. 


The better service insured by W-S Fittings is expressed in 
dollars saved in maintenance. 


The wide acceptance of W-S Forged Steel Fittings plus the 
liberal Watson-Stillman sales policy is making it possible for 
distributors to do a complete and profitable selling job. 


Full information on the W-S line, its sales and profit possi- 
bilities will be furnished on request. 


Sateen emanate seman 
The 


WATSON-STILLMAN CO. 
ROSELLE 
NEW JERSEY 







2. Same Screw with Holo-Krome Wrench set down - 
utilizing full depth of the “clean” socket. 





1. Cap Screw cut away 
to show the clean - 
accurately formed 


Hex. Socket. 


Quality Sockets 


Holo-Krome Distributors profitably use "Qual- 
ity Sockets" as the leader to their sales story 
when selling FIBRO FORGED Socket Screws. 
True "Quality" is immediately recognized by 
users. Quality Sockets are one of the many out- 
standing features that are a part of the Holo- 
Krome franchise . . a Quality Screw made by a 
New and patented process, proven profitable 
sales plans, promotional advertising with selling 
power, factory trained men to assist Distributors 
in cultivating and securing full sales volume from 
their territory plus the clearly stated and well 
defined Holo-Krome 100°, Distributor Policy. 


HOLO-KROME 
FIBRO 
FORGED 


TRADE MARK 


Socket Screws 





Interested Distributors 
WRITE— 


The Holo-Krome Screw Corp. 
HARTFORD, CONN. 
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Moffat Advertising Director 
For U.S. Steel Corp. 


The United States Steel Corp., an- 
nounces the appointment of Charles 
R. Moffatt as director of advertising, 
under C. V. McKaig, vice-president. 

Mr. Moffatt has been advertising 
manager of Carnegie-Illinois Steel 
Corp., since the organization of that 
company, October 1, 1935, and direc- 
tor of exhibits of United States Steel 
Corp., since July 1, 1935. 

Carnegie-Illinois Steel Corp., has 
announced the appointment of G. Reed 
Schreiner as advertising manager, to 
succeed Mr. Moffatt. Mr. Schreiner 
has been assistant advertising man- 
ager of Carnegie-Illinois since organ- 
ization of the company October 1, 
1935. 


Clark Bros. Reassembles 
First Nut and Bolt Factory 


The front walls and part of the 
roof of a historic old building erected 
in 1840 for the manufacture of bolts 
and nuts was recently reassembled 
and set up in the lobby of the Clark 
Bros. Bolt Co., at Milldale, Conn. 
This attraction has aroused consid- 
erable interest among all who visit 
the plant. 

The “manufacturing antique” has 
been erected along one side of the 
modern lobby of the Clark Bros. pres- 
ent office building, board for board 
and nail for nail, just as it was built 
and as it stood for many decades. 


New Salesman for Paxton Co. 


Paxton Co., Inc., of Norfolk, Va., 
recently announced the appointment 
of C. B. Worme as salesman covering 
the seaboard territory from Norfolk 
south to Florida. Melvin H. Twiford 
recently became sales manager for 
the organization after serving in vari- 
ous other capacities for a number of 
years. 





John F. McKee, a member of the engineer- 

ing staff of Yarnall-Waring Co., Phila- 

delphia, is kept mighty busy these days 

doing his turn at the many industrial shows 

and exhibits in which his company par- 
ticipates 
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T Oo gp A Y “Unbrako” Socket Screws have been giv- 

ing unexcelled satisfaction to countless 

5 as during the past firms that are using them and who have 

. preferred them for years. “Unbrako” has 

two decades, there’s a constantly maintained a leadership by continual im- 

provements in design and materials. This 

preference for “Unbrako” means dollars 

increasing market for ces @ 2 © @ in the pockets for our dealers. Send for 

complete information about the line and 
ask about our dealer’s proposition. 


Soc KET The above cut shows “Unbrako” Square 
— gi ok ‘a _— Set wee 

- ... Socket Hea ap Screw... Self- 

SCREWS Locking Set Screw ... Socket Head 


Stripper Bolt. 








. . . and there’s money to be made in selling 


“HALLOWELL’” STEEL SHOP EQUIPMENT 

















“HALLOWELL" STEEL BENCHES “HALLOWELL" STEEL STOOLS “HALLOWELL” STEEL TRUCKS 
| Fig. 754. Pat. Applied For 
Fig. 1334 
If you want to supply your prospects 
tae: with floor trucks that will give them the 
ae applied — bar ra a my rg I o. sell 
Fig. 1249 them “Hallowells e steel platforms 
ee 7) & rocogniee ene won't as or splinter .. . all parts will 
Benches. The fact that you can supply The exceptional and lasting rigidity of stay rigi - wheels and hubs are made 
them with a bench that will exactly fil these all welded stools makes repeat sales ~~, easy rolling, and they’re supplied in 
their need right from stock is usually a a certainty. “Hallowell” Stools are made wide variety. 
deciding factor. “Hallowell” Benches in a complete selection of styles and will 
have smooth steel tops—rigid flanged legs more than satisfy your most discriminat- 
—ample shelf space and pilfer- -proof ing customers. 
drawer if desired. 
“HALLOWELL" “MALLOWELL" “PIONEER™ 
STEEL LIFT TRUCK PLATFORMS STEEL eves, suasy 
TOOL STANDS 
HANGERS 
Fig. 705 





: The original steel 
Moves easily 





; ; f = 

Fig. 799 wherever it's = . F ed ly 
These are made to be easy on the floors. needed; an easy Somes qteh tate 
The end-grain wood legs allow them to stand to sell. gral feet. Mil- 
set down as gently as a cat’s paw. You Made in a va- lions in use the 
can back these to the limit. riety of types for world over. 


all purposes. 





“HALLOWELL" ; 
STEEL SHAFT WRITE FOR LITERATURE AND DEALER’S PROPOSITION 
COLLARS 

unbreakaviiy §PTANDARD PressEpD STEEL Co. 
with low price po nnn JENKINTOWN, PENNA. BRANCHES 
give these collars BOSTON CHICAGO 
Re ig — DETROIT Box 519 ST. Louis 

Fig. 100 Patented INDIANAPOLIS SAN FRANCISCO 












MILL SUPPLIES © MARCH 1938 























American Hand Trucks Step Up Payroll 


AMERICAN 


84 


Efficiency and Cut Down Expense 


Your customers get more for their payroll dollar when their 
men are using American Pressed Steel Hand Trucks. 

Precision built wheels and scientifically balanced frames of 
light tough steel combine to provide easier rolling and faster 
handling of loads. ""Americans’”’ automatically step up pro- 
duction and payroll efficiency, because men can handle their 
jobs faster and with less effort. They cut down expense because 
their construction practically eliminates the need for repairs. 
“Americans” are standard equipment throughout the entire 
plants of many of America’s largest manufacturers and they 
have won this position strictly on the basis of performance. 
“Americans” sell easier because they perform better and save 
money. Be sure you can supply your customers. 


AMERICAN TESTED RUBBER 
TIRED INDUSTRIAL TRUCK WHEELS 


Here are wheels with hub and face dimensions carefully 
machined and designed to meet load specifications. 


They guarantee silent operation and genuine floor protection, 
yet actual tests prove that they require less pull” than plain 
tread wheels. 


THE AMERICAN PULLEY COMPANY 


4200 Wissahickon Avenue « Dept. No. 2 - Philadelphia, Penna. 


PRESSED STEE 


HAND TRUCKS 
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Foster New Manager 
For Goodyear Branch 

Goodyear Tire & Rubber Co. at 
Akron, announced in January the 
creation of a new Cleveland, Ohio, dis- 
trict for the sale and distribution of 





H. D. FOSTER 


W. L. CLARK 


mechanical rubber goods, with head- 
quarters in the company’s tire sales 
district office at Cleveland. 

Manager for the new Cleveland dis- 
trict will be H. D. Foster, who has 
been Cleveland territory mechanical 
goods salesman for Goodyear since 
1924. The new Cleveland district, 
formerly a part of the Pittsburgh 
sales district, includes Akron, Youngs- 
town, Canton and the area bounded 
by those key cities. 

Succeeding Foster as Cleveland ter- 
ritory salesman will be W. L. Clark, 
who is transferred to the new assign- 
ment from the company’s Akron me- 
chanical goods staff. He also will 
headquarter at Cleveland. 


Expansion Program Underway 
For Dixie Mill Supply Co. 


A new branch at Shreveport, La., 
is soon to be opened by the Dixie Mill 
Supply Co., New Orleans, La. A full 
line of machine shop and hand tools 
will be carried. The building which 
has been rented in Shreveport will be 
remodeled to suit operations there. 

The New Orleans store has just in- 
creased both the outside and inside 
sales staffs. Added to the field force 
is Perey F. Richards and Clarence 
Richards. Percy F. Richards was for- 
merly manager of Oliver H. Van 
Horn Co., at Shreveport. He will 
manage the machine shop and hand 
tool department both in Shreveport 
and New Orleans. 


Shook With Corinth Machinery 


A. M. Shook was recently added to 
the sales and collection department of 
the Corinth Machinery Co., Corinth, 
Miss. He was formerly office man- 
ager of the Cherokee Lumber Co., at 
Cherokee, Ala. 


New Line for Duncan Co. 


R. C. Duncan Co., of Minneapolis, 
Minn., now handle the complete line 
of products of the Boston Gear 
Works, Inc. 
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COCHRANE 
STEAM 
SEPARATORS 
are an attractive line to the mill 


supply distributor because — 


Distributor Stock is Not Required 





DAAINERS The factory carries a large supply of units for 


immediate shipment, relieving the distributor 
of the worries attendant to inventory problems. 





Consumers Want Cochrane 





Cochrane Separators have been furnished for 
more than 50,000 installations and have pro- 
vided such satisfactory service, that it is na- 
tural for users to specify Cochrane when a 











SLOW-OFF VALVES 
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new unit is required. 


Guaranteed Performance 








The vast experience accumulated by Cochrane 
in the manufacture and sale of so many units, 


» 
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BACK PRESSURE VALVES 


COCHRANE DISTRIBUTOR 


Cochrane’s method of selling its steam spe- 
cialties through distributors is backed up by 
a liberal discount policy, district promotion 
men to help distributor salesmen, extensive 
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Fig. 118. All-Service Sepa- 
rator, one of the series in 
the Cochrane line. 







permits explicit guarantees to be made of 
actual performance under various conditions 
encountered. 


Extensive Advertising 





The company maintains a strong advertising 
and publicity program to develop increased 
interest for Cochrane products. 


POLICY ON SPECIALTIES 


plete line of steam specialties which afford 
the distributor the opportunities of enlarged 
income. For information on the Cochrane 
line of steam specialties write: 


] advertising, printed sales helps, and a com- SPECIALTIES DIVISION, 
LIQUID LEVEL CONTROLLERS COCHRANE CORPORATION ¢ 3127 N. 17th ST., PHILADELPHIA 


VALVES «+ . TRAPS 


¢ SEPARATORS - 
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SPECIALTIES 








FOR HAND CONTROL OF AIR 
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SCHRADER BLOW GUNS FOR USE ON 
AIR LINES IN ALL INDUSTRIAL PLANTS 


BUTTON-TYPE 


—e 


¥ 
=~ 2 : 
4% a4 


aif 


Made to give the kind of service that makes and holds customers. 
Users are enthusiastic about the way they work. Built to give long, 
trouble-free service. Non-leak—don’t waste air! Parts easy to re- 
place by anyone! 
Sell these blow guns and keep your customers satisfied! 
A. Schrader’s Son Brooklyn, New York 


Division of Scovill Manufacturing Company, Inc 


of 


MILL SUPPLIES © MARCH 1938 





LEVER-TYPE 


Makers 


Sch 
















Nachtman Heads New 
Blaw-Knox Division 


The Blaw-Knox Co. has announced 
its entrance into the production of 
equipment for the electro-tinning of 





J. S. NACHTMAN 


steel as well as other continuous elec- 
tro-plating processes through the 
acquisition of the Electrochemical 
Processes Co., of Youngstown, Ohio, 
which will be operated as the Electro- 
chemical Processes Division of the 
Blaw-Knox Co. J. S. Nachtman, presi- 
dent of the Electrochemical Processes 
Co., will be in charge of the new 
division with offices at Groveton, Pa. 


Purchasing Agents Meet 
In Pinehurst, N. C. 


The Carolinas-Virginia Purchasing 
Agents Association which is a chap- 
ter of the National Association of 
Purchasing Agents, held a meeting 
February 11 and 12 in Pinehurst, 
North Carolina. In attendance were 
the directors of their eighth district 
which includes New York, Pennsyl- 


| vania, New Jersey, Delaware, Mary- 


land, Virginia, North Carolina and 
South Carolina. 

Following the custom, when un- 
usual speakers are present, the meet- 
ing was “open” and the representa- 
tives and executives of supply houses 


| in the territory were invited. Frank 


H. Carter, vice-president, and George 
A. Renard, executive secretary and 
treasurer, from national headquarters 
of the association, were among the 
many prominent purchasing men 
present. 

At one of the sessions the featured 
speaker was DeLoss Walker, associate 
editor of Liberty Magazine. 


New Salesman Added 


Charles Paige has just been ap- 
pointed to the sales force of Edwards 
& Walker Co., Portland, Maine, and 


| will cover the states of Maine, New 


Hampshire and Vermont. 
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ACH Gilmer V-Belt has Gilmer grip. 
What’s Gilmer grip? It's PULLING POWER. It’s 
DEATH TO SLIPPAGE. It’s the grip that locks a 
Gilmer V-Belt’s straight sides to the steel sidewalls 
of the sheave and presses, pushes — works. It keeps 
Gilmers in working position, on the job every 
working minute. 


Get the V-Belt you need in a hurry by going to 
Gilmer first. Gilmer V-Belts are “tailor-made in 
the grooves” on the world’s largest assortment 
of V-moulds. Gilmer is always prepared for your 
emergencies. 


L. H. GILMER COMPANY, Tacony, Philadelphia 


THE OLDEST FIRM OF RUBBER FABRIC BELT SPECIALISTS 











3. 
4. 
5. 





of Gilmer V- Belts that save 
money on multiple drives 





5 FAMOUS 
FEATURES 





Top Tension Rubber — Eliminates misfits 


Rubber-locked Pulling Cords — Patented 
construction concentrates brute strength 
in a thin section 


Heat-resisting Bottom Rubber — Insures 
cool running at high speeds 


Double Jacket — Triples the working life 
of the belt 


Pre-tested, Controlled Stretch —Guarantees 
permanently matched working lengths 











Full details about money-making franchise on 


FREE— Gilmer Catalogue. Send today. 









fast-selling Gilmer "V’s” 












MILL SUPPLIES © MARCH 1938 


87 


The Favorite FILE 


of Cross-cut Saw Filers 
for over twenty years 


SIMONDS Special 
CROSS-CUT SAW FILE 


@ Easy to Sell 
Good Profit for Dealers 
Excellent Quality Tool 
Expertly Manufactured 
A Popular File 


— well known 
— well liked 


— better than ever 
Made in 6, 7, 8 and 10-inch lengths 


Good for many uses other than saw 
filing 


SIMONDS 


SAW AND STEEL COMPANY 


Established 1832 FITCHBURG, MASS. 
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A new member of the Holo-Krome Screw 

Corp., Hartford, Conn., is John P. Howley, 

metallurgist. Mr. Howley is a graduate of 

Pratt Institute and more recently has been 

employed by Pratt & Whitney Co., as its 
metallurgist 
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Steel Warehouse Association 
To Meet in May 


The 29th annual convention of the 
American Steel Warehouse Associa- 
tion, Inc., will be held at the Waldorf- 
Astoria, New York City, May 3 and 4. 
Meetings of directors and committees 
will be held on the day preceding 
and following convention dates. 

John H. Fogwell, Pittsburgh man- 
ager of Scully Steel Products Co., 
was recently elected national director 
of the Pittsburgh chapter of the 
American Steel Warehouse Associa- 
tion to serve the unexpired term of 
T. A. Harper, who has become man- 
ager of the Newark warehouse of 
Edgar T. Ward’s Sons Co. D. Davia, 
Bethlehem Steel Co., Carnegie, Pa., 
was elected secretary of the chapter. 


Wiley-Hughes Supply Co. 
Adds Several New Lines 


Wiley-Hughes Supply Co., Trenton, 
N. J., has added several new lines, 
according to C. E. “Doc” Coleman, 
sales manager. They include: Crow- 
der pliers, Anchor wheel pullers, Luf- 
kin tools, Billings & Spencer wrenches, 
Boston Gear products, Yarway steam 
traps, Ajax couplings, Lincoln lubri- 
cation fittings, U. S. Electric motors, 
and Joyce Hydraulic jacks. 


New Lubriplate Distributors 


The Goodyear Rubber & Asbestos 
Co., Portland, Ore.; M. L. Foss, Inc., 
Denver, Colo., and Hardisty-Harder 
Co., Seattle, Wash., have all been 
appointed distributors for the Fiske 
Brothers Refining Co., Newark, N. J. 
These industrial supply firms will 
stock “Lubriplate” lubricants. 





NEW SAW CUTS COsTs ON 


{betes Black & Decker Port- cou NTL ESS 


HELPING You SELL SAWS! 


This Black & Decker advertisement will tell your customers and 
prospects of the many features of the new Black & Decker Saw 
Line. Follow up by demonstrating these new saws during March. 


Pennsy]l- 


U, new rugged 2 5 *y 
worm vaniaA 
venue, Towson, M 
» Maryland. 
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- Salability * Profit « 
© Policy » 


THIS 6-POINT CERTIFIED 5 DISTRIBUTOR PLAN 


Guarantees ALL 3! 


|. Full Line 
2. Super-quality 


4. Protection 
5. Good Profit 
6. Sales Aid 


sound foundation for electrical tool sales and profit. 


3. Economical Price 


i: 
U.S. GRINDERS ARE EASY 10 SELL 


. . . Industry rates them "tops"! 


With a great reputation for superior design and performance, U. S. 
Grinders are an outstanding line for distributors to sell. With 
U. S. you give your customers superior quality at competitive price. 
Typical of the complete U. S. line of lathe grinders, tool post and 
angle plate models and precision grinders in a wide variety of types 
and sizes, are the two grinders illustrated. 


U. S. Vertical Feed 
Angle Plate Grinder 


Rigidity in operation features this line 
of grinders. Applications include 
grinding centers, reamers, cutters, dies, 
rolls, journals, crankshafts, and surfaces. 


Furnished in '/. H.P. to 7!'/2 H.P. sizes. 





Type XX PRECISION 
GRINDER Fer either external or 


internal grinding, and 
wide range of accurate work; adaptable 
for use with lathe, planer, boring mill, mill- 
ing machine, etc. Available in '/2 H.P. to 
10 H.P. 





Dritts + BUFFERS +» GRINDERS 


Polishers and Flexible Shaft Machines 











THE UNITED STATES ELECTRICAL TOOL CO. 


2498 WEST SIXTH ST., CINCINNATI, OHIO 
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Hepburn Sales Head of 
Cutter, Wood & Sanderson 


W. G. Hepburn who has been con- 
nected with Cutter, Wood & Sander- 





W. G. HEPBURN 


| son Co., Cambridge, Mass., for over 


sixteen years was recently promoted 
to sales manager of the organization. 


Chicago Belting Announces 
Distributor Appointments 


Announcements have been made by 
the Chicago Belting Company, manu- 
facturer of leather products, of the 
appointments of the following distrib- 
utors: 

Hopper Machine Works, Inc., Bak- 
ersfield, Cal., for exclusive distribu- 
tion in its district of Chicago Belt- 
ing’s complete line of “tension welded” 
leather belting and hydraulic and 
pneumatic leather packings. Mill 
Supply and Machinery Co., St. Louis, 
Mo., as distributors in the St. Louis 
territory. Tom Hogan is in charge 
of this distributor’s belting and me- 
chanical leather packing department. 
Lake Shore Corp., Muskegon, Mich., 
as exclusive distributors in the Mus- 
kegon industrial district. Schlitt 
Hardware Co., Springfield, Ill., as 
exclusive distributor in the district 
served by Springfield. Hollis & Co., 
Shreveport, La. The Shreveport 
house is a branch of Hollis & Co., 
Little Rock, Ark., which has repre- 
sented Chicago Belting in the state 
of Arkansas for more than 18 years. 
Industrial Supplies Corp., Appleton, 
Wis., as distributors in the Fox 


| River Valley, north of Fond du Lac. 


Mideke Supply Head Dies 


Joseph P. Mideke, Jr., president of 
the Mideke Supply Co., Oklahoma 
City, Okla., died Tuesday, February 
8. He has long been associated with 
the industrial supply field and his 
passing will be deeply felt by his 
many friends. 
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Li Buy ACCO aQuatity 


x A FEW OF THE 137 
Win AMERICAN CHAIN & CABLE 
INDUSTRIAL PRODUCTS 
? AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains e Welded and Weldless 
Chain e Malleable Castings 
Acco-Morrow Lubricators 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope e Tru-Loc Proc- 
essed Fittings ¢ Crescent Brand Wire Rope 
Tru-Stop Brakes ©@ Tru-Level Oil Controllers 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines e Floformers 
Special Machinery ¢ Nibbling Machines 
FORD CHAIN BLOCK DIVISION 


E I & Chain Hoists ¢ Trolleys 
HAZARD WIRE ROPE DIVISION 


Lay-Set Preformed Wire Rope e "Korddless” 


° Wire Rope e Preformed Spring-Lay Wire 
has won the confidence Rope * Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 


of American Industry Wrought Iron Bars and Shapes 


MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 


@ CONFIDENCE in handling OWEN SILENT SPRING COMPANY, Inc. 


° ‘ Pp . a Owen Cushion and Mattress Spring Centers 
equipment is of greatest importance. American Chain has PAGE STEEL AND WIRE DIVISION 


; SRE ; Page F Wire and Rod Product 
won that confidence (in American industry) by strict ad- 90° "Traffic Tope © Welding Wire 


herence to time-proved engineering and manufacturing READING-PRATT & CADY DIVISION 
Valves e Electric Steel Fittings 


practice. READING STEEL CASTING DIVISION 
Sell AMERICAN when you sell Chains Electric Steel Castings, Rough or Machined 


Railroad Specialties 


WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN DIVISION Chain Hoists e Electric Hoists and Cranes 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT, CONNECTICUT | Se Business for Your Safely 


AMERICAN “(CHAIN 
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INDIANAPOLIS 
BRUSH & BROOM MFG. CO. 


Corner Brush and Broom Streets 
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CAPITAL 





“RED CAP” 





LINE 


REAP A RICH HARVEST 
OF SALES WITH THE 


CAPITAL RED CAP LINE 


LOONTEE 


INT 
FIBRE BROOM 


aSKAL 
C?/a\ ad 


Spy) aa 
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BENCH DUSTER 


Your sales effort is never wasted on CAPITAL RED CAP 
Brushes and Brooms. The quality is consistently high, kept 
that way by the constant demand of users for brushes and 
brooms of the best quality at a reasonable price. That's what 
we strive to supply! 

Mill Supply men are assured of good profits with CAPITAL 
RED CAP Brushes and Brooms. Nearly fifty years of pains- 
taking manufacture and close cooperation with our distributors 
has worked to our mutual advantage. Put your selling effort 
back of the unfailing quality of CAPITAL RED CAP Brushes 


and Brooms and your harvest will yield profitable and lasting 
returns. 





ESTABLISHED 1890 
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j FLOOR BRUSH 


Indianapolis, Ind. 
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Four of a kind—so far as their interest in 
the affairs of the Lincoln Engineering Co., 
St. Louis, are concerned. Left to right are 
Foster Holmes, vice-president; Arthur R. 
Mogge of the advertising agency bearing 
his name; Jack L. Carmitcheal, sales man- 
ager, and J. R. Le Vally, Chicago repre- 
sentative 


New Representatives 
For Roots-Connersville 


Distribution arrangements for the 
metropolitan New York area has 
been completed by J. B. Trotman, 
manager of the turbine pump divi- 


sion of the Roots-Connersville Blower 


Corp. of Connersville, Ind. 

John G. Kelly, Inc., 210 E. 45th 
St., will promote the sale of boiler . 
service units. Mr. Kelly has a back- 
ground of over seventeen years of 


| experience in the plumbing and heat- 


ing trade. 

Frank A. Kristal, 30 Church St., 
will concentrate on the sale of tur- 
bine pumps for industrial applica- 
tions. Mr. Kristal has had a con- 
nection with the pump _ industry 
which covers an extended period. Un- 
til recently he was associated with a 
well-known pump manufacturer in 


| New Jersey in the capacity of sales 


manager. 


Manufacturers’ Supply 
Celebrates Anniversary 

Celebrating its tenth anniversary, 
the Manufacturers’ Supply Co., of 
Grand Rapids, Mich., has become a 
distributor of “Yankee” tools manu- 
factured by North Bros., Westing- 
house lamps, and Worthington pumps 
and compressors. 


New Display Store 
Washington Machinery & Supply 
Co., Spokane, Wash., has built a new 
store, 80 by 100 ft., to house its ex- 

hibits of industrial supplies. 


New Lines for Foss 


M. L. Foss, Inc., of Denver, Colo., 
is now a distributor of grinding 
wheels and abrasives manufactured 
by the Abrasive Co. 








The jumps may be “interesting” and “exciting” but when you are going 





somewhere, you pick the level road—the kind of a road that "Greenfield’s” 
consistent advertising has built for "Greenfield” distributors. 
GREENFIELD TAP & DIE CORPORATION 
GREENFIELD, MASSACHUSETTS 


Detroit Plant: 2102 West Fort St. Warehouses in New York and Chicago 
In Canada: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ont. 


4 oO: 
&’ / DIES DRILLS 
& SCREW PLATES 
o PIPE TOOLS 
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het Your Free Copy 


of this 1938 Fon Catalog 
While Today / 
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A SENSATIONAL | 
“MIRACLE | 
BREEZE VICTOR ELECTRIC PRO 


pucts, INC 


Learn How You Can Double 
Your Fan Sales with the 
“MIRACLE BREEZE” 


@ Send today for Victor's new 1938 Fan 
Catalog! It illustrates, describes and gives com- 
plete specifications for all Victor fans. In this 
catalog you'll read about Victor’s “Miracle 
Breeze,” the biggest sales feature you ever had 
to offer your customers. No drafts, no blasts— 
just fresh, cool breezes that will convince 
anyone that Victor is the real fan buy! 


A COMPLETE LINE—PRICED RIGHT! 


Victor fans are quality built to give years of 
outstanding performance. There’s a type and 
model to suit every need from home and office 
to stores, restaurants, institutions and fac- 
tories. And, because they’re priced to sell in 
big volume, they can bring big profits to you. 
Be sure to send for your copy of Victor's 1938 
catalog, today! 


VICTOR ELECTRIC PRODUCTS, INC. 
745 Reading Road Cincinnati, Ohio 
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Hajoca Corp. Holds Six 
Regional Sales Conferences 


Six sales meetings held during Feb- 
ruary in Philadelphia, Allentown, Pa., 
Baltimore, Richmond, Charlotte, N. 
C., and Jacksonville, Fla., by the 
Hajoca Corp., for all salesmen and 
branch managers featured talks by 
C. C. Lowry, vice-president in charge 
of general sales, C. J. Meund, man- 
ager of the Brass Works and Deems 
W. Hallman, manager of the Iron 
Works. 

In line with its sales promotion 
plans, E. J. Ball, vice-president in 
charge of industrial sales is calling 
on Hajoca branches and industrial 
accounts in the Florida territory at 
the present time. 

New promotions in the organization 
include the appointment of R. E. 
Shriver and R. P. Wray as assist- 
ant treasurers; S. F. Kratzinger as 
assistant secretary, and A. W. Brady 
as industrial representative in Ha- 
joca’s Allentown and Bethlehem, Pa., 
territories. 


More Space for Atlanta 
Distributor 


J. M. Tull Metal & Supply Co., 
Inc., of Atlanta, Ga., has added 50,- 
000 sq. ft. of floor space to its facili- 
ties. The firm now has a total of 
about 100,000 sq. ft. of floor space, all 
of fireproof construction. 


New Alexander Distributor 


W. S. Reichenbach & Sons, Allen- 
town, Pa., and the Ross-Willoughby 
Co., Columbus, Ohio, recently became 
distributors for Alexander Brothers, 
makers of all types of leather belting. 





Time out for a public appearance. Here 
are Managers (left to right) P. D. Allen, 
J. A. Naylor and J. P. Burnett of the J. M. 
Tull Metal & Supply Co., Inc., Atlanta, Ga. 
Mr. Allen heads the transmission depart- 
ment, Mr. Naylor is general manager and 
Mr. Burnett is head of the tubular goods 
sales division 
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AND THIS GENIAL 
GENTLEMAN IS— 


H. A. (Hugh) TIERNAN 


Hugh Tiernan is ''TOLEDO'S" able representative in the southeastern states. He covers the territory 
south of Kentucky and Virginia and east of the Mississippi, and has done a mighty fine job in that 


territory. 


He drives a fully equipped "TOLEDO" demonstration car, as illustrated below, and is always ready 


to cooperate with "TOLEDO" distributors in 
helping them to close prospective sales. 


Hugh stands better than 6 ft., weighs nearly 
200 Ibs. and would make a rangy full back for 
most college teams. He is a football enthusi- 
ast and has a brother coaching at the present 
time. 


When in need of "TOLEDO" sales’ aid you 


can be sure of Hugh's cooperation. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


New York Office and Display, 72 Lafayette Street 
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This advertisement, reproduced 
from current industrial publica- 
tions, is one of many carrying 
selling messages on the new 
Stanley W-7 Saw and other 
Stanley Electric Tools. Each 


advertisement highlights the 
many unique features of these 














tomers how they can cut costs 
in their plants by putting to 
work these time-saving tools. 


New Distributors Appointed 
By Trico Fuse Mfg. Co. 
Three new distributors were re- 


cently appointed by Trico Fuse Mfg. 
Co. of Milwaukee, Wis., to handle 


| various types of the firm’s fuses, 





clamps, fuse pullers, lubricators and 
other equipment. 

The new distributors are: Indus- 
trial Power Equipment Co. of Fort 
Worth, Texas, to cover the state 
of Texas; Machinery Equipment 


| Sales Co., Baltimore, to cover the 
| state of Maryland, and Walter J. 


Sciutti, Jacksonville, Fla., to cover 


| the state of Florida. 


| Worthington Buys Interest 


In Moore Turbine Corp. 


Worthington Pump and Machinery 
Corp., of Harrison, N. J., has recently 
announced the acquisition of an in- 
terest in the Moore Steam Turbine 
Corp., of Wellsville, N. Y. This asso- 
ciation adds to the list of products 
sponsored by Worthington an exten- 
sive line of steam turbine equipment. 

In the formal announcement of this 
acquisition, Mr. C. E. Searle, vice- 


| president of Worthington, stated, “It 
| is the determination of both Moore 


and Worthington to continue the 
steady progress of development which 
has characterized the policy of Moore 
Steam Turbine Corp. throughout its 


| existence.” 





New Distributors for 
Fiske Brothers Refining Co. 


The Schlafer Supply Co., Appleton, 
Wis., and the Jefferson Brick Supply 


| Co., Birmingham, Ala., are now dis- 


tributors of Lubriplate lubricants in 
their respective territories. 

R. L. Watts, manager of the Lubri- 
plate division, is making a trip to 
the Pacific Northwest to appoint addi- 


tional distributors. 


Mall Tool Purchase Wappat 


Mall Tool Co., Chicago, recently 
purchased the assets, manufacturing 


| plant and equipment of Wappat, Inc., 
tools... points out to your cus-| 


Another proof that the) 


Stanley Distributor can sell 
MORE TOOLS to MORE 
PEOPLE for MORE JOBS. 


WE ARE REPRESENTED BY 
SELECTED DISTRIBUTORS 
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Pittsburgh, Pa. The entire line of 
Wappat portable tools will be manu- 
factured as previously but all trans- 
actions regarding the manufacture, 
distribution or sales will be con- 
ducted through the Mall Tool Co., 
either at Chicago or Pittsburgh. 


Meikle Elected Treasurer 


Upon the resignation of William 
Bayer as treasurer of the Universal 
Valve & Fittings Co., Cleveland, Ohio, 
T. G. Meikle was elected to succeed 
him in this position. The firm re- 
cently took on the industrial coating 
products of the Wailes Dove-Hermis- 
ton Co. 
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Here’s the 

that has won the 
, | nation-wide 
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OF MEN WHO 
_ WORK WITH 


In forestry work, on railroad jobs, in building operations, on landscaping 
projects, on farms ... everywhere . . . INGERSOLL SHOVELS get the 
hearty "O.K." of men who work with shovels. Of course! ... for these 
men leon that Ingersoll Shovels with their smooth, sturdy handles and 
strong blades of TEM-CROSS Steel . . . are easier to handle, lighten their 
i work, and stand punishment other shovels simply can't take. 


"TEM, CROSS: 


INGERSOLL PROCESS STEEL 


| TEM-CROSS Steel, with its specially processed, interlocking, mesh-grain 
structure, makes Ingersoll Shovels practically dull-proof, curl-proof, split- 
i proof, That's why they give so many years of EXTRA service. 

























Available in all types and grades. Round or square points, black or 
polished finishes. Alloy, A and B grades are heat-treated. Priced to meet 
competition. 


Send for new Ingersoll Shovel Catalog. 
Distributors are finding the Ingersoll 
Sales Franchise is increasingly valuable. 


Write for further information. Address Dept. M.S. 


INGERSOLL STEEL & DISC DIVISION 
Borg-Warner Corporation 
New Castle, Indiana 


INGERSOLL SZ..Z 


cen E BORG- WARNE R Lin & 
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@ THERE is a great opportunity today 
for the mill supply house to get closer 
to the industrial buyer on many items. 

With industrial stockrooms becoming 
depleted, and with buying generally on 
a hand-to-mouth basis, many purchasing 
departments are finding orders for small 
brass tube fittings and pipe fittings, for 
quick delivery, something of a headache. 

This provides the ideal opportunity 
for the industrial supply house to step 
in and demonstrate the value of its serv- 
ice on such items. 

The Imperial set-up on fittings and the 
practical sales aids available to jobbers, 
enable the supply house to develop this 
business with minimum effort, and to 
service customers’ orders with maxi- 
mum satisfaction and profit to everyone 
concerned. 

A similar situation exists on other Im- 
perial items such as tubing service tools, 
gas welding outfits, welding rod and 
electrodes, air nozzles, Sette faucets (for 
steel drums) and paint spray equipment. 

Many supply houses have strength- 
ened their position with industrial or- 
ganizations by adding one or more of 
these Imperial items to their lines. We 
believe you also will find it profitable 
to check up on the sales possibilities for 
Imperial products. 


THE IMPERIAL BRASS MFG. CO. 
511 S. Racine Avenue, Chicago, Ill. 








Fittings: The Imperial line in- 
cludes Hi-Duty, compression, 
S. A. E. flare, inverted flare 
and solder fittings to solve any 
connection problem in copper, 
Shelby, aluminum, Bundy, 
Bundy Weld, Monel or steel 
tubing. 


Tools: A wide variety of prac- 
tical, inexpensive tubing tools 
for bending, cutting or flaring. 


Welding Outfits: Oxy-acetylene 
outfits for every welding, cut- 
ting and brazing requirement. 


Welding Rod and Electrodes: 
A full line of finest quality rod 
and electrodes for cast iron, 
steel, brass, phosphor bronze, 
copper, aluminum, etc. 


Air Nozzles for blowing dirt 
and metal chips and for clean- 
ing machines and blowing out 
tubing lines. 


Sette Faucet: The most prac- 
tical and serviceable lock- 
lever, metal-to-metal seat fau- 
cet for oil, gasoline, kerosene, 
alcohol, light varnishes, clear 
lacquers, thinners, solvents, 
anti-freeze solutions, etc. 


Paint Spray Equipment includ- 
ing spray guns and accessories 
for handling all classes of 
painting. 














IMPERIAL 
Industral Products 
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Bemis & Call Under 
Porter Chase Control 


Control of the Bemis & Call Co. 
recently passed into the hands of 
Porter Chase, president of the Sesa- 
mee Co., of Hartford, and Howard A. 
Lincoln, Springfield, Mass., for three 
years general manager of Bemis & 
Call Co. 

At the annual meeting, the follow- 
ing offices were elected: President and 
treasurer, Porter Chase; vice-presi- 
dent and general manager, Howard 
A. Lincoln; assistant treasurer, John 
C. Beggs, former treasurer. 

After the recent death of Howard 
R. Bemis, former president of Bemis 
& Call, his holdings in the company 
were acquired and a consolidation of 
the manufacturing and marketing 
facilities of Bemis & Call and the 
Sesamee Co. was effected. 


Otto New Sales Engineer 


|For Sprout, Waldron & Co. 


W. S. Otto has been appointed sales 
engineer of the St. Louis, Mo., terri- 
tory for Sprout, Waldron & Co., of 


| Muncy, Pa. Mr. Waldron as district 


sales engineer will cover Illinois, 
south of Peoria, Mo., including Kan- 


| sas City and portions of Iowa, In- 


diana and Kentucky with headquar- 
ters at 3509 Cherokee St., St. Louis, 
Mo. 

Mr. Otto has a thorough knowledge 
of the company’s products and will 
greatly increase the service facilities 
of his organization. 


Crane Co. Movie Shows 
Control of Liquids 


How valves and fittings give man- 
kind control over liquids and gases is 
revealed in a sound picture entitled 
“Flow” just released by Crane Co., 
Chicago. 

Scenes of rivers in flood, thunder- 
ing waterfalls and then primitive 
means of controlling flow are fol- 
lowed in the picture by an educa- 
tional tour through the Chicago works 
of Crane Co., where the various steps 
in manufacturing with iron, brass 
and steel are revealed. 


Distributors for Bond Gears 


Two new Mid-Western distributors 
for Bond gears and speed reducers 
are S. D. Callaway Co., Kansas City, 
Mo., and Warner Hardware Co., Min- 
neapolis, Minn. 


Dunivent Transferred to N.C. 


George L. Dunivent, salesman with 
the Smith-Courtney Co., of Richmond, 
Va., was recently transferred to the 
Hickory, N. C., branch and will cover 


| all industrial plants in that area. 
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NEW) FEATURES 


’ | : that add to the superiority of 


2 Vogt VALVES 


oe ee ener 


4 
fr 
PA 


Plant engineers and maintenance men will welcome these new 
“plus” values now incorporated in Vogt Drop Forged Steel 
Valves. 


ms PARKERIZING. Valve Bonnets, Bonnet 


— 


7 Nuts, Packing Glands and Packing Nuts are Rust 
; Proofed by the Parker Process. Galling of threads, 
due to atmospheric corrosion, is eliminated. Serv- 
icing of the valve to maintain high operating effi- 

ciency is quickly and easily accomplished. 


IDENTIFICATION DISC. Each valve 


has an identification disc held in place by the 

handwheel nut. This disc records the valve size. 

catalog number, working pressure and temper- 

ature, and style of trim, thus making it easy to 

order proper replacement parts if that should 
\ become necessary. 


HENRY VOGT MACHINE Co. 


INCORPORATED 
LOUISVILLE, KENTUCKY 
NEW YORK CHICAGO PHILADELPHIA 


CLEVELAND KANSAS CITY DALLAS 
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Noms the Time to Make New Connections 
or Improve Your Present Ones 


E ARE IN A PERIOD OF DEPRESSION—business has 
fallen off—production has been curtailed. These are facts 
confronting us all. 

Does this mean we should stop everything until times get 
better? The answer is NO! 

When we are rushed, we have no time to take on some- 
thing new—something which might reduce our costs—we can’t 
swap horses while crossing a stream. 

When we are slack, we have time on our hands which should 
be employed in placing our house in order for the good times 
to come, and, among other important things, we should check up all 
our supplier-connections to see if we cannot buy better materials 
at the same price or materials as good as we have been getting 
at lower prices. Now is the time to make new connections— 
not when we are rushed. 

We now have the time, and should have the desire, to talk to 
all the competitors of our suppliers. If we will do this we will 
be surprised to find that money can be saved all along the line. 

* * x * *« * £ * *x 

Clover Mfg. Co. can give you quality in Coated Abrasive 
materials, and can save you money at the same time. Among its 
customers are many of the outstanding concerns in the country— 
if we can satisfy them we can satisfy you—and, while main- 
taining quality, they are all saving money through dealing with us. 

One of the finest, best-equipped and well- 
financed plants is at your disposal for your 
Coated Abrasive requirements. 




























CLOVER MFG. CO., 
Norwalk, Conn. - 


“SARE 


A NAME THAT ASSURES QUALITY 



























When you sell CARD TAPS you can assure excel- 
lent quality. Time tested and time proven. CARD’S 
63 years’ experience in making screw cutting tools 
plus their complete manufacturing equipment and 
complete research department back you up. 


S. W. CARD MFG. CO. 


DIVISION OF UNION TWIST DRILL CO. 
MANSFIELD, MASS. 


TAPS 


STORES: New York: 61 Reade St., Chicago: 11 South Clinton St., Detroit: 6540 Antoine St., San Francisco: 
121 Second St., Los Angeles: 168 So. Central Ave., Seattle: 568 First Ave. So. 
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Unique Letterheads Used 
By White Supply Co. 
Striking letterheads that feature 


| various industrial supply items are 


being used in the center of stationery 


| by the White Supply Co., of Water- 


bury, Conn., with very favorable com- 
ments by both manufacturers and cus- 
tomers. Listed along the left hand 
margin are many of the companies 
they represent in that territory. 
The White Supply Co. is now stock- 


| ing products of the Boston Gear 


| 
| 


Works, Inc., and has a teletype con- 
nection with the factory. 


Hoben, Now Sales Engineer 
For Jones Foundry & Machine 


W. A. Jones Foundry & Machine 
Co., Chicago, announces the appoint- 


| ment of E. W. Hoben as a sales 
| engineer covering Indianapolis, Cin- 


| cinnati, Dayton and Louisville and 
surrounding territories. 

Mr. Hoben will make his headquar- 
ters at 311 Industrial Exhibits Build- 
ing, Cincinnati. He has been an as- 
sistant sales engineer for the past 

| three years with the Jones company. 
| 


New Worthington Director 


The Board of Directors of Worth- 
| ington Pump and Machinery Cor- 
| poration have elected into their mem- 
| bership F. Gladden Searle of Bronx- 

ville, N. Y. Well known in the food 
| industry field, Mr. Searle is also Vice- 
| president in charge of sales and ad- 

vertising of the Continental Can Co., 
| and a Director of the Vincennes Pack- 
ing Corp., of Vincennes, Ind. 


Cant Manager for Gilmer 


D. A. Cant has been appointed dis- 
trict manager for the state of Okla- 
homa according to an announcement 
| from the L. H. Gilmer Co., Philadel- 

phia, manufacturers of belting prod- 
| ucts. Mr. Cant is well-known in the 
| Mid-West and has specialized on 
| power transmission and materials 
| handling equipment for ten years. 











George Kay, new president of Pittsburgh 
Supply Co., sits in at a conference with Lou 
Baden, sales manager 
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MILWAUKEE 
Industrial 


BRUSHES 


% This enthusiastic statement by a nationally known 
washing machine manufacturer again demonstrates that 
MILWAUKEE Industrial brushes do get concrete re- 
sults! Such satisfaction simply means that by proven 
economy for the user, these better-built brushes pave 
the way to profitable repeat business for the distributor. 


A satisfied customer is your best prospect for increased 
sales. Once you have won his confidence, further orders 
are bound to follow. Each one means extra profit with 
less sales effort! 


Wherever you find brushes needed for production or 
maintenance requirements, MILWAUKEE is prepared 
to answer the call. Investigate NOW and get your 
share of this year ‘round volume producing business! 


THE MILWAUKEE BRUSH MANUFACTURING COMPANY 


2212-2236 North 30th Street MILWAUKEE, WISCONSIN 


The Key Line to Correct Industrial Brush Application 
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Here’s where 
YOU come in 





Dart UNIONS are money- 
savers for your customers—money- 
makers for you. For only Darts have 
two bronze seats, ground to a true ball 
joint, tight not just once, but again 
and again, as often as installed. . . 
This one fact makes Dart’s selling 
story second to none in punch—and 
profits . . . makes buyers your repeat 
customers. Tie in with Darts. Write 
for Dart’s jobber policy today. 






ily, } 
\\’ 





unton s 
E. M. DART MFG. CO., Providence, R.1. 


Sales Agents: The Fairbanks Company, New York, 
and all branches. 
Canadian Factory: Dart Union Company, Ltd., 
Toronto, Canada. 
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| Worthington Appoints 
|New Sales Manager 


The Worthington-Gamon Meter Co., 
of Harrison, N. J., announces the ap- 
pointment of W. C. Flanders as sales 
manager. He will succeed G. H. Glee- 
son, formerly vice-president in charge 
of sales, recently resigned. 

Mr. Flanders started with the com- 
pany fifteen years ago as a salesman 
in New Jersey, and for the past two 
years has been a general represent- 
ative in the northeastern section of 
the United States, traveling from 
Buffalo, N. Y., to Washington, D. C. 


Joy Co. Distributor for 
N. Y. Belting Co. in Syracuse 


! 


| 
| 
} 
| 
| 


The New York Belting & Packing | 
Co., Passaic, N. J., has announced | 


that the Edward Joy Co., 133 Market 
St., Syracuse, N. Y., has been ap- 
pointed distributor of the complete 


line of N.Y.B.&P. mechanical goods | 


in the Syracuse territory. 

N.Y.B.&P. mechanical rubber goods 
are sold only through distributors. 
Users of high grade products in the 
Syracuse district are assured complete 
stocks through the facilities of this 


| progressive distributor. 


Eclipse Air Brush Co. 
Moves to New Location 


announced the removal of its office 
and factory to 390 Park Avenue, 
Newark, N. J. The building formerly 
occupied by the company was dam- 


| aged by fire recently in one of the 


largest and most serious blazes seen 
in Newark for many years. 
Production and shipping schedules 


| are being maintained from the Park 


| 


Avenue address. 


Norton Line Added 
By Mine and Smelter 


An announcement recently sent out 
by the Mine and Smelter Supply Co., 
Denver, Colo., told customers of this 
well known supply house the news 
that the Norton line of abrasives had 
been added to the firm’s stock. Other 
lines recently added by Mine & 
Smelter include the Keystone line of 
lubricants and the Babcock and Wil- 
cox Co.’s line. 


New Building Leased 


Miller & Stern Supply Co., San 





| 
| 


Francisco, has signed a lease on a | 


new building to be erected at Folsom 
and Juniper Sts. It will triple their 
present floor space and the organiza- 
tion will move into its new loca- 
tion about June 1. Elmer Nussa, 
formerly with A. J. Glesener Co., 
San Francisco, is now on the sales 
staff. 
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FLOAT 
VALVE 


THE 






—THAT WILL 
HELP YOU WIN FRIENDS 
AND INFLUENCE PEOPLE! 


) oo float valve lives up to the teachings 
of Dale Carnegie’s famous book. You 


| can depend on it to make friends for you. 
Eclipse Air Brush Co., Inc., recently | 


It is absolutely tight closing, yet operates 
freely with no sticking. There is no in- 
ternal packing and the disc is renewable. 
Hot or cold liquid at high or low tempera- 
ture handled without hunting or 
hammer. 


water- 
Offered in a complete range of 


sizes from 42” to 12” in globe or angle 


pattern. 


Write 


PROMPT reply will be given to your in- 
We 
carry large stocks of standard items and 


quiry for catalog, prices, discounts, etc. 


can make quick delivery. Special control 
problems solicited. DAVIS REGULATOR 
CO., 2544 S. Washtenaw Ave., Chicago, Ill. 
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@ This illustration proves that the Wright 
Hoist is right—in every way—for pro- 
duction work. 

This Wright Hi-Way Improved High 
Speed Hoist mounted on a Wright hand 
traveling crane is serving a battery of 
production machines under close head- 
room conditions. Material is being 
handled easily, quickly and safely. 

All of the 21 features of the Wright 
Improved High Speed Hoist do their part 
in assuring plant operators the maximum 
in service and safety over a long period 
of time. 

Industrial distributors’ salesmen should 
write for the new Wright catalog. It con- 
tains a world of statistical data that will 
prove of inestimable value in selling this 
better hoist. 


WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN & CABLE 
COMPANY, INC. 

YORK, PENNSYLVANIA 


WRIGHT J,.p20°4. 5 
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x A FEW OF THE 137 
ACCO AMERICAN CHAIN & CABLE 
N A INDUSTRIAL PRODUCTS 
AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains © Welded and Weldless 
Chain © Malleable Castings 
Acco-Morrow Lubricators 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed WireRope ® Tru-Loc Proc- 
essed Fittings © Crescent Brand Wire Rope 
Tru-Stop Brakes ©@ Tru-Level Oil Controllers 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines © Floformers 
Special Machinery @ Nibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists © Trolleys 
HAZARD WIRE ROPE DIVISION 
Lay-Set Preformed Wire Rope ® “Korodless” 
Wire Rope © Preformed Spring-Lay Wire 
Rope © Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence © Wire and Rod Products 
Traffic Tape *® Welding Wire 
READING-PRATT & CADY DIVISION 
Valves © Electric Steel Fittings 
READING STEEL CASTING DIVISION 
Electric Steel Castings, Rough or Machined 
Railroad Specialties 
WRIGHT MANUFACTURING DIVISION 
Chain Hoists © Electric Hoists and Cranes 


Gu leusinese for Your Safely 


HOISTS 





Leading Mill Supply Houses 
Sell These Profitable Specialties 


HYTEMPITE—plastic, air-setting refractory cement. 
Q-CHROME—neutral base refractory cement. 
Q-CHROMASTIC—plastic, super-refractory surfacing mortar. 
SPECIFICATION FIRE BRICK—first quality, Pa., Mo., N. J. 
ACID-PROOF CEMENTS—plastic, air-setting, heat-resisting 
CAST-REFRACT—castable refractory for temperatures up to 2500° F. 
HEARTH-CRETE—chrome base castable refractory. 
FYRE-MORTAR—dry, refractory bonding mortar. 
MONO-LINE—plastic fire brick. 

INSULBRIX— insulating fire brick for temperatures up to 3000° F 
INSULCRETE—insulating refractory concrete for temperatures up to 2500” F. 
INSULAG-—refractory lagging for temperatures up to 2200° F. 
INSULBLOX—block insulation for temperatures up to 2200° F. 
TRIPLE-A PROTECTIVE COATINGS—for severest industrial service. 
Q-SEAL—joint-sealing compound, high-pressure lines. 

DAMIT— waterproof joint-sealing compound. 

ANNITE— industrial cleaners. 


Large staff of experienced engineers cooperates with distributors 
in sale and service of QUIGLEY Products. 


QUIGLEY COMPANY, ine. 


56 W. 45 ST., NEW YORK, N. Y. 


Makers of HYTEMPITE “The World’s Standard High Temperature Cement”. 
SPECIFICATION FIRE BRICK - INSULBRIX - INSULAG - INSULBLOX - INSULCRETE 
Q-CHROMASTIC - HEARTH-CRETE - Q-SEAL - TRIPLE-A PROTECTIVE COATINGS 
CAST-REFRACT - Q-CHROME - DAMIT + ACID-PROOF CEMENTS - ANNITE 
Distributors with Stocks and Service in important Industrial Centers Throughout the United States, 
Canada, and in 32 Other Countries. 
in Canada, Quigley Company of Canada, Limited, Lachine, P. Q. 











Tne Bearing Bronze Bar 
sold by the majority of lead- 
ing mill supply wholesalers. 
THE BUNTING BRASS & BRONZE CO. .. . TOLEDO, OHIO 


BRANCHES AND WAREHOUSES IN ALL PRINCIPAL CITIES 


ym metal constantly speci- 
fied by the majority of ma- 
chinery manufacturers. 








BRONZE BUSHINGS - BEARINGS 
MACHINED AND CENTERED BRONZE BARS 
BABBITT METALS 
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New Distributors for 


| Roots-Connersville 


| Blower Corp., 





Announcement has been made by J. 
B. Trotman, manager of the turbine 
pump division of Roots-Connersville 
Connersville, Ind., cov- 
ering appointment of distributors for 
turbine pumps in Buffalo, N. Y., and 
Erie, Pa. 

Buffalo Mill Supply Co., Inc., 210 
Main St., will cover the counties 
which are adjacent to the city of 
Buffalo. 

F. W. Allen & Son, 2658 W. 26th 
St., will cover the counties in Penn- 
sylvania and Ohio adjacent to the 
city of Erie. 

Both organizations maintain active 
pump departments and have had many 
years of experience in this field. 


Yarnall Named Head of 
Engineering Trustees 


D. Robert Yarnell, chief engineer 
of the Yarnell-Waring Co., Philadel- 
phia, was recently elected president 
of the United Engineering Trustees, 
succeeding George L. Knight, vice- 
president of the Brooklyn Edison Co. 
This organization is the joint agency 
of the four national societies of civil, 
mining and metallurgical, mechanical 
and electrical engineers. 


New Office Opened 


The Electric Hose & Rubber Co., 
Wilmington, Del., announces the open- 
ing of a new and larger Eastern sales 
office at 9 Rockefeller Plaza, New 
York City. The new office, occupying 
more than 600 sq.ft. of floor space, 
will serve as headquarters for A. B. 
Dougall, general sales manager of 
the company and D. C. Smalley, man- 
ager of the Metropolitan sales di- 
vision. 


Lang Co. Adds Pumps 


The Morris Machine Works of Bald- 
winsville, N. Y., has announced the 
appointment of the Lang Co. as their 
representative in Salt Lake City, 
Utah. The Lang Co. will handle sales 
of Morris centrifugal pumps and hy- 
draulic dredges in that locality. 


L. J. Wing Enlarges 


Extensive additions to the Newark 
plant of the L. J. Wing Mfg. Co., 
manufacturers of heating and ven- 
tilating equipment, blowers and tur- 
bines, will give considerable increased 
production capacity. The additions 
are being made to the main factory 
building. 


Plant Addition for Maurey 


A new addition to their present fac- 
tory is now being constructed accord- 
ing to a report from the Maurey Mfg. 


| Co. of Chicago. 








1e 
le 
v- 
or 
id 


LO 
2S 
of 


th 
n- 
he 


ve 
ry 


er 
2] - 
nt 
2s, 


40. 
cy 
il, 


0., 


les 
ow 
ng 
ce, 


\n- 
di- 


ld- 
the 
eir 
ty, 
les 
hy- 


irk 
10., 
en- 
ur- 
sed 
ons 


ory 


ac- 
rd- 




















GUARANTEE’ 
ve 
gaa 


<Tl ‘ 
.* 1938 

a\S 
NATIONS) associated 








The way out of trouble is right at the 
beginning—when you order! You do 
not want nipples made of second-hand 
pipe of unknown age and strength. You 
do want nipples made only from strong, 
new full-weight mill-tested pipe. The 
correct decision is easy to make, and 
just as easy to follow through. Order 
from a Wholesaler or Distributor handling 
the product of a responsible accredited 
N.A.P.N.M. Member, whose purpose 
and bond it is to furnish Pipe Nipples 
guaranteed new—always! Write for folder 
and names of manufacturers who can 
supply your Wholesaler or Distributor. 


®NATIONAL ASSOCIATION OF 
PIPE NIPPLE MANUFACTURERS, 
Clark Building, Pittsburgh, Pa. 
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The Wall line is complete. 


hardware, contractors, agricultural, marine, drilling, 


and 


but only one standard... 


Wall distributors and dealers have the big advan- 
tage that lies in one source of supply.... 
divided responsibility. 


48 South St., New York City 


42 So 
123 So 


” f 
102 B 
21 





How's a 


ROPE BUS 


Wall Walk-laid Manila Rope is “‘pre-sold’”’ rope 
because it is favorably and nationally known and 
advertised from coast to coast. 


Folsom st 


NESS? 


Mill supply, factory, 


transmission. A wide variety of sizes and types 
the highest. 


with no 


WALL ROPE WORKS, Inc. 
Factory: Beverly, N.J. 


Branch Offices 


Charles St Md 125 Decatur St 


671 Orleans St 


Baltimore 
Broad St Phila Pa 
mmercial Pl., Norfolk, Va 
road St Boston 


New Orleans 
Chicago, Il 
w5U nk nTrus t.Parkersburg, W. Va 
Mass 217 East Archer St., Tulsa, Okla 
San Francisco, Cal, 2000 Nance St., Houston, Texas 


La 








LONGEST ROPE WALK IN THE WORLD 



























LOWELL 


SAFETY-STEEL 
Ae 


THE SAFE AND SURE 
REVERSIBLE RATCHET 
STEEL SOCKET 


BRIDGE WRENCH 


That Will Save Time and Money 
—Handles 2 to 5 ft. Long, Cover- 
ing All Sizes of V. S. S. and 


1869 


4) 
1938 


American Standard Nuts, 
Our Square and Hexagon From 
Guarantee 1 1/16” to 9%” Across 
A new Flats. Sell Lowells For 
handle Satisfied Customers 
for a And A Good Profit 
broken 
one 
returned 
LOWELL WRENCH CO. 
WORCESTER, MASS. 
SEND FOR CATALOG H 
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Brush man at home! Picture of Irving W. 
Lemaux, Jr., secretary, Indianapolis Brush 
and Broom Manufacturing Company, 
snapped just outside his company's plant 


in Indiana's hub city 


Bunting Brass Announces 
Sales Staff Changes 


Expansion of operations in several 
markets by the Bunting Brass & 
Bronze Co., is revealed in the an- 
nouncement of changes of sales staff 
personnel and locations of branch 
establishments. 

William C. Bracken has been ap- 
pointed to the southeastern area, with 
headquarters in the company’s branch 
sales offices and warehouse at 296 
Ivy Street N. E., Atlanta, Ga. 

In Los Angeles, Calif., the company 
is consolidating its heretofore separ- 
ate automotive and industrial prod- 
ucts warehouses in one larger sales 
and service plant at 240 West 18th 
Street. The enlarged Los Angeles 
operation will be under the super- 
vision of I. Eldred, formerly in charge 
of the Bunting Kansas City offices. 
Allan Hasty, of the Toledo office, will 
replace Mr. Eldred in Kansas City. 

Frank Breisacher, assistant sales 
manager, is now on the Pacific Coast 
supervising the changes and perfect- 
ing the Bunting organizations in the 
western markets. 


New Lines Added 


The Mine & Smelter Supply Co., 
Denver, Colo., announces the addition 
of the Norton Co.’s line of abrasives, 
and products of the Keystone Lubri- 
cating Co., and the Babcock & Wil- 
cox Tube Co., to its stock of indus- 
trial equipment and supplies. 
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FACTS always have been stronger 
than promises. Notice the adver- 
tisement above. No salesman repre- 
senting a “Cleveland” Distributor 
has to hedge when a prospect asks 
him about “Peerless” High Speed 
Expansion Reamers. For here is an 
actual Performance record made in 
a large manufacturing plant and its 


accuracy certified to by the manu- 
facturer himself. 





TRADE MARK REG U 
30 READE ST. NEW YORK 
6515 SECOND BLVD., DETROIT 
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9 NORTH JEFFERSON ST. CHICAGO 


The advertisement at 
the left is scheduled 
to appear in the fol- 
lowing _ publications: 
American Machinist, 
March 9; The Iron 
Age, March 3; Ma- 
chinery, March; Mill 
& Factory, March; 
Modern Machine | 
Shop, March; Railway 
Mechanical Engineer, 
March; Western Ma- 
chinery & Steel 
World, March. 
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Of course, no claim is made that 
precisely the same results will be 
obtained in every plant in which 
“Peerless” High Speed Reamers are 
tried out. Frequently they will be 


better; sometimes, not. 


This Performance advertisement is 
another in the series of “assistant 
salesman” which are _ constantly 
backing up the work of salesmen of 
“Cleveland” tools. You can use it 
to your advantage. 


TWIST DRILL 
OR OR B= a. im 4 


1242 EAST 49" STREET 
CLEVELAND 


OFF AND FOREIGN COUNTRIES 


654 HOWARD ST. SAN FRANCISCO 


LONDON - E. P. BARRUS, LTD.- 35-36-37 UPPER THAMES ST..E.C.4 
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ARRO 


EXPANSION BOLTS 
ALSO HAVE THAT 
PROTECTIVE SHELL 


PROTECTION: A_ uniform metallic 
coating of pure Cadmium makes 
ARRO expansion bolts impervious to 
moisture, oxygen and strong alkali— 
Increases its attractiveness and sala- 
bility—protects it from rust or corro- 


sion. 
PROTECTION: The ARRO line is sold 
only through jobbers, enabling 


them to establish a preferred, pro- 
tected market and steady profits. 


PROTECTION: ARRO’S Superior qual- 
ity both in material and design satis- 
fies all needs and keeps the cus- 
tomers sold. 


What better profit protec- 
tion could a jobber ask 
for? Write today for a 
catalog and job- 
bers’ private 
discount 









ARRO EXPANSION 
BOLT CO. 
MARION, OHIO 





REG. US. PAT. OFF. 














New Members Elected to 
Exhibitors Advisory Council 


The Exhibitors Advisory Council, 
composed of industrial and trade com- 
panies and groups interested in ex- 
hibiting at industry shows, recently 
announced the election to membership 
in the council the following firms: 
Diversey Corp., Chicago; L. H. Gil- 
mer Co., Philadelphia; The Jeffrey 
Mfg. Co., Columbus, Ohio; Mercury 
Mfg. Co., Chicago, and the Wickwire 
Spencer Steel Co., New York City. 

The third annual edition of the 
council’s show schedule has been re- 
leased and is an accurate guide to all 
companies and groups interested in 
exhibits and shows. 


Kiefaber Salesmen 
Study Abrasives 


W. H. Kiefaber Co., of Dayton, 
Ohio, endeavors to have its sales- 
men specialize on some line they han- 
dle and in connection with this policy 
J. C. Pluck, Clarence Prange and C. 
A. Niehaus recently spent ten days at 
the Norton Co. factory in Worcester, 
Mass., making a specialized study of 
abrasives. 


Smith Transmission Co. 
Opens New Office and Shops 


New offices, shops and a warehouse 
were recently opened by the Smith 
Power Transmission Co., of Cleveland 
at 410 Lakeside Ave., N. W. 

Complete engineering service is pro- 
vided for all users of mechanical 
power transmission. 


Johnston Co. Adds to Staff 


Ralph Shwerdecker is now a sales- 
man with the Wm. T. Johnston Co. 
of Cincinnati, Ohio. The Gates line 
of V-belts is a recent addition to the 
lines stocked by the Johnston organ- 
ization. 


Back from Eastern Tour 


L. J. Larzelere, president of Far- 
quhar Machinery Co., Jacksonville, 
Fla., recently returned from a three 
weeks’ tour through eastern United 
States and Canada. His company is 
now distributors of A. W. Chesterton 
Co.’s packings. 


New Vice-President 


Harvey B. Bower was elected vice- 
president of the Chicago-Latrobe 
Twist Drill Works and will be in 
charge of its newly opened Milwaukee 
branch at 910 North Fourth St. 


Two Lines Added 


Bright & Co., Reading, Pa., have 
added products of the Alemite Co., 
and electric tools of the Van Dorn 
Electric Co. 
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Trade Mark Registered U. 8. Patent Office 


All up-to-the-minute users of car movers 
march right up and ask for 


THE FAMous “ATLAS” 
MANUAL FREIGHT CAR MOVERS 


because they are assured of superior 
performance at all times. 


Your distributor is ready to supply the 
demand. 


Manufactured only by 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


2947 North 30th St., Milwaukee, Wis. 


(Formerly—Appleton Car Mover Co., 
Appleton, Wis.) 





















For FASTER... 


NEATER WORK 


Famous for economy, Gardiner Flux- 
Filled Solder also provides the uniform 
high quality that speeds up produc- 
tion... as 
sures high 
tensile 
strength. 
Unpar- 
alleled pro- 
duction 
i methods 
permit 
prices 
lower than 
cost of even 
ordinary 
solder. Avail- 
able in both 
acid and 
rosin core, in 








loys and core sizes ... and gauges as 
small as 1/32 of an inch. Full line 
includes solid wire, 
pellet solders . . 
of all grades. 


bar, drop and 
- as well as babbitt 








: (4 
lardiner = 
(METAL CO.f- & 


8. Campbell Ave., Chicago, Ill. 































LUNKENHEIMER 125 Ib. SP 
BRONZE GATE VALVES 








Double Wedge Disc Single Wedge Disc 
Taper Seat Taper Seat 
Rising Stem Non-rising Stem 





These two valves offer many advantages to users of 125 lb. SP 
bronze gate valves. 


POMONA 


Their design provides unusual strength and ruggedness—accurate 
machining is to close tolerances—materials exceed accepted standards. 
In short they possess the inherent quality, characteristic of all 
Lunkenheimer Valves, which means they will stay tight and will 

give added values in long service life and low cost upkeep. 


Circular No. 544, describing design and construction features, 
is available for distribution. 








THE LUNKENHEIMER & 


—~ QUALITY" 
CINCINNATI, OHIO. U.S.A. 


NEW YORK CHICAGO 
BOSTON PHILADELPHIA 


———s 
EXPORT DEPT. 316-322 HUDSON ST. NEW YORK 





















BOILER LUBRICATING 
MOUNTINGS DEVICES 


11012-41-14 
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CABRSON-NEWTON 


—a well known name 
to tie up to— 


The CARSON-NEWTON ALLIGATOR BRAND 
NAME is a valuable asset to distributors who want 
increased file business. It has established a reputa- 
tion for value in the minds of experienced file users. 


The line is complete in sizes, shapes and cuts. 


The alligator on every tang assures the user com- 


plete satisfaction. 


and repeat orders. 


ALLIGATOR 


AMERICAN 
PATTERN 


CARSON NEWTON Co. 


This means satisfied customers 





FILES 


9 





SWISS 
PATTERN 








Hajoca's Opening 
Featured in Newspaper 


A special Hajoca edition of the 
Bethlehem (Pa.) Globe Times was 
published recently in honor of the 
formal opening of the Hajoca Corp.’s 
remodeled display rooms, offices, stock 
rooms and warehouse at 1736 East 
Fourth St. in Bethlehem. 

The history of the organization, to- 


| gether with its personnel, equipment 


and facilities came in for description 
and pictures in this special edition. 
The firm has operated a branch in 
Bethlehem since 1921. John R. Trim- 
ble has been manager since 1934. 
Large expenditures were required 
to modernize and equip the spacious 
show rooms. Particular attention 
was given by the architects in the 
remodeling of the offices, show room 


| and public sales rooms. 


Seven New Distributors 


of Homestead Valves 


NEWARK, N. J. | 





The names “WeldOlets” and “‘ThredOlets’’ are 
Bonney trade-marks registered in the United 
States Patent Office. Full patent coverage has 
been granted in the United States and 
countries. 


foreign 


on Milding Outlete 


BONNEY WELDOLETS: THREDOLETS 


WELDING has become the accepted 
method of making piping installations, 
and WeldOlets and ThredOlets are the ac- 
cepted fittings for making branch pipe con- 
nections by welding. 


Branch outlets made with WeldOlets and 
ThredOlets are strong, permanent and 
absolutely leak-proof. All cutting, threading 
and fitting of the main pipe is eliminated. 
Preliminary layouts of the main pipe are 
unnecessary. No templets are used. 


The funnel shaped outlets of WeldOlets 
and ThredOlets provide free, unrestricted 
flow. Their heavy, external rib compensates 





o 


for loss of strength in the main pipe when the 
hole is cut and distortion is entirely elimin- 
ated. 


Available from stock in size-to-size or 
reducing sizes from 1/9” to 12”. They are as 
adaptable to maintenance work as to new 
construction, whether indoors or out, above 
or below ground. Standard fittings are of 
drop-forged steel, but for special applica- 
tions they can be supplied in Wrought lron, 
Toncan lron, brass, Monel, Everdur, in fact 
in any metal that can be forged. 


Bulletin WT23 tells all 
Write for your copy today. 


about them. 


BONNEY FORGE & TOOL WORKS-Allentown, Pa. 
Vi = 21 @) a =a8S 


*THREDOLETS 


OY 
Stocked by Leading Distributors 
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New distributors recently appointed 
to handle the complete line of valves 
manufactured by the Homestead 
Valve Mfg. Co., of Coraopolis, Pa., 
are: Charles A. Randorf, 220 Dela- 
ware Ave., Buffalo, N. Y., Beeler- 
MacWilliams, Inc., 1002 Hills Build- 
ing, Syracuse, N. Y., W. E. Mushet 
Co., 311 S. W. Front Ave., Portland, 
Clowe and Cowan, Inc., 401 


| Harrison St., Amarillo, Texas, Paul 


| R. Winston Co., 


206 Construction 
Bldg., Dallas, Texas, Waterworks 
Equipment Co., 149 West Second 
South St., Salt Lake City, Utah, Taze- 
well Buchanan, 2620 Grace St., Rich- 
mond, Va. 


Sales Meeting for Lufkin Rule 


Lufkin Rule Co., Saginaw, Mich., 
recently held a meeting for its entire 
sales force, including all men doing 


| shop demonstration and sales work 
| on precision tools as well as sales- 


men calling on industrial distributors, 
hardware and engineering supply 


| houses. 


Yates Machines Stocked 


Frank Tracy, Inc., 202 Centre St., 
New York City, is handling Yates 
American wood-working machines. 
The firm has monthly sales meet- 
ings for all employes and finds this 
method of sales stimulation and edu- 


cation satisfactory. 





More Stock for Milligan 


Milligan Hardware & Supply Co., 
East Liverpool, Ohio, has increased 
its stock by its recent appointment 
as a distributor of Gates V-belts, 
Alemite fittings and equipment and 
Delta tools and products. 














4 YEARS OF UNINTERRUPTED SERVICE 


= | 


i > Gil 
TILL NO 


STRETCH 


Here’s a fine performance story on a 
Thermoid Product told in the user’s own 
words. F. H. Wagner, Vice-President and 
General Manager of the Lehigh Valley 
Coal Company, in a recent letter, said... 


“The 42’ 10-ply High Speed Belt pur- 
chased through your representatives, 
Messrs. John Lloyd & Sons, about four : 
years ago for use at our Spring Moun- i : 

tain Colliery, is still in use, giving More than halfa century of Thermoid 
very good satisfaction and up to 
this time we have not had occasion 
to take any slack out of the belt.” 


Performance like this must be built into 
a belt. It’s the result of knowing the job a 
product has to do, and then building 
a product to do that job. 


Thermoid High Speed Transmission Belting 
is an extremely strong and flexible, square- 
edged belt, made with hard woven duck. 
It has the ideal combination of great 
strength, low stretch and high flexibility. 


Progressive Engineering & 
and Product Development at 


\ 


Thermoid High Speed Transmission Belting is just 
one of many types of industrial belting produced by 
Thermoid. Every one is built for real maintenance 
economy and more efficient plant operation. If you 
are interested in the extra sales and profits that are 
always assured by superior product quality, write 
today for complete information about Thermoid 
Industrial Rubber Products. It may be that an 
attractive distributorship is open in your territory. 


Standard types of belting Standard types of belting 


made b 


by Thermoid 


Conveyor Belting 


made by Thermoid 


Grain Elevator Belting 


Transmission Belti 
Multiple-V Belts 
Grader Belting 
Canners Belting 
Bucket Elevator Belting 


THERMOID RUBBER, 


her 


DIVISION OF THERMOID COMPANY, TRENTON, N. J. 
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Aaricultural Belting 

Hog Scraper Belting 
Endless Thresher Belting 
Oil Country Belting 
Axie Lighting Belting 











CYCLONE caainnorsr 








22% of labor's payroll rep- 
resents the cost of HAND- 
LING MATERIALS. 


CYCLONE HOISTS will help 
to keep this expense to a 
minimum. 


A small investment for very 
large returns. 


A Few Features: 


@ Upper and lower SAFETY LIMITS 
@ 85% mechanical efficiency 

@ 19 anti-friction bearings 

@ All cut gears 

@ Quick acting magnetic brake 


@ Chain wears much longer than 
wire rope. 


Ask your distributor 
for full details 


CHISHOLM-MOORE 
HOIST CORP. 


FREEMONT AVE. 
TONAWANDA, N. Y. 








Wes 


Metal Cutting Band 
Saws are built to give 


a customer the best in Nos SIZE No. § SIZE 
. mn. 
metal cutt in g effi- diameter diameter 
. round or round or 
ciency. A _ profitable 8 in. by 5 in. by 
16 in. flat. 10 in. flat. 





line for you. Here are 
Wells selling features: 
© Continuous cutting action. 

@ Proper blade tension in material at 
all times. 

@ 3 speed control permits adjustment 
for correct saw speed in various type 
materials. 

@ Adjustable roller bearing, blade 





Built in Two Sizes: 













races, guarantees accurate cutting 
and permits closer working tolerance. 


® Automatic stop at conclusion of 
cut. 


® Saw blade requires no coolant. 


@ Portable to any position in plant 
where a saw is needed. 


@ Write Wells for complete information. 


WELLS MFG. CORP. 


Three Rivers, 
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Frank Collins, Distributor 
And Manufacturer, Dies 


Frank Collins, president of the 
Toledo Pipe Threading Machine Co., 
Toledo, Ohio, and senior vice-pres- 
ident of the National Supply Co., 
Toledo, died recently at his home at 
the age of 67. 

Mr. Collins has been an outstand- 
ing figure in the industrial supply 
field for many years being active in 
the machine tool dealers and mill 
supply associations and a former 
president of the Central Supply As- 
sociation. 

Mr. Collins was born in Toledo in 
1870 and entered the employ of the 
National Supply Co. as a clerk in 
1885. He established the Toledo Pipe 
Threading Machine Co. in 1903. 

No changes in the policy of either 
company will be made. W. W. Vas- 
per, one of the original founders of 
the company, has been elected to 
the presidency and will continue to 
follow the policies laid down by Mr. 
Collins. 


Black & Decker Open 
22nd Factory Branch 


The Black & Decker Mfg. Co., 
Towson, Maryland, announces the 
opening of a factory service branch 
at 630 Baronne St., New Orleans, La. 
This is the 22nd factory service 
branch to be established by the 
company in the United States. Es- 
tablishing this branch is in line with 
the company’s policy of training men 
from the ranks, at the Towson fac- 
tory to be service engineers. 


Sorgenfrei with Knapp Supply 


Norman F. Sorgenfrei has joined 
the Knapp Supply Co., of Muncie, 
Ind., as heating engineer. He was 
formerly a sales engineer with the 
American Radiator Co. 


New Line for Duncan Co. 


R. C. Duncan Co., of Minneapolis, 
Minn., now handle the complete line 
of products 
Works, Inc. 


of the Boston Gear 





Pictured here is the counter sales staff of 

the National Mill Supply Co., Ft. Wayne, 

Ind. From left to right stand Otto Gevers, 

Earl Alsop, Charles Boyer, Charles Ferckel 
and Frank Ford 











@ There are many reasons why your customers will approve Page 
Hi-Tensile ‘‘C” welding electrodes. Here are a few of them: 


Jobs that require welding in all positions—overhead, vertical 
and horizontal—jobs that must stand rigid inspection and meet 
high strength requirements—jobs that must be put through in 
limited time—are handled to best advantage with Page Hi-Ten- 
sile “‘C” Electrodes. 


For flat fillet welding on production jobs sell the new Page 
Hi-Tensile ‘‘G”’. This electrode produces a remarkably smooth 
weld of very high ductility—and makes high speed production 
possible. Welds made with this electrode meet A. W. S. Specifica- 
tions Grade 10. 


PAGE STEEL AND WIRE DIVISION 
AMERICAN CHAIN & CABLE COMPANY, Inc. 
MONESSEN, PENNSYLVANIA 


PAGE ((clding 
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whe A FEW OF THE 137 
, AMERICAN CHAIN & CABLE 
ie INDUSTRIAL PRODUCTS 


\—” AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains e Welded and Weldless 
Chain e Malleable Castings ¢ Railroad 
Specialties « Acco-Morrow Lubricators 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope e Tru-Loc Proc- 
essed Fittings ¢ Crescent Brand Wire Rope 
Tru-Stop Brakes © Tru-Level Oil Controllers 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines e  Floformers 
Special Machinery ¢ Nibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists ¢ Trolleys 
HAZARD WIRE ROPE DIVISION 
Lay-Set Preformed Wire Rope e “Korodless” 
Wire Rope e Preformed Spring-Lay Wire 
Rope ¢ Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
WroughtIron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence Wire and Rod Products 
Traffic Tape « Welding Wire 
READING-PRATT & CADY DIVISION 
Valves ¢ Electric Steel Fittings 
READING STEEL CASTING DIVISION 
Electric Steel Castings, Rough or Machined 
WRIGHT MANUFACTURING DIVISION 
Chain Hoists @ Electric Hoists and Cranes 


In Tensrness for Your Safety 





alves 


extra values 
at standard prices 


hy YvEs* Kennedy Valve type has extra 
values which you can offer your 
customers at no extra cost to them 
or to you. For example, Kennedy Iron 
Body Valves are made of metal which 
is 50 per cent stronger than ordinary 
cast iron. Kennedy operating mechan- 
ome bodies and bonnets, stuffing boxes, 
etc., all have special features that pro- 
cast iron, mal- vide longer life and lower maintenance 
leable iron and , * r r 
bronze pipe fit- cost. Kennedy Extra-Value Valves are 
vam. sold only through supply houses and at 
standard market prices. Write for com- 
plete information. 


Kennedy makes 


The Kennedy Valve Mfg. Co., 
Elmira, N. Y. 


KENNEDY 


VALVES~PIPE FITTINGS~FIRE HYDRANTS 





You dont 
need to be a 


Sherlock Holmes 
to Find 


SELLING For ROMER 
OPPORTUNITIES #™ UMPS 


‘EXTRA PROFITS’ are right in your lap. You 
are covering logical pump prospects day after day. 
Every customer for tools, belts, etc., is an opportunity 
for a pump sale and increases your net profit. 


You are in a strategic position! With contact 
already established and a line so good, so complete, 
so easy to sell as the ROPER line you can do an out- 


standing and profitable pump business. There is a ROPER for every 
hand and power purpose . . . 


GEO. D. ROPER CORP. — ROCKFORD, ILL. oe one au 


ROPER eta. DUMPS 


oe oe a 
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General Motors Begins 
Mass Production of Diesels 


Manufacture of diesel motors in 
large quantities was started recently 
at the General Motors Corp.’s $1,000,- 
000 plant at Detroit. One and two 
cycle models ranging from 22 to 200 
h.p. will be developed for a wide 
variety of uses in industry, agricul- 
ture and transportation. 

This is a part of the $18,000,000 


| construction program being carried 


out by General Motors in manufac- 
turing diesel engines. Other fac- 
tories are at La Grange, Ill., and 
Cleveland, where the headquarters of 
the diesel division of the corporation 
are to be located. 

R. K. Evans, vice-president in 
charge of diesel developments gave 
emphasis to the fact that new diesels 
had overcome the weight and cost 
problems of old types. 

With the opening of the new plant, 
a large and complete laboratory for 
diesel study adjoining the main build- 
ing was inspected at the dedicatory 
preview of the buildings. The lab- 
oratory includes equipment for test- 
ing all sizes of engines. 


Flinger-Dills Co. Announce 
New Lines and Conveyor Sales 

Klinger-Dills Co., Dayton, Ohio, 
has added Delta machine tools, Love- 
joy flexible couplings and road ma- 
chinery of the Huber Mfg. Co. to its 
stock. 

The company reports some good- 
sized sales of monorail, crane and 
conveyor jobs in the last six months. 
R. L. Dills, Jr., was recently added 
to the city sales force after five years’ 
experience on the inside staff. 


New Lines for State Supply 


The State Machinery & Supply is 
now handling products of the Central 
Steel Co., Union Wire Rope Co., Gates 
Rubber Co., and Independent Rub- 
ber Co. 





Busy weighing the relative merits of one of 

the gears they stock is G. V. Blades (left) 

and John A. Camm of the Camm-Blades 

Machinery Co., Milwaukee, Wis. Mr Blades 

is secretary-treasurer of the firm and Mr. 
Camm is president 





A MAGNETIC CHUCK , 
“THAT'S DIFFERENT / 





NO WIRES . 
NO HEATING . 
D RUNNING COSTS 


Here's a New and Different 
Sales Opportunity - - - 


a Magnetic Chuck of the Permanent Magnet Type that does [ima 
not require electric current—the only chuck of its type avail- 
able in the United States—a new item for added profit for jj 


Brown & Sharpe Distributors. BS 
Brown & Sharpe Mfg. Co., Providence, R. |. | om 


‘BROWN & SHARPE 





AMERICAN SWISS 


FILES OF PRECISION 
ARE war 


SWISS PATTERN 
FILES 

Made in America 

Riffler 


+ 


They are the 
only type we 
manufacture. 


Needle Half Round 


AMERICAN SWISS FILE & TOOL CO., Elizabeth, N. J. 


Knife 


The use of American Swiss files of 

Precision for more than 35 years by 
discriminating mechanics is proof of 
their uniformly high quality. 
The satisfactory performance of Ameri- 
can Swiss File of Precision creates re- 
peat orders for distributors who handle 
them. 


The sales policy behind them is 
100% through distributors. 


This assures you of a profitable line. 


We make a complete line of mechanics’ 
hand tools and knurls 


Send for catalog and price list. 














SALES OPPORTUNITIES 


In Most of Your Customers’ Plants 





DESMOND DRESSERS AND CUTTERS 


> 
SIMPLEX 


Steel Slide 
VISES 


The exclusive 100% solid steel 
slide makes them stronger and 
more serviceable. 


Every one of your customers’ grinding 
wheels will grind faster and more ac- 
curately if it is regularly dressed and 
trued with Desmond Dressers and 

Cutters. 

We make the only complete 
line of these tools and 
their national accept- 
ance makes sales 
easier for you. 


The ad- 

vantages of 

this modern vise 

are self evident to 

your customers and you 

will like our upto date sales 

assistance and co-operation. 

Let us send you our new vise 

catalog and full information on our 
distributor co-operation. 





You will find many sales and good repeat orders on Desmond Dressers and 
Cutters and Simplex Vises. These lines are worth investigating to-day. 








THE DESMOND-STEPHAN MFG. CO. 


URBANA, OHIO 
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Signal Electric Completes 
New Factory Addition 


To better serve its distributors, 
Signal Electric Mfg. Co. has just 
completed and is now occupying a 
new addition to its factory at Meno- 
minee, Mich. 

The addition is a two-story brick 


| building, providing 22,500 more sq. 


| ft. of floor space. 


The addition will 


| enable Signal Electric Mfg. Co. to 
| inerease its production and storage 


facilities. It is the second building 
addition in two years for the com- 


| pany. 





You Never Know— 


(Continued from Page 22) 





thought otherwise. He devised a 


| portable gasoline-electric boring rig, 


to operate an electric drill, with 
which a long auger was used. Husky 


| young fellows bored the big logs 
| full of holes, about 50 to the log. 
| Powder men then came along and 
| loaded the holes with small charges 


of explosive and split the logs 


| open. Another crew built fires in 


the opened logs and secured about 
an 80% burn where they lay. 
| The next step was to rig a jinny 
| on the back end of the bulldozer, 
equipped with tackle blocks and a 
| long steel cable. By means of this 
| rig, they snaked the unburned por- 
| tions of logs, together with stumps 
and undergrowth, down into the 
_ bottom of the ravine where they 
' could be piled together and the 
burning completed. 

All this was done in an area 
under stringent fire regulations. 
Therefore the contractor had to 
build special portable fire-fighting 
equipment to quench spot fires that 
might start outside of the pre- 
scribed burning area. 

As the heavy equipment such as 
shovels, graders, bulldozers and the 

| like began to come in and get on 
the job, some way had to be pro- 
vided to service them with gasoline 
and diesel fuel oil. This called for 
an ingeniously equipped storage 
| tank to hold gasoline in one end 
| tank and pumping equipment, the 
and diesel fuel in the other. Ar- 
rangements were made to pump the 
fuels out of the tank into 1,000-gal. 
tanks on sleds that could be dragged 
out on the job by tractors. This 
| required a special pumping unit to 
| pump the fuel out of the tractors. 





















sKE Distributors get big profits with 


REPEAT ORDERS 


@ Back of the SSF Authorized Transmission 
Distributor are five outstanding factors: 


1. The largest industrial bearing manufac- 
turer in the world. 


2. Easy access to replacement bearings, pil- 
low blocks, and hangers for every purpose, 
each an established product. 


3. Sound merchandizing policies. 
4. Specialized engineering. 





5. National and trade paper advertising; sales 
helps. 


With these tools, he is assured of stepped-up 
profits through an increased volume of repeat 
orders. Ask for a franchise today. There may 
be one open for your territory. 


Sits INDUSTRIES, INC., PHILADELPHIA, PA. 


1058 


~ Ww Ww ee ed 


Oke Oo = & 


a or 


° 






Ss 


« Knee Type Blower Box + Type SP Pillow Block « Drop Hanger 
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FAIRBANKS 

Trucks and 
Wheelbarrows 

Are Easier to Sell 


The odds are all in favor of 
distributors who sell Fairbanks 

Hand and Platform Trucks, Wheel- 
barrows and Casters. 


Durability, dependable perform- 
ance, low maintenance cost, a type to 
meet every requirement, quick delivery 
and our advertising make 

“Fairbanks” the easiest to 
sell. 











And our experience of 
more than half a cen- 
tury assures full satis- 
faction. 


Write for cata- 
log No. 950 and 
our special 
proposition to 
distributors. 





THE FAIRBANKS CO. 


Hand Trucks, Wheelbarrows, 


Dart Unions and Valves 
19 East 4th St. New York, N. Y. 
Boston, Pittsburgh 


Distributors in Principal Cities 
Factories: Binghamton, N. Y.; Rome, Ga. 


Fairbanks 





This required a special pumping 
unit to pump the fuel out of the 
truck tankers into the storage tank, 
and from the latter into the sled 
tanks. 

Altogether, here were four kinds 
of special equipment devised and 
built before the job was half over. 
All called for supplies and equip- 
ment that the distributor’s sales- 
man has in his catalog. 








Guess What! 


(Answers to questions on Page 31) 








1. A lightning file, also called a 
“cant” file, is triangular in cross- 
section, with one side much wider 
than the other two. It is a single- 
| eut, for filing cross-cut saw teeth. | 





| 2. A knife file has tapered cross- | 
| section, with one thin edge. It is 
| a double-cut file for filing deep V 
| grooves. 





3. There isn’t any—both mean | 
| the same thing. 


4. Both are rectangular in cross- 
section, but the warding file has | 
parallel thickness, with width| 
tapered to a sharp point, while the 

| mill may either be parallel or | 
| slightly tapered. 


5. A corrugating file is blunt and : 
of rectangular cross-section, with | 
teeth formed to cut small corruga- 
tions in metal. It is used to sharpen | 
barber’s shears, the small corruga- 
tions being necessary to hold the | 
hair while cutting. 








6. A pillar file is almost square | 
in cross-section, only two _ sides | 
tapering. It is used in filing key- 
ways, etc. Named from its shape. | 


7. Neither. It means that the file | 





cross-section is triangular, with all | 


sides equal. 


8. For filing sharp corners, taps, 
dies, etc., but not for saws. 





tapered cross-section, and used by 
woodworkers. 


10. They are fine-tooth files for 
hand finishing of lathe work, dies, | 
etc. Production work would be too 
costly finished this way. 

11. The finisher is thinner, and 
usually has a backing handle of 
wood its entire length. 


12. It is really a 





SALES win PROFIT 


THAT'S WHAT YOU 
GET WITH THE... 


ADVANCE-BADGER 














9. No. It is steel, of rectangular, | 
| 
| 





hand-milling 
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BADGE 
NEVER 
SLIP 








Our distributor 
is very favorable t 
Sales and 


distributor 
to give 


who 


—that best is 


VANCE-BADGER. 


THE ADVANCE 


CAR MOVER 


APPLETON, WIS. 


profits g0 
hand in hand for the 


his customers 
the best for their money 


LINE 


Every plant that has 
a railroad siding offers 
a chance for sales and 
good profits. Recom- 
mend Advance-Badger 











Car Pushing Tools 
with confidence—they 
will do the rest. Ac- 
quaint your prospects 
with their ease of 
handling, low first 
cost, sturdy construc- 
tion, and durability. 
NEW 
BADGER 
SLIP 
PROOF 


set-up 
0 you. 


wants 


AD- 





co. 











Solid Woven White Cotton Belt- 


Solid Woven Waterproof Treated 


Belting 


Endless Woven Belts 
Harvester Webbing 
Sifter Brush Webbing 


Shoe Machine 
Bolting Cloth 





Webbing 
Webbing 


Apron Webbing 


Spindle Bandi 


cialties 
* 


Globe Woven Products 


Linen Webbing 
Other webbing and belting spe- 


are 


sold thru Mill Supply distribu- 


tors. 
and prices. 


Globe Woven Belting ( Co, Inc 


1390-1398 CLINTON 
BUFFALO 





Write us for samples 


NEW YORK 








— 


























When you sell Morse Tools, you find out 
quickly that “There Is A Difference”’. 


Morse Tools are easy to sell because 


of the support we give our distributors 
and our line. Is your stock complete ? 


MOR 6 oe oie eee eit 


130 LAFAYETTE ST. 570 WEST RANDOLPH ST. 
THE MORSE LINE INCLUDES HIGH SPEED ANO CARBON DRILLS - REAMERS - CUTTERS - TAPS and DIES - SCREW PLATES - ARBORS - CHUCKS - COUNTERBORES - MANDRELS - TAPER PINS - SOCKETS -SLEEVES 
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STEEL 
keeps down 
the upkeep 


Lower maintenance costs — fewer repair 
bills —less time lost on the production 


record — you sell all these when you sell 
ALL-STEEL. 





PEERLESS 
HOISTS 





Sales are easier to make when the endur- 
ance of STEEL is your argument. 


For your prospect is thinking in terms of his 
own costs — and PEERLESS HOISTS mean 


lowered costs. 


Catalog "P" Tells The Whole Story — Send 
For It. 


THE HARRINGTON CO. 
17th and Callowhill Streets 
Philadelphia, Pennsylvania 








WE REPEAT 


Profitable 
to Distributors 


REGULAR 
TYPE 


SWACO 










powerful. The weight is so distributed 


they grab the corne 
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HEAVY DUTY 
TYPE 


SAFETY Car Movers 


The head of the Car Mover is short, compact, and 


that the bal- 


ance is perfect . . . always right-side up without effort 
on the operator's part. The spurs are so placed that 


rs of the rail 
top surface. 


rather than the hard 
531/ in. Light in weight, only 16 Ibs., yet 
Selected powerful and rugged. 
White 
rat SELL SWACO 
éandie 


Safety Wrench & Appliance Co., Worcester, Mass. 


MARCH 1938 











tool, used for finishing auto-body 
details, etc. 


13. Yes, a flat she rasp and file, 
of flat, rectangular cross-section, 
with rough-cut on one side and 
smooth on the other. 


14. Several, all modifications. The 
pitsaw file is especially made for 
filing pit and frame saws, and the 
cabinet file, more of a half oval, for 
finishing woodwork. 


15. See above. 


16. It is a common term for 
rotary files and little milling cut- 
ters of the type held in a flexible- 
shaft machine. 


17. Pippin, auriform and cross- 
cut saw, all slightly different in 
cross-section. 


How Adam Sharper Hooked Elmer 
(Answer to problem on page 31) 


The check was for $123. Now, 
1x2x3=6, and 14+2+3=6 
also. 


Thus their difference is 0, which 
is certainly not a small number. 








The Strongest Link 


(Continued from page 18) 








the other types but including an 
additional center speader bar or 
stud link to give added strength. 
1}-in. chain of this type, for ex- 
ample, will withstand a breaking 
test of 131,488 Ib. 

All sorts of sling chains, harness 
chains, and other specialized forms 
are made up from these simple 
chain types, the name in each case 
designating the end or other fit- 
tings. For example, sling chains 
have either a hook on one end and 
a ring on the other, or two rings. 
Boom or rafting chains have long 
pear-shaped links at each end to 
connect with shackles, or a ring on 
one end and a toggle at the other, or 
a toggle at each end. Trace chains 
have a ring or hook at one end and 
a swivel incorporated. Stake chains 
are similar, but have a ring at one 
end and a chain at the other. 

There are many special shapes of 
repair or replacement links, from 
the open “C” link for temporary 
repair to the open-lap (side or end) 
links for fire welding. There are 
also cold-shuts, which are links in- 

















TO THE NEW 
POWELL “CATALOG FOR Alt — 
VALUE REQUIREMENTS... 















THE WM. POWELL CO. TAKES PRIDE in. 
ISSUING THIS NEW, GENERAL CATALOG, 

COMPLETE IN EVERY DETAIL WITH ALL-THE 

NECESSARY INFORMATION FOR Economical 

AND DEPENDABLE VALVE. SERVICE. 


VALVES 






Section No. 6 
—— 


poDY, BRONZE MOUNTED 
eon GATE VALVES 


———————— 
——— ei 


5 1 
Valves for 125 Pounds W. S.P. 208 to 21 
Gate 
Pilot” Gate Valves for 150 ae: 
w. 5. P- 


te Vaives for 250 Pounds 


215 
mote om Valves for 125, 175, 
Pounds w. S. P. 
a sh Gate Valves with Indicator, 
pote! 8 
+ Gate Valves with Squar . 
for 125 Pounds W. S. P- 


216 to 227 


228 


‘ tem. 
os : els Clean-Out Pockets 


Air Lift Cylinder Operated 
or 


Valves with Spur oF 


pod 232 to 233 


nee ication of Floor Stands 234 to 235 

sand 

— for 175 and 250 Pounds a 
a mares 236 to 

w. 5. P- 

ite Star 


Floor 


; 5, 175, 
oe >. " 238 to 245 
ynds W. 5. F- 
Seat Gate Valves 


000 Pounds Test 246 to 253 


spy BRONZE MOUNTED 


ve STAR” GATE VALVE 
4 


@ WRITE TODAY IF VOU HAVE 
NOT RECEIVED YOUR NO. 11 CATALOG 


POWELL VALVES 


THE WM. POWELL CO. CINCINNATI. OHIO 
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WINTER TAPS 


MARCH TO VICTORY AGAINST ANY 
COMPETITION ANY TIME AND ANY PLACE 





Sell them for profits 





THE WINTER BROTHERS CO. 


Main Factory: WRENTHAM, MASS. * Branch Factory, DETROIT 
Division of NATIONAL TWIST DRILL & TOOL CO., Detroit, Mich. 








corporating an eye and a pin which 
can be riveted cold, malleable-iron 
2-part connecting links, and various 
types of shackles. Most of these 


| fittings are sketched in one of the 


Chain Accessory Types 

















MANUFACTURERS MAKE YOUR SELLING 


\\ Easier 
| by telling the 
merits of their 
products to your 
best prospects in 
FACTORY. 





FACTORY has more plant 
operating official subscribers 
than any other business paper. 
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Bevel joint, 


( Slip 


// 
| { 
] 
lf) 


Sheared End Links 
Sheared Pacific Norfolk Diamond Plairr 


HPP? 


; Mine-Car 
Toggles Ring Dogs Wi ie hing 
7 








Mine-Car Hitching 


Chain Dog 


Plain Shoulder ) 


Cold Shuts 





“Missing Link” 
(Drop- forged) 














illustrations, as are hooks of the 
several available types. 


Weldless Chains 


Weldless chains vary with manu- 





















the 


nu- 


oct 































































































































































































































VINCENT 
HUNTINGTON 


..«A RELIABLE 
LINE TO PUSH! 


*In appearance all 
LOOK alike. 
formance is the difference. 
soft they will mush over. 
hard the teeth will fly off. 


cutters 
BUT in their per- 
Too 
Too 
Vin- | 


cent-Huntington Cutters are made 


analysis 


A 


from special 
milled—not 





cent Process.” This 
mending the right 


your customers. 


cutters 














Sverv Vincent - 
VINCENT 
Cutter 
Has 18 
Teeth 
Count 
Them / 


ance to their 


Push 


tomers, at 
time 


our catalog sheets! 





VINCENT STEEL 
PROCESS CO. 


2434 Bellevue Ave. 
DETROIT, MICH. 


steel 
p and heat 
treated to the proper degree of | 
hardness by our exclusive “Vin- 
is your 
assurance that you are recom- 
to | 


Huntington 
Cutters have 26 years | 
of satisfactory perform- 
credit. 
this dependable 
product and earn the 
good will of your cus- 
the same 
build up your 
own profits. Look over 
























| your supply business. 


facturer and purpose almost end- 
lessly, although there are several 
commonly known types. One has a 
sort of Figure-8 link, the ends be- 
ing identical in shape, but with the 
planes at right angles to each other. 
Such chain is commonly used to sup- 
port porch swings and for various 
hardware specialties. It 


differs | 


from the welded chains in that it | 
is usually sold by length. Sizes | 
range from No. 7 (18-gauge wire) | 
with a safe working load of 35 lIb., | 


to 10/0 with No. 2 gauge wire with 
a safe working load of 860 lb. Such 
chain 
luminized or galvanized. 


may be furnished bright, | 


Another common type is the flat | 


lock-link type, often used for 
sprocket chains, in anti-skid de- 
vices, etc., because of its high ten- 


| sile strength. Each link is basically 


U-shaped, the ends of the U being 
bent through the next link and 


locked upon themselves. Sizes vary | 


from No. 7 (No. 18 wire gauge) 
capable of supporting 180 lb., to 6/0 


(No. 6 wire gauge) capable of sup- | 


porting 2,700 lb. 

Safe or register change is similar 
to the flat-link, but may be either 
brass or steel, and has, of course, 
much lower tensile strength because 
the link ends are not locked. 


Pump chain, usually galvanized, | 


is usually made only in 5, 54 and 


6 gauge, and is usued principally | 


| for pump and similar light-duty 


purposes. Each link is simply a 
Figure 8, each end forming an un- 
locked loop in a plane at right 


angles to the opposite end. Single- | 


jack and double-jack chain are 


| somewhat similar in shape, but are 


made either in brass or steel, may 
be coppered, and come in a wider 
size range. 

Flat-link or sash chain, common- 
ly used for sash weights, furnace- 
door operating devices, and _ in 
plumbing fixtures, is formed of 
stamped flat-steel or brass sections 
bent over to form a U-shaped link, 
the next link passing through to 
lock the preceding one. Plumbers 
chain is similar but lighter weight. 


All these types have high tensile 


strength for their weight. 


Thus, you see, there are almost 
as many chain types as there are 
applications, and the wide-awake 
salesman can find a type to suit al- 
most any need. Chain is only as 
strong as its weakest link, but it 
can be one of the strongest links 
in the merchandising program of 
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hyn tru 
m WINDOW 


F your customer says 
“NO” to everything in 
your kit, pull out Key 


Graphite Paste and you’ve 
“got him.” 


He practically cannot refuse 
an item that he uses so much 
and likes so well. And when 
you talk Key Graphite you talk 
his language. He knows you've 
“got something.” 


Use nationally advertised Key 
Graphite Paste (and Key-Tite) 
as an opener to interest him in 
your harder-to-sell things. 


Try this plan on your next 
call. It’s little 
things about selling that make 
a big difference in commissions 

. and your earnings. 


KEY GRAPHITE PASTE, 
for example, is recognized by 
your customers as the one real 
sealing compound to use on 
thread and gasket joints in lines 
carrying high pressure steam, 
oil, 


one of those 


acids and air, gasoline, 


kerosene, creosote, tar, hot vas- 
It expands under 
heat, assuring a perfect leak- 
proof seal. 


oline, ete. 
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* , 
Morgan Uises 


— Sell them for 
, ee good, sound 
q | business .... 






Build good will through the relia- 
bility of Morgan Vises. Our line in- 
cludes: Chucking, Machinist's 
Bench, Combination Pipe, Off Set, 
Solid Nut Continuous Screw, 
Quick Action and many other 
types. All Morgan Vises are guar- 
anteed against faulty material or 
workmanship. 


, Stationary Jaw and Swivel Base 


When customer after customer 
shows a preference for Morgan 
Vises you will see why it is good, 
sound business to sell them. 


Morgan Vises are right to start 
with — rigid — true — depend- 
able. Only the finest material and 
the highest standards of workman- 
ship are tolerated in their manu- 
facture. After years of constant 
use Morgan Vises still maintain 
their accuracy and precision. 





Stationary Jaw and 
Stationary Base 








MORGAN VISE CO. 


108-112 N. JEFFERSON ST. CHICAGO, ILL. 




















TRIPLE CONVENTION 1938 
May 9-10-11 
At the 

WILLIAM PENN HOTEL 

PITTSBURGH, PENNA. 

& 

Over 400 Reservations 
have already been made 


MILL SUPPLIES 


330 W. 42nd STREET NEW YORK CITY 
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Number Please ! 


(Continued from page 27) 








number—Court 4860. And on the 
back page are listed the names of 
all persons to whom you could pos- 
sibly want to speak—from the 
president on down to the receiving 
and shipping clerks, all identified 
by departments in which they 
serve. 

You can even ask if it’s Miss 
Grant or Miss Harden answering 
when you ring up S. F. T., for both 
the telephone operators’ names are 
also listed on the card. 

Somers, Fitler and Todd Com- 
pany has used the two inside pages 
of this telephone card to do another 
good sales promotion job. Here it 
has listed the names of manufac- 
turers of the leading lines it 
handles with a few words on the 
products of each. You are further 
advised that literature descriptive 
of any of these lines will be sent 
you on request. 

“In all but a very few instances, 
these cards have been delivered in 
person by our salesmen,” says E. L. 
Alberter, sales manager. ‘“When- 
ever the salesman has the oppor- 
tunity, he will spend about fifteen 
minutes going over the card with 
the customer, not only to point out 
how the card will make it easier 
for him to call us, and save time 
for him, but to bring to his par- 
ticular attention many of our man- 
ufacturers and the lines they make. 

“The results to date have been 
very gratifying, not simply because 
the customers appreciate this serv- 
ice but also because we have been 
able to get in a few good words 
on lines some of our customers 
never knew we handled. It is sur- 
prising—but it is a fact—that no 
matter how good a sales job the 
supply house does, the customer sel- 
dom realizes how complete a service 
it can offer him. If for no other 
reason, we believe the card has been 
extremely valuable in introducing 
lines to customers with which they 
had never identified us before—and 
in getting in a message on lines they 
knew we handled, but which we 
had never been able to sell them.” 

Copies of the new telephone card 
are available for as many people in 
the plant as desire them. 




























. . « for you in metal-working plants— 
that's American Machinist's job. It opens 
the way to industry's greatest market, 
with 30% of all wage earners and 27% 
of all connected motor hp. Most power- 
ful ice-breaker of any publication, Ameri- 
can Machinist has thousands more sub- 
scribers than any other metal-working 
paper, 1500 more even than at its own 
1929 peak. It reaches key production 
and plant-operating men in plants with 
over 90% of the industry's workers and 
connected horsepower. It is breaking 
the ice for you by carrying the advertis- 
ing message of manufacturers you repre- 


sent, 


MTERICAN  WMEGRINTISIT 


A McGraw-Hill Publication ©@ 330 West 42nd St., New York, N. Y. 
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PRODUCT 





Carbide Tool Grinder 126 
Barrel Faucet 126 
Revolution Counter 126 
Asbestos Suit 127 
Speed Reducers 128 
Adjustable Sheaves 128 
Diagonal Cutting Plier 129 
Oiler 129 
Planer and Shaper Gage 130 
Box Wrenches 130 
Portable Electric Shear 131 
Hydraulic Lift Truck 131 
Iron Body Valves 133 
Portable Electric Hoist 133 
Dise Sander 134 
Work Holding Fixture 135 
Filing Band 135 
Railing Posts 135 
Small Band Saw 136 





PAGE NO. 





MAIN FEATURE 





7 


Adjustable tables provide for wheel wear 


Positive shut-off prevents leakage 


Precision gears for high-speed operation 


Shoes and body of garment all in one 


piece 


Higher ratios and greater capacities 


Pitch diameter easily changed 
Drop-forged and heat-treated 


Exact amount of oil delivered under 


pressure 

Handles a wide range of jobs 

Designed for 
quarters 

Handles all types of metal 


heavy work in 


Designed to handle heavy loads 
Seating surface of special metal 


Light 
capacity 


Easy to handle and control under all 


conditions 


Provides rapid method of locating work 
Interlocking construction of segments 


Rust-resistant and shock-proof 
Large capacity and speed 


close 


in weight with 500-lb lifting 





MANUFACTURER 


Baldor Electric Co. 
Consolidated Brass Co. 


, Commutator Dresser 
0 


Johns-Manville 


Charles Bond Co. 
Allis-Chalmers Mfg. Co. 


Bonney Forge & Tool 


Works 
Sutton Tool Co. 
The Lufkin Rule Co. 
J. H. Williams & Co. 


The , & Decker Mfg. 
0 


Lyon Iron Works 
Crane Co. 
Manning, Maxwell & Moore 


Skilsaw, Inc. 


Landis Machine Co. 


Continental Machine Spe- 
cialties 


Lake City Malleable Co. 
Walker Turner Co., Inc. 











NEW PRODUCTS 
WITH SALES POSSIBILITIES 


Carbide Tool Grinder 





Several notable changes in the con- 
struction of this company’s carbide 
tool grinders was recently announced. 
Standard equipment includes a pro- 
tector type tool support, which indi- 
cates the angle at which the tool is 
being ground. Also, the tool room 
tables are now adjustable so that 
they may be moved toward the wheel. 
Thus providing for wheel wear. This 
grinder can now be supplied with a 
diamond wheel dresser’ especially 
adapted for the grinder. Primary 
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buying officials to be contacted in 
introducing this product are purchas- 
ing agent, shop superintendent, and 
master mechanic.—Baldor Electric 
Co., St. Louis, Mo.—MILL SUPPLIEs, 
March, 1938. 


Barrel Faucet 
A new improved self-closing de- 
tachable lever handle barrel faucet is 
offered to the trade. This holds oil, 
gasoline, kerosene, alcohol, anti- 
freeze solutions, lacquers, thinners, 


—— | 








and solvents of all kinds. No lock is 
necessary as the detachable lever 
handle locks the faucet. It is easily 
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opened by simply depressing the lever 
and closes automatically when re- 
leased. The faucet cannot be left 
open by accident. Because of the 
positive shut-off it will not leak. It 
is made completely of brass with a 
special Jenkins disc which can easily 
be renewed if necessary. The faucet 
is dip finished and has a j-in. flow. 
Primary buying officials to be con- 
tacted in introducing this product are 
superintendent, operating engineer, 
and purchasing agent.—Consolidated 
Brass Co., Detroit, Mich.—MILL Sup- 
PLIES, March, 1938. 


Revolution Counter 


This revolution counter has been 
improved to suit the requirements of 
industry and is an accepted standard 
for coil winding of all types. The 
complete assembly consists of a cast 
iron base, a dust-tight stamped metal 
case and dial and a flexible shaft 
for attaching to the driving power. 
Precision gears are used throughout 
to give lasting service under high 
























MARVEL 


High-Speed-Edge 


This is the 

blade that 

made modern high 
speed sawing possible 


W rite 


for 


Catalog 








Because they are 
strictly high speed 
(have a_ cutting 
edge of 18% Tung- 
sten High Speed 
Steel) and at the 
same time are pos- 
unbreaka- 
ble, MARVEL High- 
Speed-Edge Hack 


Saw Blades have 


itively 


made heavy duty, 
high speed, auto- 
matic production 
sawing machines 


practical. 


On any equipment, 
they permit with 
safety, higher run- 
ning speeds and 
greater feed pres- 
sures, and will al- 
ways assure more 


cuts per dollar. 


Armstrong-Blum Mfg. Co. | 


“The Hack Saw People’’ 


5753 Bloomingdale Ave. 
Chicago, U. S. A. 








| to remove the 


The dial and case | 


speed operation. 
are arranged at a convenient angle 


for ease in quick readings. The dial 
has a scale division reading from 
0 to 100 and also from 0 to 10,000. 
One pointer indicates the number of 
turns from 0 to 100, while the other 
pointer indicates the number of hun- 
dreds of turns counted. An outstand- 
ing feature of this counter is that 


it will automatically subtract from 
the total when unwinding. The | 


counter operates in either direction. | 


The pointers are quickly reset to 0 
merely by turning them around the 
dial by hand. 
cials to be contacted in introducing 


Primary buying offi- | 


this product are superintendent, pur- | 


chasing agent, and foreman.—Ideal 
Commutator Dresser Co., Sycamore, 
Ill—MILL SuppuLies, March, 1938. 


One-Piece Asbestos Suit 








A new one-piece asbestos suit of- | 


new features for 
protection of fire-fighters has been 
developed. With the shoes and the 


body of the garment all in one piece, 


fering many 


the | 


the suit is an improvement over the | 
former jumper and packet type, since | 


in an emergency it can be put on 


quickly by simply closing the zipper | 


fastener up the front. Protection 
from the heat by a special asbestos 
flap, the zipper also permits a man 
suit quickly in the 
event that he is overcome by heat. 


| The suit permits a maximum freedom 


of action. 


| and municipal airports are all sub- 


ject to emergencies in which the as- 
bestos suit provides the most effec- 
tive means of fighting fire and carry- 
ing on rescue work. For rescuers 
who take great risks in attempts to 
save life a safety hook has been at- 
tached to the belt line of the suit, 
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Fire and police depart- | 
ments, the chemical and oil industry | 


SAGINAW, MICHIGAN 





TAPES 






TALK [UFAIN 


io nS e 








TAPE-RULE... 


It’s no secret why Lufkin Mezurall 
Tape-Rules move off dealers’ shelves 
so fast. For dealers the country over 
have found that the Mezurall is the 
most practical, all-purpose, accurate 
tape-rule they ever had the good 
fortune to offer. 


Customers, too, appreciate the supe- 
rior advantages. Simple and positive 
in operation, they are suitable alike 
for common measuring, inside meas- 
uring of openings, etc., and for gag- 
ing or measuring height and depth. 
Sliding end hook permits accurate 
butt end or hook measurements. 
Made in 6 and 8 foot lengths. 


Always have a good supply on 
hand and show them—they will 
produce extra sales. 


Don’t forget to cash in on National 
Hardware Week, May 9-14. 


‘ 


Wd tlh 


RULES . 


New York City 


PRECISION TOOLS 





APPRECIATED BY 


THE ASSEMBLY DEPT. 





Da. ccudaied 
they switched to 
Clark Bolts/ 
They area lot 
easier on my. 
ands-no ra 
edges, burrs or 
rough finish - 
and [ can make 
alot Letter time 
wrth them because 
of their clean, 
perfectly gauged 








threads. 





ou Te 

tell; 29- 
/ 

he. 























WRITE FOR CATALS 


Lark Bros Bout (0 
MILLDALE , CONN. 
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| and to this hook a flexible steel cable 


has been attached to pull the rescuer 
away from a fire if he is overcome 
by heat. Another feature of this 
new suit is the heat-proof glass which 
is suspended from the visor of the 
hat and therefore stands clear of 
the face. Also since the suit is made 





in one piece, the possibility of losing 
or misplacing necessary parts of | 


| equipment is lessened. Primary buy- 


ing officials to be contacted in intro- | 


| ducing this product are purchasing | 


| 





| having much higher ratios combined 
| with greater capacity than has for- 








| in introducing this product are pur- 


agents, plant manager and the insur- | 
ance departments.—Johns-Manville, | 
New York City.—MILL SwUPPLIEs, | 
March, 1938. 


Speed Reducers 





A new series of speed reducers, 


merly been available in this com- 
pany’s double reduction unit, have 
been placed on the market. [Illus- 
trated as a “B” type double reduction 
speed reducer, these units are capable 
of handling inputs up to 2 hp. Ratios 
as high as 4,000 to 1 are available 
in both horizontal and vertical types. 
Worm gears of the best grade of 
gear bronze and worms of hardened 
steel are used in these units for long 
wear and silent operation. All parts 
are mounted on piston Timken bear- 
ings and oil seals are used on all 
shaft openings in the housing. Pri- 
mary buying officials to be contacted 


chasing agent, superintendent and op- 
erating engineer.—Charles Bond Co., 
Philadelphia.—MILL SupPLigEs, March, 
1938. 


Adjustable Sheaves 


A new series of two-grooved ad- 
justable pitch diameter texsteel 
sheaves for a speed variation up to 
33 per cent on any given unit is 
now available. This type of sheave 
provides a sturdy, inexpensive, easily 
adjusted, variable speed drive for ap- 
plications where the required load 
does not exceed 3 hp. They are now 
available in three sizes of 2 to 3 in., 
2.5 to 3.5 in. and 3.5 to 4 in. varia- 
tion, respectively. The pitch diam- 


MORE POINTS 
Cesco No. 92 New 
HEALTHGUARD RESPIRATOR 


Approved By The U. S. Bureau Of Mines 
















NEW 


( j 
MorE SALES! 


Additional merits in this new Cesco number— 
means more profits in sight for you. Value 
will always move merchandise—and No. 92 
has plenty at a RIGHT price. Viz., 1. Carry- 
ing U. S. Bureau of Mines Approval No. 2116 
and having over 45 square inches of filter 
area, Vastly increases breathing comfort. 
2. Protects against both Lead and Type “A” 
(silica) Dusts without changing filter. Makes 
it “fool proof.”” 3. Has a new and snugger 
headband that pleases no end. 4. New easy- 
talking diaphragm. Don't gag ’em. 6. Cling- 
ing face seal soft as the down on a duck’s 
back. They BUY! Let’s cooperate. Write 
now. 


CHICAGO EYE SHIELD COMPANY 
2329 Warren Bivd., Chicago, Ill. 





DE-STA-CO Arbor Spacers for 
milling machine arbors—in the new 
cellophane package—bring added 
profits to the Dealer. 


Complete stock takes but little space, 
and requires only a small outlay... 
Properly displayed these spacers sell 
themselves . . . Customers who come 
in for other items buy them. . . Sales 
are increased ... Dealer profit is gen- 
erous—full dealer co-operation. 


Standard packages contain 25 spacers 
of assorted thicknesses, retailing at $1. 


Write now for dealer’s proposition. 


DETROIT STAMPING CO. 


© ESTABLISHED ig 





eters on these sheaves are easily 
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3439 W.FORT ST. DETROIT, MICH. 















changed in a moment by stopping the 
motor, relieving the belt tension, re- 
leasing the headlocking screw and 
putting the adjustable plate in or out 
to the desired pitch diameter. These 
sheaves are furnished complete with 
a wrench for the headlocking screw 
and a circular calculator showing 
correctly the speeds of the driven 
units. These sheaves have been newly 
designed and carry many improve- 
ments. The stationary part of the 
hub is cast integrally around the steel 
plate so that no amount of hard 
usage or abuse can loosen them. The 
movable portion of the hub is sim- 
ilarly constructed with sufficient ma- 
terial to form an external brace on 
the outside plate, thus assuring a 
smooth, true running sheave at all 
times. Both the single and double 
groove adjustable pitch sheave series 
have a wide usage in connection with 
small commercial units of various 
kinds, including ventilating and air 
conditioning applications in resi- 
dences. Primary buying officials to 
be contacted in introducing this prod- 
uct are plant managers, purchasing 
agent and engineer.—Allis-Chalmers 
Mfg. Co., Milwaukee, Wis.—MILL 
SupPPLiEs, March, 1938. 


Diagonal Cutting Plier 





A heavy duty diagonal cutting plier 
has recently been introduced to the 
industrial market. Drop-forged of a 
high grade, special analysis steel, this 
plier is heat treated throughout its 
entire length. The cutting edges are 
carefully ground and made to with- 
stand the hardest service. It is fin- 
ished with polished head and blued 
handle. It is 7 in. long overall. Pri- 
mary buying officials to be contacted 
in introducing this product are pur- 
chasing agent, tool room foreman, and 
master mechanic.——Bonney Forge & 
Tool Works, Allentown, Pa.—MILL 
SupPLiEs, March, 1938. 


Oiler 


This oiler delivers under pressure 
the exact amount of oil required 
wherever wanted, one, two or three 
drops at a time. It avoids danger 
of damage to material. The flexible 
delivery tube may be bent to con- 
veniently oil the most inaccessible 
part. The adjustment nut makes 
possible the exact regulation of the 
amount of lubricant. There are no 
check valves. The oiler operates 
with positive piston action and is a 
precision instrument throughout. Pri- 








| MECHANICAL LEATHER PRODUCTS 


2 Be FOR EVERY INDUSTRIAL PURPOSE 
Write for freon. a Rawhide Mfg. Co., 1290 Elston Ave., ae U.S.A. 






















Lo 1 
HELPS 


YOU 
SELL 








me 
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.. C0 Reps Beek we area hewheye 





F a. 54 years the men in all industries that buy the 
power supplies you sell have leaned on POWER for the 
newest and best in products and practices. Thus, when 
you say a good word for POWER—+to the fellow you sell 
to, and the fellow you sell for—you help yourself "get in" 
easier, spend less time on preliminary selling, make more 
calls, and hence more profit. 


330 West 42nd Street POWER New York City, N. Y. 
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a ee ee TFT LA IN A Ns 


LING” CHAINS— 


Id New-England 
Custom? 


Hardly. Although the term “bundling” may remind 


you of an early colonial romantic practice, “Bun- 


dling’ Chains are used for very practical purposes, 
such as fastening and lifting bundles of pipe and 
steel bars in mills. McKAY Chain is favored here; 


another tribute to 


“McKay's 50 years of knowing how.” 


Look to this maker for your A-No. 1 quality welded 


and weldless Chain. . 


THE McKAY COMPANY 


McKAY BUILDING 


Former! 


PITTSBURGH 





; Co 
3 Co 





* Large industrials everywhere have learned 
through experience what to expect from 
Valley Grinders. Their high quality and 
unfailing performance lead to repeat sales. 
It will pay you to investigate the possibili- 
ties for bigger and better profits in selling 
Valley Grinders. Distributors who have 
been selling Valley Grinders over a period 
of years find them a profitable sales builder. 














SATISFACTORY SERVICE 
LEADS TO PROFITABLE 
REPEAT SALES... . 


Specifications: 
BENCH TYPE 


Single phase—repulsion induction— 
not split phase—oversize ball bear- 
ings—heavy shafts—wide wheels— 
tool rests adjustable to wear of 
wheel—complete with cord, plug and 
switch, and wheels. Three phase 
motors can be supplied. 
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mary buying officials to be contacted 
in introducing this product are main- 
tenance superintendent, shop superin- 
tendent, and tool room foreman.— 
Sutton Tool Co., Wilkinsonville, Mass. 
—MILL SUPPLIES, March, 1938. 


Planer and Shaper Gage 


— 

















Among the precision tools recently 
introduced by this company is this 
planer and shaper gage which will 
handle a number of jobs beyond the 
limits of many ordinary planer gages. 
Used as a planer gage it greatly fa- 
cilitates adjusting depths of the first 
cut and setting tools for other cuts. 
Depth of cut is obtained by setting 
the gage to a micrometer, a separate 
gage or caliper, then bringing the 
planer tool in contact with it. With 
the extension, tool cuttings from }-in. 
to 9 in. can be made; without it the 
range is 4 to 64 in. This gage serves 
also as an adjustable (sliding) par- 
allel, because the upper face of the 
slide and base are accurately fitted. 
It can be employed with a fine bar 
for grinding angles; also with gage 
blocks for building up work on a 
surface plate and for transferring 
measurements with an indicator. This 
gage can be used on base, on end, 
also flat on either side, and both 
slide and nuts are within the outside 
width of base and both sides are 
ground square with the working 
edges. Base and slide are drop-forged 
steel, and hardened. Base is § in. 
wide, 54 in. long and fitted with a 
lever. Primary buying officials to be 
contacted in introducing this product 
are maintenance superintendent, pur- 
chasing agent and master mechanic. 
—The Lufkin Rule Co., Saginaw, 
Mich.—MrLL Suppiies, March, 1938. 


Box Wrenches 


Announcement has been made of 
the addition of three new double- 
head, double-offset, 12-point box 
“Superrenches” to this company’s line 
of tools. These wrenches, designed for 
heavy service, ranging in length from 
23 to 27 inches with openings from 




















strong and are designed to permit 
work in very close quarters. Their 
extra length provides great leverage. 
Wrenches of this type are in demand 
for certain classes of work due to 
the fact that they will completely 
rotate a hex nut where the swing of 
the wrench is limited to 30 deg., less 
than 1/10 of a full turn. These new 
“Superrenches” are forged from 
chromo-olybdenum steel, heat-treated 
and finished in chrome-plate. Primary 
buying officials to be contacted in in- 
troducing this product are purchasing 


ly to 2% inches. They are unusually | 





agent, superintendent, master me- 
chanic and foreman.—J. H. Williams 


& Co., New York City.—MILL Sup- | 


PLIES, March, 1938. 


Portable Electric Shear 





The new unit called “Lectro-Shear” 
has many features of advanced engi- 
neering design and performance that 
will popularize it with all sheet metal 


fabricators. The shearing action is | 


accomplished by the rapid reciprocat- 
ing action of a vertical blade against 
a stationary horizontal blade, set in 
a special shoe which indicates the 


correct cutting angle and adapts the | 


tool to all types of cutting work. 
The unit is full ball bearing equipped 


and powered with a universal motor, | 


operating on either alternating or 
direct current. Aluminum housings 


eliminate obstructions and unneces- | 


sary waste and make it both com- 
pact and easy to use. Simplicity of 
construction reduces service replace- 
ments to a minimum and increases 
the life of the tool. It is not neces- 
sary to adjust the blade for varying 
gages or types of metal. Blades can 
be reground without the necessity of 
special fixture. The shear will cut 
all types of metal quickly, easily and 
accurately. It will cut on a radius 
as small as j in., and easily follow 
a straight or dotted line. Primary 
buying officials to be contacted in in- 


troducing this product are superin- | 


tendent, purchasing agent and master 
mechanic.—The Black & Decker Man- 
ufacturing Co., Towson, Md.—MILu 
SuppPLigs, March, 1938. 


Hydraulic Lift Truck 


This hydraulic lift truck of the 
pallette type was designed primarily 
for double faced pallettes. In order 









R&M HOISTS 








C. D. Smith 
Monumental 
Works, Can- 


ton, Ohio. 















lp 
A PROFITABLE FIELD 


Many monument shops are still 
handling their work in the “horse- 
and-buggy” way. But not the 
leaders! They are modernizing, 
with R & M Electric Hoists. It’s 
a growing field—and a profitable 
one. 
You get the inquiry 
we'll help you close it. 


Sold Through 
Mill Supply Houses Everywhere 


R & M 2-ton 
52 | ROBBINS & MYERS 


HOIST AND CRANE DIVISION e SPRINGFIELD, OHIO 





plete Paine Line. 





FIG. 925 


THE PAINE CO. 


NEW YORK OFFICE: 79 Barclay Street 





HERE’S THE DEPENDABLE ANSWER 
»»» »» » » » TO 


* Paine Quality continues to please 
more users every day and to Mill 
Supply Men the net result is more 
profits from Expansion Anchor 
Sales. Paine makes both lead and 
steel types—they withstand  tre- 


' 
mendous stress—make them help 2 2 82 6 0 .8-2 9 IT Ss 
you increase your sales of the com- 


STEEL Special skill or ex- LEAD 
EXPANSION act depth and EXPANSION 
ANCHOR alignment of holes ANCHOR 
Requires no is not required. Non-rusting. 
setting Tool Their greater ease Best a use 
Ideal for use of use and saving ee oe 
in Stone, Con- of time and labor very efficient 
— offset, many times, in Stone, 
and similar < Marble, Con- 

Sxtertata their low cost. crete, ete. 


Send for the New Complete Paine Catalog or 
refer to Sweet's Architectural Catalog—16-53 


« 


EXPANSION 


« 


« 


SALES .....2- 


« « 


"PAINE 





Dep't. 123 
2949 CARROLL AVE. CHICAGO 
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ERE WERE two rival manufacturers in 
a highly competitive line. Both were good 
fellows, and both made good products. 


But one day an over-enthusiastic copy- 
writer wrote, for one of them, an advertise- 
ment that, to the other, looked like a direct dig. 


“Two can play at that game!” raged the No. 2 
manufacturer. “Slap back at ’em!” he told his 
copywriters. “Give ’em as good as they send!” 


And the Fight Was On 


The battle raged for months... the air was 
filled with bricks...and the magazine publish- 
ers found themselves caught in the middle. 


The publishers stood it as long as they could 
before appealing to the National Better Busi- 
ness Bureau. 


a if you can settle this thing,” they asked 
s. “It’s hurting every one involved.” 


We visited executives of both companies 
and asked them to meet with us. It was a very 
unpleasant meeting for about two hours as 
they argued bitterly. Then things began to 
calm down. 


Finally they agreed that a little co-opera- 
tion would help, shook hands, and the fight 


was over—to their own profit and the delight 
of the publishers. 


The National Better Business Bureau is a non- 
profit corporation maintained by more than 
600 firms, which believe that business should 
defend itself against practices that destroy 
public confidence. Its cases are handled confi- 
dentially, and are usually settled by a fair dis- 
cussion of the facts. 


The Bureau will gladly help you with your 
problems. To know more about the Bureau 
and what it can do for you, send the coupon 
today for our free booklet, “How to Use the 
National Better Business Bureau.” 


National Better Business Bureau, Inc. 
405 Lexington Avenue, New York City. 


Please send me a copy of “How to Use the 
National Better Business Bureau.” 


Name__ 





Firm Name___{___ 


Address 








ee 
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ECONOMY 


HOLLOW SET 


SCREWS 


MADE OF ALLOY STEEL 


There's an old adage about fine Goods 


coming in small packages. The box 
above is only 3”x3”x3” but what a 
wallop it carries in STRENGTH i 


HOLDING POWER with its 100 ECON- 
OMY HOLLOW SET SCREWS made of 
alloy steel “The Economy Way." 


Try them on your next job! 


ECONOMY MACHINE PRODUCTS CO. 


$217 LAWRENCE AVE., CHICAGO 

















== JIMMY 


“If you think I’m cocky or something, check 
In the toolroom, where time- 
. and 
on hundreds of exacting production jobs . . 

have been the means, 
and Dumore factory men have brought 
the methods to crowd costs down and push 


me on this: 
saving, cost-cutting ideas are born . 


Dumore grinders 


production up.” 


A quarter of a century of constant contact 








to use the lift truck with double faced 
pallettes, it is necessary to make 
openings in the bottom face of the 
pallette by spreading the board wide 
enough to accommodate the lift truck 
wheel. The truck can then be pushed 
into the pallette and then when it has 
fully entered, the rear wheel will drop 
through the rear opening from the 
bottom of the pallette and contact the 
floor. The lift truck is then elevated 
through the hydraulic elevating mech- 


| anism by pumping on the truck han- 


dle. 
struction of the elevating platform 
of the lift truck, the pallette is raised 
off the floor without interference with 
the bottom board. The frame side 
bars are of high carbon steel. The 
truck pulls easily under heavy loads. 
Primary buying officials to be con- 
tacted in introducing this product are 
superintendent, purchasing agent, and 
plant manager.—Lyon Iron Works, 
Greene, N. Y.—MILL SUPPLIEs, 
March, 1938. 


Iron Body Valves 




















Iron body globe and angle valves 
designed to withstand severe service 
were recently introduced to the in- 
dustrial trade. These valves are 
recommended for 150-lb. steam work- 
ing pressure and 300 lb. on cold 
water, oil or gas lines. They are made 
in sizes 4 to 3-inch, and also are 
recommended for throttling service. 
Interchangeability of parts is a fea- 


Due to the single frame con- | 





——— 


[WORTHINGTON 


—— 
i: SS 





| pressed steel frame... ball bearing 


CENTRIFUGAL PUMPS 


for a wide range of uses 











Capacities { 
to 300 g.p.m. 


Heads to 120 ft. bY 


Check these features: 
@ Pressed steel frame mounting 
.. Strength and rigidity 
@ Two grease-lubricated bali bearings 
.. no bearing failures 
@ Correct hydraulic design 
.- low power consumption 
@ Send for complete detail specifications 
and rating tables 


Sold by Leading Dealers 


WORTHINGTON PUMP AND MACHINERY CORPORATION 




















cPr7-s 














with manufacturing problems, daily becom- 
ing more has d Dumore en- 
gineers to take tough etalon jobs in stride 

+ « to be cf invaluable aid to Dumore Dis- 
tributors. 


ture. These improved iron body valves 
are identified as 3144-P globe and 
3164-P angle. Buying officials to be 








Sell Cap Screws 
With a 2-Way Profit 


You experienced sellers know the profit of sup- 
plying your customers with products that offer 


The experi and of 





these men is yours for the asking. If you | contacted in introducing this product | 
want action, write Jimmy Dumore, c/o The . ‘neer imtend- | 
Seaman tn ho are chief engineer and superintend 


Racine, , 
. “ ent.—Crane Co., Chicago.—MILL Sup- 
PLIES, March, 1938. 


them extra savings after purchase. Thousands 
of Triplex users have learned the double profit 
of these fine cap screws, for instanoe: savings 
in the production line because of super-accurate 
forming and oleanly cut threads; extra strength 
| and freedom from breakage through rigid steel 
specifications. The tine’s complete. uy and 
sell Triplex for safe economy your customers 
~~ 7a Write today for samples and new 
prices. 


The Triplex Screw Co. 
5307 Grant Ave., Cleveland, Ohio 


IPLEX 


CAPYAND SET SCREWS, BOLTS AND NUTS 
Millions sold—Used in Every Industry 


Portable Electric Hoist 


A new light weight portable elec- 
tric hoist of 500 lb. lifting capacity 
has just been placed on the market 
under the trade name “Budgit” hoist. 
This new hoist is claimed by the 
manufacturers to be the first electric 
hoist that weighs less than a hand 
operated spur geared chain hoist of 
equal capacity. Complete, it weighs 
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THESE 
are for Heavy Duty 


"The Most 





Durable Oilers 


of this Type 





Made” 





Users confirm our statement that these 
heavy duty copper plated steel Railroad 
Oilers are the most durable oilers of 
this type made. By our method of man- 
ufacture we have eliminated the use of 
solder and rivets. Spouts are heavy re- 
enforced insert type. Handles are welded 
to body. Bodies are seamless drawn 
steel. No. 101 has beaded body with 
double seamed bottom. No. 111 has 
bottom acetylene welded to body. Both 
styles find wide acceptance among 
engineers and mechanics. Distributors— 
write for particulars. 


EAGLE MANUFACTURING CO. 
Wellsburg West Virginia 














HARPER 
BOLTS 
SCREWS 
NUTS 
WASHERS 

BRONZE 


EVERDUR 


COPPER 

ONEL STAINLESS 
. irements promptly. 

@ Fill users ogee rot et 


satistactorily, & 
this complete 


BRASS 


line -** 
al source of 


logic 
© Horper TALL NONE FERROUS 
su 
\TEMS. 


log- 
@ Write for complete cata 


chicago Wl. 
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| speed with a 500-Ib. 
| per min. 


58 lb. Operating from lighting 
sockets, no additional wiring or 
special conductor systems are re- 
quired to install it. Regularly it is 
equipped with sufficient lifting chain 
to give a lift of 10 ft. Additional lift 
is possible by lengthening the lifting 
chain. It is small in size and compact. 
The distance between the upper hook 
and the load hook when in its highest 
position is only 16 in. The lifting 
load is 17 ft. 
Included in its design are 


several interesting safety features, 


| among which are a convenient “one 





hand” control, so that one hand of 
the operator is always free to guide 
the load; a spring cushioned load 
hook that absorbs impacts; a pro- 
vision that prevents overloading the 
hoist more than 10 per cent beyond 
its rated capacity; and an arrange- 
ment whereby the load may be low- 
ered either by gravity or power under 
perfect control. Gears 





| 


and pinions | 


are made from alloy steel with ma- | 


chine cut teeth and are heat-treated. 
Load shaft is made from nickel steel. 


Needle type roller bearings are used | 


at all bearing points. Primary buying 
officials to be contacted in introducing 
this product are chief engineer, pur- 
chasing agent and superintendent.— 
Shaw-Box Crane & Hoist Division, 
Manning, Maxwell & Moore, Inc., 
Muskegon, Mich.—MILL SUPPLIEs, 
March, 1938. 


Disc Sander 





A new special duty model.“M” disc 
sander has been developed to pro- 
vide a low price efficient tool for in- 
termittent grinding of light welds, for 
sanding in repair work, for smoothing 
fractures in cast-metal frames, for 
auto mounting and fender repair 
work, and for removing stencils and 
labels from bags and shipping cases. 
This sander has a streamlined body 


| design that makes it easy to handle 


and control under all conditions. It 
is amply powered for fast grinding 
and sanding and for use with wire 


wheel brushes including metal sur- 
faces. Straight-line ventilation as- 
| sures a cool running tool while an 


| efficient air cylinder protects the com- 


mutator and 
dust and dirt. 


motor from abrasive 
Ball bearings are in- 
stalled on all shafts. Model 
is 153 in. long, weighs 104 lb. The 
other two models in the line are heavy 
duty. All models can be used on 
flat, concave and convex surfaces of 
metal, wood, stone, marble, tile and 
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“uM” | 








RPElern 


LOOSE PULLEYS 


PROFITS for you 
SAVINGS for users 


Simple in construction 
Bearings are dustproof 

Save time in oiling 

Save cost of lubricant 

Save replacement costs 

Sell these established pulleys 
Make money 

Build up a profitable pulley 
business 

Write for catalog 


CHICAGO PULLEY 


SHAFTING CO. 


21 N. Des Plaines St. CHICAGO, 


























BALDOR 
sCxninc GRINDERS 


BEARING 


HEAVY DUTY— 
Won't Burn Out 








Now Streamlined 


NO. 800—', H.P. totally enclosed ball-bearing 
motor. 1700 R.P.M. 8’xi” wheels. GUARANTEED 


2 YEARS AGAINST BURN- 

ouT $ 00 

ASK FOR 48” 

BULLETIN ON COMPLETE LINE 
BALDOR ELECTRIC CoO. 


(Electrical Mfrs. for 17 Years) 
4364 Duncan Ave. ST. LOUIS, MO. 


BALDOR GRINDERS 
built by Motor Specialists 























composition. Primary buying officials 
to be contacted in introducing this 
product are superintendent, purchas- 
ing agent, and master mechanic.— 
Skilsaw, Ine., Chicago, II]._—MuILu 
SUPPLIES, March, 1938. 


Work Holding Fixture 





The odd shape of many threaded 
parts frequently requires a_ special 
holding fixture in order that produc- 
tion standards may be maintained 
for the threading operation. Such a 
fixture, as illustrated, was recently 
designed for use on the “Landmaco” 
threading machine to provide an 
efficient and rapid method of accu- 
rately locating the work to assure 
perfect concentricity between the 
thread and the work. This attachment 
consists of a special traveling center, 
a driving block and a locking center. 
The second center, located on the 
carriage directly back of a_ steel 
block which is cut out to conform 
to the shape of the work it is to 
hold, provides the remainder of the 
supporting and also locking action to 
the work. This center is supported 
in a short spindle, the opposite end 
of which operates against a cam. 
When used in production, the work 
is first located on the traveling cen- 
ter, then dropped into the steel block 
on the carriage. The cam handle is 
then pushed forward causing the lock- 
ing center to engage in the work and 
push it forward until a shoulder on 
the work rests against the back sur- 
face of the driving block. Since the 
cam imparts a slow movement to the 
center spindle, a positive locking ac- 
tion is attained the instant the work 
strikes the driving block. Primary 
buying officials to be contacted in 
introducing this product are purchas- 
ing agent, chief engineer and master 
mechanic.—Landis Machine Co., Inc., 
Waynesboro, Pa.—Mrmu  SvupPLiEs, 
March, 1938. 


Filing Band 


A new, improved file band, recently 
developed is made up of short file 
segments mounted on a flexible steel 


band with the ends of the segments 
shaped to interlock with each other 
in such a way that the cutting sur- 
face flows past the work with entire 
elimination of jog between the seg- 
ments. The new file band accomplishes 
a new smoothness of flow of cutting 
with a locking miter principle, on 
the order of a helical gear tooth 
construction. Under this principle the 
file segment, subject to pressure at 
any given moment, is automatically 
locking and lining up the next seg- 
ment. The common practice’ in 
abrasive bands is to put a diagonal 
lap whereever there is a joint. How- 
ever, with this practice in band filing 
there is still a tendency for the file 
segment having the pressure at the 
point of work to put the oncoming 
file segment out of line. The new 
interlocking construction eliminates 
this difficulty by locking each segment 
in line instead of forcing it out of 
line. The effect created is a steady 
flow of uninterrupted, constant cut- 
ting edge. Primary buying officials to 
be contacted in introducing this prod- 
uct are purchasing agent, superin- 
tendent and master mechanic.—Con- 
tinental Machine Specialties, Inc., 
Minneapolis, Minn.—MILL SUPPLIEs, 
March, 1938. 


Railing Posts 








Malleable posts for guard railing 
can now be furnished in small or 
large quantities from a complete set 
of production patterns. They can 
be made for use in the construction 
of bridges, mills, factories, schools, 
stadiums, highways and wherever it 
is desirable to have the protection of 
permanent fencing. There are four 
types of bases applicable to either 
two or three rail posts, thus permit- 
ting inexpensive installation on wood, 
stone, brick, cement, girders or other 
structures. The rust-resisting and 
shock-proof properties of malleable 
iron assures the full protection for 
which such railings and fences are 
erected. The railing posts are made 
to take two or three pipes and any- 
one of four bases can be furnished 
with these posts. Primary buying 
officials to be contacted in introducing 
this product are purchasing agent, 
plant manager and _ maintenance 
superintendent.— The Lake City 
Malleable Co., Cleveland, Ohio.—MILL 
SupPpPLigs, March, 1938. 
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7 nant = 
this Housing ever 
Breaks or Distorts we 


eplace it Free. 


eT Telgelalict=toMlicelale 1s 
and Safer than Evér. 





Here’s a pipe wrench your customers 
want on sight—the new all-alloy 
RIGID with new design strong- 
er housing and I-beam handle that 
adds still more ange to the 
‘ “ates quarant 


It practically stops their pipe wrench 
repair bother and expense. 





With its replaceable no-slip no-lock 
chrome molybdenum jaws and un- 
b kable h ing, it's a wrench 
they can depend on for any job, in 
any emergency. Show them the 
pleasure of an adjusting nut that 
spins froely in all sizes, 6" to 60", a 
handy pipe scale on full floating 
hook jaw, handle comfortable to the 
hand on a hard pull. They promptly 
want the wrench millions enjoy own- 
ing and using. 





Order today—and start taking 
profitable orders. 


THE RIDGE TOOL CO. 
ELYRIA, OHIO 








THESE PRODUCTS ARE 


known by the 


customers 


they kee 


Because Victor Belting is 
stronger, more durable, and 
thoroughly dependable, your 





customers will ask for and buy 


Victor Products... and stay 
sold on their performance and 
low over-all cost. 


So when you need balata 
or textile belting for trans- 
mission, conveying, or ele- 
vating, order from Victor's 
“most complete line of textile 
belting in the country.” 


VICTOR 


53 Park Place 
345 West Hubbard Street 


BALATA & TEXTILE 
BELTING COMPANY 


New York 
Chicago 


FACTORY: Easton, Pennsylvania 
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STEARNS 


POWER 

Lawn Mowers 
A Complete Line 
of Practical 
Power Lawn 
Mowers 























5 Wheel-Drive 
and 4 Roll-Drive Models 
All Rubber-tire Equipped 


Many of your customers have need for a | 
power lawn mower, where there are large 
grass plots. Sell them a Stearns Power Lawn | 
Mower—at an attractive profit. 

Our 9 models ranging from 18” to 58” cut, 
cover every grass cutting need. From this 
complete line you can fill any demand. Each 
mode! includes all the tested and proved 
Stearns features and each is as outstanding 
in qm, paneomenss and operating econ- 
omy as in price. 

These are real Free 


items of merchandise. 


from all complicated mechanism. Simple and 
easy to start and to operate. Equipped with 
Briggs & Stratton engines. 


Write for complete catalog No. 133 


TEARN 


& 


C. SYRACUSE, NY. Co. 
en 
THE BEST 


HIGH PRESSURE. 
COUPLINGS 











SHERMAN 
Unexcelled for heavy-duty service 
on steam, air, and water hose— 
Sherman high-pressure couplings 
and clamps are made of heavy 
cast brass, with cadmium-plated 
bolts. They fill every demand 
made by high pressures and heavy- 
duty service. 


| DETAILS ON REQUEST 
| Sold by Jobbers 





MAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAL 


H. B. SHERMAN MFG. CO. | 
BATTLE CREEK MICHIGAN | 


7 ' 





Small Band Saw 

















A new 16-in. band saw, though 
small in size, having large capacity, 
versatility and speed is recommended 
for industrial plants and small shops 


i a power saw is needed for 
| steady, everyday work or as an auxili- 
| ary to a heavier larger machine. 


The frame of the saw is rigid, of 
hollow design and cast in one piece. 
Wheels are balanced, rubber-faced 
and mounted on two ground steel rods 
with cushion spring to absorb blade 
shock. Roller guides are of oil im- 
pregnated bronze, ball bearing 
equipped. All-around wheel guards, 
back blade guard and _ telescoping 
front guard cover the blade at all 
times. Distance from blade to frame 


| is 16 in. Upper guide to table is 12 


in. Primary buying officials to be con- 
tacted in introducing this product 
are purchasing agent, plant manager 
and chief engineer.—Walker-Turner 











| refrigeration 














TORCHES 





No. 382A QUART SIZE 
THE MECHANIC’S FAVORITE FOR 
THREE GENERATIONS. 


OTHER C & L TORCHES 


No. 99 Pint Size—Midget Flame for 


small size copper tubing work. 


No. 252 Flat Pint Tool Kit Torch. 
No. 308 Quart Size—With sub-flame 


for extremely cold or windy weather. 


No. 325 Quart Size—For heavy duty. 
No. 225 Two Quart Size—Heavy duty 


burner. 


CLAYTON & LAMBERT 
DETROIT 


MICHIGAN 











Co., Ine., Plainfield, N. J.—MILL 
SuppPLies, March, 1938. 
Trade 
7. 
Literature 
REFRIGERATION TOOLS—Over 


28 pages of illustrations and data on | 
tools used by refrigeration service | 


men. Included in the booklet are 


| descriptions of sockets with detach- 


able handles and attachments, special 
sockets, special 
wrenches, flaring tools, tube cutters, 


pinch-off tools, tube benders and other | 


wrenches, screw drivers, pliers, ham- 


| mers and chisels and miscellaneous 
tools used by the refrigeration serv- 


ice man.—Bonney Forge & Tool 


Works, Allentown, Pa. 


BEARINGS — Catalog No. 380 
comes to the reader completely illus- 
trated and affords a comprehensive 


guide with progressive size listing of 


MILL SUPPLIES © MARCH 1938 


SURE-GRIP 


| Standard 


1010 W. Belden Ave. 
PEE RR 








HOSE CLAMPS 


Special 
Sizes 







and 


The most complete line of hose 
clamps made. 
sizes—all 
any pressure the hose will stand. 
Will not rust or corrode. 
most dependable hose clamp 
ever produced. 


More than 100 
guaranteed to hold 


The 


J. R. CLANCY, INC. 


Syracuse, N. Y. 











COLLIS 





SLEEVES... 


. - - SOCKETS 


Standard Type 
and 


Use-Em-Up Type 


























Carbon Steel Hardened 


also 
High Speed Steel Inserted Point 





MAGIC TYPE CHUCKS 
AND COLLETS 
DRILL CHUCK ARBORS 


We are prepared to handle all 
regular and special requirements 
of your customers. Prompt service. 


| THE COLLIS COMPANY | 





CLINTON, IOWA 











ORDERS 
every day! 


@ Some plant in your territory is putting | 
through a purchase order for cap screws, set | 


screws, coupling bolts, or studs, every day. 


Why not turn this flow of business to your 
house? 


The OTTEMILLER line of milled screw ma-| 


chine parts is complete for practically all pur- 
poses, and it provides such dependable qual- 
ity that many plants have standardized on 
this one source. 

Distributors profit by the steady repeat busi- 
ness on Ottemiller's products. Ottemiller's 
distributor service is of the best. 





The Wm. H. 


OTTEMILLER co. 


YORK, PA. 


We also manufacture Dardelet Thread Screws 














general purpose bearings in 800 stock | 
sizes; over 350 sizes of bronze and 
cored solid bars; 200 sizes of electric 
motor service bearings, individually 
illustrated and described with neces- 


sary specifications throughout and 
listed in both alphabetical and pro- 
gressive sizes. Other important fea- 
tures of this new catalog are special 
sections on oil grooving, flanged bear- 
ings and bushings and attractive 
decimal equivalent chart.—Johnson 
Bronze Co., New Castle, Pa. 


SILICON BRONZES—A new 80- 
page technical handbook covering the 
physical properties and applications 
of four high strength silicon bronzes 
has just been released. Besides con- 
taining many detailed tables and 


curves giving physical characteris- | 


tics and applications, 
gives tables on corrosion resistance, 


machinability data, welding practices | 


and weight tables.—Bridgeport Brass 
Co., Bridgeport, Conn. 


the manual | 


| 


LANTERNS—Finely illustrated in | 
colors this 63-page catalog covers the | 


company’s complete line of lanterns. 
Each lantern’s use is given together 
with specifications and dimensions. 
Contractors’ lanterns, flood-lights, 


portable torches, general service lan- | 


terns, highway torches, mill lanterns 
and many other types of lamps and 
burners are included in this compre- 
hensive booklet.—R. E. Dietz Co., 60 
Laight St., New York City. 


PARKWAY CABLE—A new hand- 
book discussing the application, con- 
struction and physical properties of 
parkway cable together with infor- 
mation relating to current carrying 
capacities and cable jointing instruc- 
tions.—The Anaconda Wire & Cable 
Co., 25 Broadway, New York City. 





STEEL WIRE BRUSHES—A four- | 


page two-color folder has just been 


issued containing a description of the | 


many service tools used in industrial, 


commercial and construction fields for | 


cleaning and reconditioning work. The 
various kinds of steel wire: brushes 
are illustrated and full details on all 
models are given.—The Milwaukee 
Brush Mfg. Co., Milwaukee, Wis. 


COUNTERBORING 


TOOLS ae « 


| 
| 


Drawings, illustrations, specifications, | 


descriptions and suggested applica- 
tions are all featured in this fifteen- 
page catalog. Printed in two colors 
on good quality paper, the various 
types of counterboring tools are listed. 
with full details on all models—Na- 
tional Pressed Drill & Tool Co., De- 
troit, Mich. 


INSULATING FIRE BRICK—The 
present advantages obtained by the 
use of “Insulbrix” in _ installations 
have been described in a_ recently 
issued eight-page bulletin. The bulle- 
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Sells 


For sixty-six years, Loner- 
gan Pop Safety and Relief 


Model 

KDP Valves, Gauges, Whistles 
Pop and other Specialties have 
Safety been making friendly cus- 
Valve tomers and keeping them, 


which means a steady vol- 
ume of repeat orders. 

An enviable record of 
trouble-free operation has 
increased customer good- 
will. In short, Lonergan 
products are dependable 
business builders. 

Write for new Catalog 
No. 500. 


J. E. LONERGAN CO. 
215 RACE STREET, PHILADELPHIA, PA. 
300 Specialties for Power Plants 
Standard Since 1872 


<Lonergan> 








EASY TO SELL 


Because of So Many 


Exclusive Features 


BLACKMER 


i 





ADVERTISING 
ELPS OUR SALESMEN BECAUSE 


REACHES THE MEN WHO MUST 
BE SOLD!” 





" Increasing the efficiency of sales- 
men is a problem that confronts 
every industrial distributing organ- 

é ization. Any means of accom- 
Ec plishing this objective is desirable 

because greater efficiency means 

more sales and better service to 
our customers. When other fac- 
tors are equal, well advertised 

products are preferred and a 

salesman can sell more effectively 

because part of the selling has 
already been done. FACTORY 
advertising helps our salesmen be- 
poe eg. te cy cause it reaches the type of men 
Sy eam Ve e in factories who must be sold.” 


ites MR. SEGGEL, President, Dodge-Newark Supply Co.... ns pe 


EER OT 





Nineteen years as an executive in the mill supply business qualify Mr. 
Seggel to speak authoritatively of advertising effectiveness. As President 
and founder of the Dodge-Newark Supply Company, he is intimately 


acquainted with sales problems in the Northern New Jersey territory. 


ee ee 


He has found out, by practical experience in serving all industries, 


that manufacturers’ advertising helps him and his salesmen do a better 


job. 


Factory deals with plant operating problems common to all manu- 
facturing, and appeals to plant operating officials who are in charge 


of management, production, and maintenance. 


Editorial emphasis is placed on such management subjects as employee 


relations, wage incentives, waste elimination, safety, foreman training. 


Among the production subjects are production control, cost control, 
time and motion study, plant layout, materials handling, power trans- 


mission, electrical application, air-conditioning, welding. 


In the maintenance field typical subjects are organization and manage- 


ment of maintenance, building upkeep and repair. 


Management and laintenance 


A McGRAW-HILL 
PUBLICATION 


330 W. 42nd Street 
New York, N. Y. 











MID-DECEMBER 
DIRECTORY Issue 


oF MILL SUPPLIES 





Where f° Buy: 


i t 
plies and Equipmen 


industrial SUP 








This guide tells 
WHERE vo suy.. 
WHAT wo suy 


in industrial supplies and equipment 


MILL SUPPLIES 


330 WEST 42nd ST. NEW YORK CITY, N. Y. 
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tin is profusely illustrated with ap- 
plication pictures which are ade- 
quately described in the text. Copies 
of Bulletin No. 328 may be obtained 
by writing to the company.—Quigley 
Co., 56 W. 45th St., New York, N. Y. 


OIL LOADING HOSE—A four- 
page bulletin describing an oil load- 
ing hose has recently been issued. 
The new bulletin explains in detail 
the advantages of the hose construc- 
tion for all types of oil loading hose 
for combination sections and dis- 
charge service, suction only, and dis- 
charge only, and contains valuable 
information relative to the proper 
handling and care of oil loading hose. 
Installation and cross section views 
are used in illustrating the folder.— 
Manhattan Rubber Mfg., Division of 
Raybestos-Manhattan, Inc., Passaic, 
N. J. 


FOUR-CYCLE GAS ENGINES— 
Announcement of the publication of 
an eight-page bulletin, S-550-D43 de- 
scribing the vertical, four-cycle type 
AG gas engine was recently made. 
Directed to power users where nat- 
ural, manufactured, sewerage or re- 
finery gas is available, this bulletin 
includes complete specifications, to- 
gether with typical installation views 
of these engines. An interesting sec- 
tional drawing illustrates the out- 
standing features of the AG gas en- 
gine, among which are valve-in-head 
construction, total enclosure of all 
moving parts, removable cylinder lin- 
ers, separate water-cooled cylinder 
heads, light-weight, oil-tight covers 
for crankcase accessibility and com- 
plete force-feed lubrication—Worth- 
ington Pump & Machinery Corp., 
Harrison, N. J. 


HASKALLOY—A new  36-page 
booklet, “Haskalloy-High-Strength Al- 
loy for Corrosion Resistance” has just 
been published and presents complete 
information on the four “Haskalloys.” 
Points covered in detail in this publi- 
cation are chemical and physical prop- 
erties, available forms, methods of 
fabrication, machining and welding, 
and physical successful application of 
“Haskalloy” alloys. Penetration rates 
are tabulated for a number of the 
highly corrosive acids. Information 
concerning physical and mechanical 
properties and the available forms in 
which the materials are furnished 
will enable the designer of chemical 
plant equipment to make all neces- 
sary calculations for planning the 
most efficient use of these alloys in 
his equipment. Copies of this booklet 
are available from the company.— 
Haynes-Stellite Co., Kokomo, Ind. 


SANDPAPER PRICES—A 30-page 
booklet, printed in two colors, entitled 
“Simplified Prices for Coated Abra- 
sives” is off the press. Buyers and 
users of sandpaper will welcome this 























Investigate the profitable 
Darnell line of Industrial 
Double Ball Bearing Casters 
and E-Z-Roll Wheels AT 
ONCE! Here are quality pro- 
ducts your salesmen can 
easily enthuse over—for re- 
peat sales are automatic, and 
customer satisfaction as- 
sured. Write for details of 
special dealer proposition. 


DARNELL CORPORATION, LTD. 
BOX 4027-P STA. B, LONG BEACH, CAL. 
@ 36 N. CLINTON ST., CHICAGO, ILL. 
@ 24 E. 22ND. ST., NEW YORK, N. Y. 
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Your customers need the 
security provided by 


JACKSON BELT 


FASTENERS ... 


@ They positively will not pull 
loose. @ Sell themselves owing to 
their practical simplicity. @ Used 
by your customers wherever a de- 
pendable heavy duty fastener is 
needed. 

® Recognized as the standard belt 
connection thruout the world. 


Do you have |SAAC JACKSON 


a full supply 


of descriptive BELT FASTENER CO. 
NEW YORK 


literature? 18 VESEY ST., 


“BEWARE OF IMITATIONS" 








| measurement, 


comprehensive and quick reference 
book which covers every available 
size, shape, kind, coating and back- 
ing. It is very simple to find defi- 
nite price information and specifica- 
tions in this new book. Copies may 
be obtained from the manufacturer. 
—Behr-Manning, Troy, N. Y. 


CRAWLER HOIST—Bulletin X-39, 
entitled “P & H Multi-Service Crawler 
Hoist” which describes in detail the 
many features combined in this new 


| general utility high-speed machine, 


has been released. With interesting 
job photographs and line drawings, 
the many uses of the P & H multi- 


| service crawler hoist are explained 


to bring home the many new advi.n- 
tages this machine brings the con- 


struction and maintenance field. Con- | 
densed specifications are also included | 


to complete data on this machine. 
Copies of this catalog may be ob- 
tained by writing to the company.— 
Harnischfeger Corp., 440 West Na- 


| tional Ave., Milwaukee, Wis. 


FLOATLESS SUMP 
Complete data on the 1938 line of 
automatic electric sump 
pumps and also valuable informa- 


| tion on the use of sump pumps, in- 


cluding their use for the prevention 


of backwater, is embodied in a new | 


two-color, eight-page catalog which 
has just been issued. Explained and 
pictured in considerable detail in the 
catalog is the electrical control sys- 
tem which automatically starts and 
stops the pump, eliminating the need 
for float. Also given are complete 
specifications on the motor, electrical 
characteristics available, strainer 
area, circuit breaker and other fea- 
tures, as well as sizes, capacities and 
weights of all models. A table of 
and _ installation in- 
structions are likewise included. The 
catalog, designated as No. 438, is 
84 in. by 11 in. in size. Copies may 
be obtained by writing to the manu- 
facturer.—The Imperial Brass Mfg. 
Co., 1200 W. Harrison St., Chicago, 
Tl. 


DIESEL—A unique green and black 
booklet made up to look like green- 
backs showing the advantages of 
Diesel engines has just been issued. 
In this small profusely illustrated 
24-page booklet one learns the story 
of “more earning power with Diesel.” 
—Caterpillar Tractor Co., Peoria, Ill. 


CASTERS—The supplement on the 
new Bond 36-A caster which has just 
been issued for use with the current 
caster catalog is now available. These 
supplements are available to all who 
write to the manufacturer.—Bond 
Foundry & Machine Co., Manheim, 
Pa. 
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IREGR 


BELT HOOKS 


have this blue aligning card that locks 
hooks in position—prevents hook loss from 
handling—prevents waste of short card 
ends. 

Only ARMSTRONG-BRAY has a com- 
plete line with both WIREGRIP Belt 
Hooks and STEELGRIP Flexible Lacing 
(for heavy drives and conveyor belts) 
as well as couplings and hooks for round 
belting, and lacing machines (vise and 
bench types). 

Here is a line that misses no sales, that 
includes the correct lacing for every job. 
Here is quality that assures complete 
satisfaction and repeats business, It's the 
logical line to carry. 


ARMSTRONG-BRAY & CO. 
a "The Belt Lacing People" 
ee 310 Loomis Ave. 
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Write for new 
catalog sheets 
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FLEXIBLE SHAFT 
MACHINES 


Are being used in hundreds 
of plants for useful opera- 
tions such as shown below. 
Sell quality equipment which 
promote good will among 
your trade. Cheap machines 
do not pay—sell the "Strand" 





Polishing Stainless Steel Conveyors 


N. A. STRAND & CO. 
5001 No. Wolcott Ave., Chicago 
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FOR YEARS 


IN MORE WAYS THAN ONE 


VISES 


STRONG WHERE 
STRENGTH IS NEEDED 


Here are 3 selling 
points that bring sales 


Buttress Thread on Screw 


DIRECTION OF FORCE 

















It’s a full 50% stronger than a square 
thread of the same pitch—and extra 
strength and metal comes at the root 
of the thread—just where the square 
thread is most apt to fail. 


Extra Strength 
at point 


t 


Long, heavy Horn gives the front jaw 
the necessary support and added rigidity 








ATHOL, MASS. 
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